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No matter, Mr. Dealer, how particular you are about th 

quality of the frames you handle .. you'll LIKE these Spokan= 
Pine Precision Weathertite Frames! For they meet the most 
rigid specifications as to design, materials and workmanship. 
They have what it TAKES to make better, more durabie 
frames. Made of choicest Idaho White Pine and Ponderosa 
Pine, carefully kiln-dried. Made by specialists in a modern 
factory, they have that superiority that only specialized man- 
ufacture can give. All parts fit snugly and accurately. Al! 
joints are WEATHERTITE. Our Permatol-treated frames becr 
the NDMA brand, signifying minimum standard approval of 
National Door Mfrs. Assn. 


Long Lake Lumber .. Long on Quality 


A money-making, trade-building line for you. Choice Idaho 
White Pine and Ponderosa Pine items, cut from straight- 
fibred timber, carefully manufactured. Mixed Cars—Frames, 
Package and Lineal Trim, Mouldings, Lath, Cut Stock. 


| LONG LAKE LUMBER COMPANY | 





SPOKANE PINE PRODUCTS CO. 
SPOKANE, WASHINGTON 
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Wood preservation has be- 
come a part of the home own- 
er's vocabulary. He has learned its 
advantages in these days of 
“tighter” built homes with their in- 


The Medford program of plant enlargement. «iade 


sulation, weather-proofing, and air necessary by greatly increased —- nod 
ee aad ’ ford products, is now nearly completed. We vile 
conditioning. That ” why wooD- you, Mr. Lumber Buyer, to make use of ou im 
LIFE dipping is “routine” with so proved equipment to supply your needs in ~ali- 
many dealers Thick fornia Ponderosa Pine, Sugar Pine, Douglas F:: and 
¥ ; White Fir. Yard Stock, Cut Stock, Lath, Moule ngs. 
Sugar Factory Items. Complete planing mill, cut ock 

— ° department. Moore modern cross-circulation © Ins. 
Pine Here's lumber of super-quality that meets the ~ 

exacting spectifications for building and indu-'n@ 


Selects uses. Mixed Cars. 


Protection Products Mfa. Co. 
Mfrs. of PRESERVATIVE SOLUTIONS for Ze «=6| MEDFORD CORPORATION, Medford, Oregon 


Research Laboratory and Plant KALAMAZOO, 









Members Westem Pine Association, West Coast Lumbermen’s Associati: * 
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Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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Reproduced from “The Texaco Dealer” 
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A TEXACO STATION 
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TEXACO “that good old trademark” 


that means business! 


TEXACO ASPHALT ROOFINGS are doing a real 
job of protection, for the boys in camp and for 


the folks back home. 


All over America Texaco is known for qual- 
ity of products bearing that famous name. 
Millions of people know Texaco— buy Texaco. 


That is why Texaco Roofing Dealers every- 
where stress the name. Home owners know 
that protection, fire-resistance, beauty of color 
and pattern, long life and economy are amply 


TEXACO | foe 


ROOFINGS 


Made with Texaco’s Own Asphalts 992% pure 





assured by the familiar trademark ...Texaco. 


Texaco Roofing Dealers carry and sell a 
clean, fast-moving, profit-item line... that can 
supply every practical roofing need of their 
customers. Nearby warehousing also helps 
assure lower inventories, higher turnovers, and 
better dealer profits. * 


Sell the name that millions know—sell Texaco. 
Get all the facts. Drop in, call or write our 
nearest district office. 








THE TEXAS COMPANY ATLANTA, GA. 
BUFFALO, N. Y. 
District. Offices: CHICAGO, ILL. 


DALLAS, TEXAS 
DENVER, COLO. 
HOUSTON, TEXAS 


MINNEAPOLIS, MINN. 
NEW ORLEANS, LA. 
NEW YORK, N. Y. 


NORFOLK, VA. 
INDIANAPOLIS, IND. 
(Indian Refining Co.) 
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This Country of Ours 


Store the Food Surplus on Which 


work; not something thought up 
merely to keep children out of mischief. 





World Neighborliness May Thrive 


Hl AMERICAN LUMBER- 

MAN proposes that the people 

of this country immediately be- 
gin to produce and store extra food to 
help our European neighbors through 
the desperate days that. will follow 
when the war closes. 

This journal has two principal ob- 
jects in mind. The first, of course, is 
the obvious one ; that of feeding hungry 
and helpless people. A correspondent 
writes that “We will find ourselves 
unable to permit Europe to starve 
en masse when the situation is such 
that we can get food to it.” 

Americans will be unable to let Eu- 
rope starve, because starving people 
always touch the American instincts 
of humanity ; and this is reason enough 
for the effort. But, in addition to feel- 
ings of kindliness and pity, there is the 
fact that these people are our neigh- 
bors and that their condition and 
state of mind will have a bearing upon 
our own future welfare and upon the 
state of the world. If in those ex- 
hausted days they are without food and 
without hope, the civilization we are 
now trying to save may go completely 
to pieces. 

Following the first war, Mr. Hoo- 
ver, with the aid of a hastily mobilized 
American charity, fed millions of Eu- 
ropeans. He is justified in believing 
that this effort not only saved un- 
counted lives but also created a situa- 
tion in which liberal and free govern- 
ing ideas at least had the chance to 
function. Without dragging up old ar- 
guments or old indictments, it may be 
said that if diplomacy had been as di- 
rect, as understanding and as humane 
as the Hoover mission, the world 
might have escaped most of the trou- 
bles in which it is now sunk. In any 
event, that mission actually did set the 
stage for western understanding and 
co-operation ; for starving people can 
not be reasonable, and they can not 
look to the long future in reorganizing 
their societies. They are open to any 
desperate counsels of hate or pillage or 


anything else that may seem to offer 
them immediate survival. 

The situation after this war is apt 
to be even worse; and more food will 
be needed to meet that immediate post- 
war emergency. We can not afford to 
rely upon improvised charity when the 
emergency is actually upon us; and the 
time to produce and warehouse sup- 
plies is now. 

The second principal object this 
journal has in mind is the building of 
American unity and morale. Ameri- 
cans are always ready to defend this 
country; if they can agree upon the 
methods and upon the places where 
those methods should be used. Most 
of us are ready to admit that in a crisis 
so great and so threatening there must 
be concentrated authority and profes- 
sional leadership. But in so far as this 
leadership is efficient, it may leave the 
private citizen feeling left out and ne- 
glected; wondering if anything is ex- 
pected of him except the payment of 
taxes. His personal energy and his 
organizing and producing ability are 
not directly enlisted. He feels like a 
four-string substitute on the sidelines ; 
believes that he has some speed and 
power but is fairly sure he’s not going 
to be sent into the game. Small won- 
der he works up a critical and listless 
state of mind. 

This is no lack of patriotism, Far 
from it. It is the stagnating margin 
of unused energy that is ready to work 
for America and for American ideals 
at any time that practical and creative 
opportunities are opened, 

Setting up a popular national organ- 
ization, reaching down through State, 
county and community committees to 
the individual citizen, giving him the 
chance to use his surplus ability in a 
humane cause, would release enormous 
tides of national power. It would scat- 
ter this listless, outsider, negative feel- 
ing; this sense of being dragged along 
behind the iron chariot of a world 
revolution with nothing to do or say. 

The food program is not “made 


Few things could be worse than that. 
Nothing could be farther from the 
actual fact. 

Human lives depend upon it. The 
struggle that is in progress gets point 
and drive from the fact that it is an 
effort to save the civilization that 
Americans know and value. But the 
defense. of civilization will-not end 
when a military victory is won. The 
victory must be followed by a reorgan- 
ization of people; and to be reorgan- 
ied they must first be kept alive and 
given a sense of hope and a feeling of 
living kindliness. 

It is to fill the dangerous gap be- 
tween the end of the shooting war and 
the restoration of civilized processes 
that the food program has its mission. 
In fact it is to make possible that res- 
toration, The military victory must 
come first. But a military victory will 
be but dead-sea fruit unless it is fol- 
lowed at once by the victory of neigh- 
borliness. Now is the time to win 
that victory. 


Lumber Can Train 


Mechanics for Defense 
TT. COUNTRY has made good 


progress in training technical 
workers for Defense industries. 

The demand for trained workers ex- 
ceeded all preliminary estimates. While 
thousands more must be trained before 
the program reaches top performance, 
the industries and the Government 
have, under the circumstances, gotten 
schools and mass training methods set 
up with surprising speed and efficiency. 
It can be done. Our industry, too, 
can train needed building mechanics. 
Many builders, on their own initiative 
and with their own resources, have 
made progress reorganizing their work 
for this purpose. They are using a 
larger percentage of unskilled or semi- 
skilled labor, and are training these 
men on the job to step up to the next 
higher bracket of skill. Saw tables, 
templates — and of course the close 
supervision by the skilled men in the 
organization—have made this possible. 











REMODELED KITCHENS .... 


Although all seven types of built-in 
kitchens may be used in remodeling, 
frequently the door and window ar- 
rangement in an old house forbids the 
use of any but the broken-U, the 
broken-L, or the individual center type 
kitchen. These three types are there- 
fore illustrated by diagrams on this 
page. (lor other types see preceding 
issue, “The Modern Model Kitchen.”’) 

The types shown here avoid struc- 
tural changes in remodeling and allow 
for existing obstacles and openings. 
Some of the most beautiful kitchens 
ever designed have been kitchens re- 
modeled along these lines. (See “be- 
fore” and “after” view above. ) 

The broken-U, like the U-shaped 
kitchen, has stepsaving advantages in 
its compact arrangement; the broken- 
L usually has room for table and chairs 
or some type of nook in the kitchen as 
does the L-shaped layout ; the individ- 
ual center kitchen takes its name from 
the three essential work stations in the 
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INDIVIDUAL CENTER 


kitchen—the food storage-preparation 
center; the cleaning-dishwashing cen- 
ter; the cooking-serving center—each 
of which is logically placed to fit the 
traffe plan of the kitchen-entry-dining 
room layout. 

In-as-much as most manufacturers 
of stock cabinets for kitchens have 
forms and planning charts as well as 
designing departments, the job of sell- 
ing a kitchen remodeling job today 
has been simplified and the correctness 
of the final layout assured. Further- 
more, as a general rule, small scale 
blocks for building miniature models 
or the models themselves, are furnished 
dealers so that customers may see their 
kitchens in three dimensions before the 
actual construction starts. With all of 
these aids and by following directions 
given by the manufacturer, remodeling 
old style kitchens into modern built-in 
kitchens has become a lucrative busi- 
ness. 


A good point to remember is that if 
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BROKEN U-SHAPE 
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a customer wishes to sell an old house, 
about the best sales appeal he can 
make to a prospective buyer is to show 
the buyer’s wife an up-to-date remod- 
eled kitchen. In-as-much as stock cab- 
inets may be used throughout, this can 
be done at a relatively low cost. 

In an old house where the family 
intends to continue to live, the appeal, 
of course is to the house-wife, but if 
the house-wife is made to understand 
about the availability of FHA loans, 
owning a modern kitchen, with its 
time-saving and drudgery-saving fea- 
tures, will become a goal in her life. 

Unquestionably, whether remodeling 
or constructing a new building, kitch- 
ens offer an outstanding opportunity to 
introduce modern building materials, 
such as the various types of wall tile, 
cove bases, floor coverings, etc. Cer- 
tainly there is no better market for 
ventilators which carry off cooking 
odors, or for the proper type of sink, 
or for hardware. Perhaps colored 
hardware to fit in with the color 
scheme may be just the touch that is 
needed to make the kitchen perfect. 
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FARMER IS READY 


for PURCHASE OF BUILDINGS 
and EQUIPMENT for HIS NEW-DAY MARKET 


25 





American farming, under the impact 
of the war, is taking on a new im- 
portance and a new responsibility. 

Food has long been a_ military 
weapon, and now it is becoming a tool 
of world diplomacy. The Government 
is asking the country’s No. 1 industry 
to feed the American and British 
people during the war, and to build up 
the reserves and the production capac- 
ity that will help to write and to 
maintain the Peace of Plenty when the 
fighting is over. 

The Ever-Normal Granary is raising 
its sights. It aims to be the Ever- 
Normal Food Supply, with a decisive 
influence upon the after-war pattern 
of the world. This is a big order. But 
it seems to American leaders a neces- 
sary undertaking; one that will have 
much to do with America’s future. 


Post-War Plenty Must Pas2 on Peace 


These leaders are looking, for ex- 
ample at the twenty-four European 
countries where hunger is already 
tragic and where food is rigidly ra- 
tioned. These countries will need im- 
ported food for an indefinite time after 
the war is over. During that same 
period they will be rebuilding their 
economic and political patterns. 

This country will want foreign trade. 
3ut if that trade is to be of value to 
us as a permanent and_ stabilizing 
factor, it must be based upon an econ- 
omy of peace. The United States has 
painful memories of the foreign trade 
that, a score of years ago, proved to 
be part of a European economy of war. 
After this present war is over—and 
is won, we hope and trust, by the 
British—some Continental countries 
will probably want..to. continue their 
war economy. They may even feel 
obliged to do so. Otherwise their 
own limited food supplies might not 
be spread evenly enough to keep their 
people alive. A war economy, as we 
know too well, is a constant source of 
danger, 

The United States, as a great food- 


producing nation, will be in a good 
position to write and to enforce a 
Peace of Plenty. It could do much 
toward resetting foreign patterns both 
of economics and of politics. Few 
Americans believe this country can 
fulfill its destiny if it cuts itself com- 
pletely off from the rest of the world. 
But many Americans believe we shall 
be forced to this unless the world can 
be induced to return to an economy of 
peace. This, in brief, is in the new 
role of American food production in 
world diplomacy. 


Changes in Food Needs 
Mean New Farm Set-up 


Farmers are beginning to under- 
stand the big changes in store for 
them. Controls will be applied to limit 
certain crops, such as wheat and cotton, 
whose surpluses are already large. But 
in general the planned scarcity is out; 
and at most points official controls will 
be used to increase production. 

These controls will be used, of 
course, to change the balance of pro- 
duction. In earlier years, five crops— 
wheat, cotton, corn, rice and tobacco— 
dominated American agriculture. They 
are still important and will still be 
produced; some probably in larger 
amounts. But the new program asks 
for big increases of meats, poultry. 
eggs, dairy products, vegetables and 
fruits. 

Changing the balance of production 
means changing farm practices and 
equipment. It is at this point that 
the lumber industry shares the respon- 
sibility and the opportunity. 

A few facts about farmers’ purchases 
have a special interest. The largest 
part of the farmer’s dollar, believe it 
or not, goes to buy food. Collectively 
the American farmer pushes well over 
a billion dollars a year across the 
counter for processed foods. He 
spends about four-hundred millions a 
year for machinery and somewhat less 
than that for buildings. Those in a 
position to know the facts and to make 


a disinterested analysis of them tell us 
that, measured in practical farm use- 
fulness, farm buildings ought to lead 
farm machinery by a wide margin. But 
machinery salesmen are aggressive and 
persistent. 

Farmers are good customers. The 
Iowa Builders Supply Co., of Cedar 
Rapids, reports that sales this year are 
ahead of last by more than seventeen 
percent, and that new homes lead the 
farm list. Not one of these farm cus- 
tomers had to borrow money ; each one 
had enough saved for his building 
needs. The new farm program, be- 
cause of its size and because many 
prices are pegged, will add materially 
to farm buying power. 


More and Better Buildings 
Must Be Obtained 


A shift to the production of beef, 
pork, poultry, eggs, milk, butter and 
cheese will mean a large increase of 
farm buildings and ought to mean bet- 
ter buildings. Buildings are basic’ in 
these lines. It has been proved that if 
they are correctly designed, with prac- 
tical attention to equipment, insulation, 
ventilation and sanitation, they will 
save large margins of feed and labor, 
will raise the quality of production and 
will conserve the fertilizer that main- 
tains the farm soil. 

A Wisconsin study proved that 
thirty cows kept in a barn of sound de- 
sign would produce as much butter fat, 
with the same feed ration per cow, as 
would forty cows kept in makeshift 
quarters. Good poultry houses prac- 
tically always are the factors that make 
flocks profitable. The bad farm habit 
of keeping hogs in the same building 
with cattle has lost many a farm 
through mortgage foreclosure. 


Materials Retailers Must Take 
Science to the Farmer 

There is plenty of scientific knowl- 
edge about building design ; but a look- 
around in any farm neighborhood will 
indicate that most of it stays in the 
files at State colleges. Agriculture en- 








gineers complain of the small amount 
of co-operation they get from lumber- 
men. This of course is unfortunate, but 
the engineers must carry part of the 
responsibility. Naturally they like to 
do “research”; looking for still better 
ways. That is useful, but meanwhile 
the things already known do not get 
promoted. Many of their designs, too, 
are for expensive buildings that find 
markets only on show farms. 

Retailers have special opportunities 
in two fields; small but correctly de- 
signed farm buildings, and remodeling 
work. A large part of the opportunity 
in both fields will consist in knowing 
how to use and sell modern barn equip- 
ment. A modern barn is more than 
just a weather-proof shell; just as a 
modern factory is more than four walls 
and a roof. In both instances the 
equipment determines the production 
efficiency. The barn-equipment com- 
panies are big sources of practical in- 
formation about barn design ; practical 
and usable stuff, fitted to the needs of 
the average dirt farm. 


Remodeling Often Steps Up 
Efficiency at Moderate Cost 


Remodeling of barns has reached 
large volume already and will go to still 
higher levels. This extends from sim- 
ple repair, making the buildings plumb 
and weather-proof, to thorough remod- 
eling, adding of ventilation and insula- 
tion, steel stanchions and equipment to 
handle feed. 

This journal recently looked over a 
remodeled barn that had been built 
some fifty years ago. It was in such 
ramshackle condition that the owner 
about decided to tear it down. He de- 
cided instead to remodel, did a thor- 
ough job, and got exactly the building 
he wanted at about two-thirds the cost 
of building new. This is a big beef- 
herd structure. Two carloads of hard 
materials went into the new founda- 
tion. A change in the roof line ex- 
panded hay storage to two-hundred 
and eighty tons. The big grain bins are 
connected by gravity chutes with the 
feeding floor on the basement or 
“bank” level. 

Dealers prefer new buildings to re- 
modeling jobs. At least most of them 
do, but a certain number do not. The 
latter specialize in remodeling ; know- 
ing that this is the larger market. A 
good many farmers are going into com- 
mercial milk production or are increas- 
ing the dairy capacity of their farms. 

Roy Denniston, of the Denniston & 
Partridge Co., Newton, lowa, tells us 
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that sales of items such as steel stanch- 
ions often come up with no previous 
warning. The farmer will come in, 
ask for the stanchions and want to take 
them back to the farm with him. 

This journal has just visited a Corn- 
Belt dairy that has long sold bottled 
milk. It is now going into production 
of a Roquefort-type of cheese. Before 
the present war, the importation of 
Roquefort cheese from France 
amounted to as much as _ six-million 
pounds a year. That import has been 
stopped. The principal building equip- 
ment of the dairy’s new line is an un- 
derground vault or “cave” of concrete, 
where the cheese wil! be ripened. It is 
large enough to hold seventy-thousand 
pounds. Few retail yards will get or- 
ders like this; but the item indicates 
the changes in the making in American 
food production. 


New Homes and Structures with 
Modern Equipment Needed 

All these things add up to an im- 
portant new farm market for building 
materials. The market is already ac- 
tive. In this journal’s opinion there are 
three items of special importance. The 
first is farm houses Mechanization to 
save labor has gone about as far as it 
can, and a shift from field crops to 
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meat, dairy and poultry production will 
call fer more hand labor. Men beyond 
the draft age, usually with families, will 
be in demand; or a son or son-in-law 
will live in the second house. The sec- 
ond will be remodeling ; thorough jobs 
to make barns, hog houses and poultry 
houses modern in design and equip- 
ment. The third is new buildings, 
usually of moderate size to fit the needs 
and resources of the average farm. 

Modern equipment will be important 
in making these sales, for it is equip- 
ment that makes these modern food 
factories efficient. 


Dealers can find several sources oi 
practical help in setting up this sales 
service. County agents know the field 
and are usually expert in practical de- 
sign and in operating systems. Asso- 
ciation architectural departments have 


much knowledge and_ experience. 
Manufacturers of barn equipment 


make it part of their business to know 
design, farm practices and especially 
methods of selling. By drawing upon 
these sources a lumberman can work 
out a practical sales campaign. 

This is one of the big opportunities 
of recent years; and it is a case where 
private business promotion and _ public 
service travel the same road. 





SELECTION ARCHITECTURAL 
OF SITE SERVICE 
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Back of this picture is the Five Point Service plan, "Selection of Site," “Architec- 
tural Service," "Loan Service," “Material and Supervision,’ and "Complete Home," 
used by Parr Lumber Co., Portland, Ore. Since inauguration of the plan the com- 
any has built approximately 500 homes through three retail yards strategically, 
ows Ser to deliver materials in Oregon, Washington and Idaho. The photographi 
shows an exhibit displayed in the window of the Portland Gas Company. Note the 
tie-up with the utility company and the method used to tell the complete story of 
the service offered. This idea might prove useful to dealers in all communities 
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COMPANY CELEBRATES SILVER 
ANNIVERSARY WITH ADDITION 


Concurrent with the celebration of 
its Silver Anniversary, Siegel Lumber 
Company, Chicago, has opened a new 
addition to its yard which will add 
14,000 square feet of floor space to the 
plant, and three display windows fac- 
ing heavily traveled Grand Avenue, 
making the overall dimensions of the 
plant 150 by 300 feet. 

A three day celebration marked the 
formal opening and anniversary which 
was held recently. Refreshments 
were served every afternoon, and as 
an added inducement to customers, 
everyone who made a purchase during 
the celebration, or during the entire 
month of July, was given the choice 
of either a utility cabinet or a shoe 
rack. 

Announcement of this premium was 
made to their customers in a mailing 
piece which was sent out over the sig- 
nature of A. A. Siegel, president. In 
addition to the letter inviting the cus- 
tomer to the anniversary, the mailing 
piece contained a number of adver- 
tisements featuring remodeling, sea- 
sonal items, and a complete building 
service. . 

Signs and pennants on the outside 
and inside of the building carried out 
the silver anniversary motif, and the 
other decorations were appropriate for 
the occasion. The display room in the 
older part of the building was redec- 
orated with attractive paneling to bring 
the entire building up-to-date. The 
new addition, which is to the right of 
the high bay noted in the exterior pic- 
ture of the building, is constructed 
with wooden trusses which were fabri- 
cated in the company’s plant. 

About five years ago the company 
had a rather unfortunate experience 
in the form of a loss by fire of its 












































entire plant. This plant had been con- 
structed of steel structural members, 
and at the time of the fire, firemen did 
not enter the building because these 
members were red hot and fear of the 
collapse of the building was imminent. 
As a matter of fact, within a short time 
of the discovery of the fire, only a few 
sections of the walls were left standing, 
and the building was pronounced a 
complete loss by the insurance com- 
pany. 

When rebuilding, wood trusses, gir- 
ders and posts were used, and the 
same type of construction is used in the 
new addition. A part of the shed has 
two decks for the piling of lumber, but 
the middle bay has three decks. The 





stock is arranged in such a manner 
that collection of material is an orderly 
assembly of materials following the 


principles of line production. A truck 
will enter one end of the shed and pass 
down the aisles, getting what is needed 
from well arranged bins, on out the 
building, with no back tracking or side 
trips being necessary. 






te it : 


The new addition to the property can be seen at the right of the taller, middle bay 





Shown here is A. A. Siegel, president of 
the Siegel Lumber Company 


The history of Siegel Lumber Com- 
pany is one of progressive expansion. 
Founded in 1916 by I. Siegel and his 
son, A. A. Siegel, most of the territory 
north and west of their plant was—at 


Left: one of the 
alleys in the new 
addition, showing 
stocks of lumber 
and other building 
materials 


that time-—prairie land with unpaved 
roads. Since then the northwest side 
of Chicago has grown greatly, and the 
growth of the company has paralleled 
the development of that territory. 

Even during the lean years of 1932- 
33 the company followed an expansion 
program, as during that time they took 
over a building that doubled the shed 
capacity of the plant they had then. 
The new addition gives them an addi- 
tional 25,000 feet of storage space and 
will store 1,500,000 feet of lumber and 
3,000,000 feet of insulation materials. 

In 1936 seven members of the Siegel 
fanily—father, four sons and two 
daughters—were active in the business, 
but since that time the two daughters 
have married and are no longer active 
in the business. Officers of the com- 
pany are: A. A. Siegel, president: 
A. H. Siegel, vice president; S. M. 
Siegel, secretary: B. G. Siegel, treas- 
urer, and I. Siegel comptroller. 
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WHAT CAUSED THE HAND TO WRITE 


To supply its dealer-readers with a repertoire of sales arguments which may 


be used effectively when talking to prospective customers for a new home the 
AMERICAN LUMBERMAN interviewed a large number of new home owners and 
from them secured the arguments by which they sold themselves on investing in 


a new home. 


The following statements are designed to be filed away in the mem- 


ory and drawn out when face to face with a customer. They were the answers 
given by the indicated home owners to the question: 


Why Did You Build Your New Home Now? 


Little Rech, Ark. 


Mr. C. W. E. 

I built my new home because a Lit- 
tle Rock lumber dealer found out by 
checking real estate transfers that I 
had bought a couple of lots. He 
called on me and urged me to build a 
new home, The dealer sold me on the 


idea of renting my present home as an 


investment and permitting him to 
build me a new house for a home. 


When he submitted an attractive plan 
created by his architect, bringing along 
a F.H.A. contract, I was ready to sign 
on the dotted line. 


Mr. M. L. 

I built my new home because I and 
my wife had been renting for about 
26 years, living mostly in apartments, 
and all this new building activity made 
me feel that if I didn’t get busy in 
middle life I would never own a home. 
I talked with a lumber dealer who had 
been running some good ads, and he 
proved to me that my monthly pay- 
ments in rent equalled more than pay- 
ments on a F.H.A, loan. 


Mr. H. W. 
| bought my new home because the 
smart lumber dealer who built it on 
speculation had installed a convenient 
dark room for a photography fiend. 


\When I saw that dark room I knew 
the little white clapboard house was 
exactly what I wanted. (Mr. H. W. 
had been living in a rented house, 
where he used a closet as a dark 
room. ) 
Buffalo, N, Y. 

E. J 
.I built a story-and-a-half home 


We feel inde- 
pendent there, as we don’t disturb any 
other family living in the same dwell- 
ing. If I want to turn on the radio at 
11:30 p. m. nobody kicks, unless it is 
my own family. I wouldn’t like to 
listen to somebody else’s radio out- 


about three years ago. 


side the family or be kept awake by 
midnight parties. 


Mr. W. S. 

The two acres of land around this 
suburban place appealed to me. Living 
costs are going to be higher and I’m 
going to raise my vegetables 
here and save money that way. Fur- 
thermore I’m going to retire this fall 
and if I have a place where I can put- 
ter around I’m sure I'll live longer. 


own 


Mr. F. W. 
During the last war my rent was 
raised so high I decided I would have 
to move. I canvassed a lot of apart- 





ments and homes and found that de- 
cent ones were all higher than I could 
afford. Also at that time there was a 
great falling off in the “Houses for 
Rent” listed in local papers. With the 
present war coming closer to the U.S. 
every day I decided I’d better build a 
home right away so I wouldn’t be 
caught again. 


Seattle, Wash. 


Mr. J. D. 
With our three children we were 
barred from most apartments by land- 


Furthermore we could not rent 
the kind of a home we wanted at what 
we consider to be a reasonable figure. 
We solved both of these problems by 
building our own home. 


lords. 


Mr. & Mrs. R. B. (newlyweds) 

We bought our home before we were 
married from the contractor who had 
just finished laying the foundation for 
it. We bought it because we thought 
it would be wise to start laying the 
foundations for our economic security 
as soon as possible. 


Me. Clemens, Mich, 


Mr. B. R. 

Our family was growing. We needed 
three bedrooms because our daugh- 
ter is at an age now when she wants 
a room of away from the 
hoys. So we bought this home. 





her own 


Mrs. E. G. 
Our landlord wanted 
rent. Everything in the house was 


to raise our 


dirty. We decided 
we wanted some- 
thing clean. You 


don’t know what a 
relief it is to start 
life over again in a 
brand new _ house, 


—one you know 


nobody has ever 


lived in before. 
Mr. P. W. 

I work in the 
executive offices of 
a trailer 
turer and in_ the 
past few years have 
had an opportunity 
to observe the ei 
fectiveness of the 
modern insulation materials we use 1 
the sidewalls of the refrigerator models 
we build. It set me to thinking about 
the fourteen tons of coal I was burning 
each winter to heat my uninsulated 
house. It looked to me like I was 
wasting lots of heat and money. B« 
lieve me, this new place is really in 
sulated. I’m expecting it will cut m: 
fuel bill way down next winter. 


manufac- 


Mr. R. H. (worker at the Chrysler Tank 
Arsenal) 
money. 


I'm earning more y. Why 
shouldn’t I invest a part of it in a 
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home? Better to put it into something 
substantial than to risk it in banks or 
in inflation. Ill have something to 
show for my money 15 years from 
now. 


Kansas City, Mo. 


Mr. G. R. 

I built now because the development 
of this new area less than a mile from 
my former home saves me enough in 
taxes to pay my year around utilities’ 
hills. Cost of my new house is less 
than the value of old, which is in a 
high tax valuation area. Although my 
former house was more expensive to 
build, modern improvements make the 
new house a better investment. 


Mr. H. T. 

I’ve lived in a rented house for the 
past 15 years about 4 miles from the 
business district. I moved into the 
house when it was new and what I’ve 
paid in rent equals just one and one- 
half times what the cost of the house 
and lot were. An 
entirely different 
kind of people have 
been moving in the 
district during the 
past 5 years. Most 
of our friends have 
moved out to these 
new areas and 
hought. We need 
new furniture but 
don’t want to put it 
in this old house. 
Our new car is 
paid for and a new 
house was next on 
our list. We can 
have the house paid 
for before I am 65 
at which age my 
firm will retire me. By not paying 
rent we should get along very well on 
retirement pay. 

Mr. J. G. 

We owned a house further in town 
and never had enough ground. I've 
always wanted a rear lawn and garden 
and the closer-in city lots are too small 
for that. Our children are at the age 
now where they need more recreational 
area. I can’t see any sense in renting 
when we can buy in terms of rent and 
have something to show for our 
money. Most people I know have 
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THE CHECK THAT BUILT THE HOME 


Sure-Fire Ammunition for Sales Talks 
to Prospective Home Builders 


nothing to show for all their life time 
of work except a house if they were 
wise enough to buy it. Your money 
goes anyway, no matter how much you 
make, and a home is something you al- 
ways have to have. 

Mr. J. B. 

I'm buying without having to put 
out any more than I did for rent. I’m 
making more salary now due to more 
work, and it’s the best time I can 
think of to get furniture and furnish- 
ings and appliances for the new place. 
When this National Defense boom lets 
off I know I'll have something to show 
for my increased income now. 


Milwauhee, Wes. 
Mr. B. S. 


If we put our money into the bank, 
we don’t get any interest to speak of. 





If we invest it, the stocks or bonds are 
liable to go “fluey.” But, in building, 
we're putting money into something 
that we have to have regardless of 
what conditions may be. One must 
have shelter. 

Mrs. R. A. 

We have a relative who recently in- 
herited quite a sum of money. She 
has a home of her own, and ample 
securities and she wanted some safe 
place to invest her money. We sug- 
gested her backing us in building a 
home. She approved and made up 


the balance needed for the down pay- 
ment. Now we are paying regular 
monthly “rent” to the FHA and are 
also paying her back on her loan to us. 
All in all it costs us but a few dollars 
more than our rent, but we have OUR 
OWN HOME—a home just the way 
we want it. 


Winnstore, S. C. 


Mrs. S. G. C. 

We have always dreamed of a home 
of our own but felt unable to shoulder 
the responsibility while rearing and 
educating our children. Now that our 
youngsters are standing on their own 
feet we have just completed that home. 


Mr. J. P. S. 

Rents are sky-high and going higher. 
The payments on my new home will 
be the same all the time no matter 
how high rents go. It’s a mighty se- 
cure feeling just to know that. 


Mr. E. V. L. 


My other home was burned recently 
but I started to build a new house be- 
fore the ashes were hardly cool. | 
wouldn't consider renting for a mo- 
ment. It would be mighty tough on 
a home owner to return to renting. 


St. Louis, Me. 


Mr. J. R. K. 

When a real estate agent told me 
that our rent would be raised in May 
I investigated costs of building a new 
home. I was surprised. I built this 
house and am paying but little more 
each month than my former rent and 
it has a nursery, a guest room if neces- 
sary and plenty of space for a basement 
woodworking shop, which is my hobby. 
I enjoy the larger space and the fact 
that we can now spend more time at 
home because of the more pleasant at- 
mosphere. 


Nashwille, Tenn, 


Miss T. W. 

I built my new home in this beauti- 
ful suburb near Nashville because the 
F. H. A. plan makes it possible for even 
an unmarried woman to build a home 

(Continued on Page 36) 
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There are a couple of reasons why 
retailers ought to keep a measuring 
eye on emergency housing projects for 
Defense workers. 

The first reason is the effect these 
projects may have, later on, on local 


real estate values. The second reason 
is that these experiments may produce 
new methods of building, financing and 
ownership. 

No one who knows the industry and 
its rootage in local habits thinks it is 
going to be displaced or suddenly and 
violently changed. During the past 
generation, of course, changes have 
appeared. But they have come gradu- 
ally enough so that dealers have met 
and used them. The local inventory 
yard has held its place, and so long as 
it keeps its adaptability it will continue 
to hold that place. 

But it’s important not to take too 
many things for granted. In such 
places as the “bedroom towns” or 
commuting areas near big cities and 
in big industrial centers, the pressure 


for new methods may be heavy. It is 
in these places, perhaps especially 
where industrial workmen must be 


housed, that experiments will have loud 
echoes. The results of any experi- 
ments need to be watched; for you 
never can tell when something impor- 
tant will appear and catch on. 


What Will Be Done with Defense 
Housing After Emergency? 


Enough has happened already to 
make real-estate men uneasy about the 
post-Defense effect of emergency hous- 
ing on local values and city planning. 
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This Roll-a-Way home is an 
Oregon experiment, and comes 
to the site of use complete with 
built-ins, heating, lighting and 
plumbing equipment 


“There’s been no announcement of 
intention,” said W. F. Longstreet, of 
the Linn S. Chapel Co. (Inc.), of EI- 
mira, N. Y., “but I think some of this 
housing ought to be frankly abandoned 
when the emergency is over—torn 
down so the land can be re-developed 
to suit normal patterns. I’m thinking 
only of houses that clearly don’t fit con- 
tinuing needs. I don’t doubt that in 


plenty of places these emergency shel- 
ters are needed for Defense workers ; 





and this building can’t always follow 
sound peace-time rules. But, when 
the emergency is over, such housing 
certainly shouldn’t be allowed to sink 
into slum areas.” 

The subsidy-rental projects, al- 
ready mentioned in this journal, are 
emergency in character, and many of 
them are of the kind Mr. Longstreet 
has in mind. That plan will not be 
continued, once the storm is over; not 


This is a typical 
one-family home 
of group built at 
Hempstead, Long 
Island, for en- 
listed personnel 
of the Army, by 


Public Buildings 
Administration 
= 
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unless the worldwide _ revolution 
changes patterns so completely that 
the Government will feel obliged to 
house all workers and to continue to 
adjust the cost of living through rental 
or ownership subsidies. 


Defense Rentals Are Fixed 
According to Workers’ Incomes 


You probably remember about this 
plan. The Defense worker is assigned 
a house that fits the size of his family, 


At San Diego, 
Calif., framing is 
assembled in 
steel templates, 
dadoed by ma- 
chine and se- 
curely braced—a 
mass pre-fabrica- 
tion method for 
a mass housing 
project 


and his rent is determined not by the 
value of the house but by the size of 
his pay check. It can and does happen 
that a family living in the most ex- 
pensive house pays the smallest rent. 

A man without children and draw- 
ing high wages may pay as much rent 
as his house would command in the 
open market. A man with a large 
family and drawing small wages pays 
much less than he would be charged 
in the open market. The reason for 
this rental adjustment, of course, is 
that, under the circumstances, rents 
can’t be separated from Defense work 
and made to stand on their own feet. 
A given job, from the manufacturer’s 
point of view, may be worth only a 
low wage; and yet that work is a nec- 
essary part in the production of 
bombers or machine guns. Without 
this low-paid labor, Defense produc- 
tion would stop. Workers must have 
shelter and can’t afford to pay more 
than about 25 percent of their wages 
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Construction and Home 


Owning Methods and 
Yard Service May Be 
Modified As Result of 


Defense Experiments 


in rent. Nobody urges the low-in- 
come worker to shoot his children so 
that a small house will do; so, for the 
time, he’s supplied the house he needs 
at the rent he can pay. 


New Plan for Worker Ownership; 
Private Construction 


The Federal Works Agency, we un- 
derstand, follows this policy only be- 
cause it is an emergency matter; is not 
too pleased with the subsidy idea; 


This is one of the 
500 panel - built 
farm homes plan- 
ned by the Farm 
Security Admin- 
istration for a 
Missouri project, 
using skilled 
craftsmen 


naturally is not suggesting it as a 
method for private housing to follow. 
The Agency, however, is experiment- 
ing with another plan that has no sub- 
sidy features. This plan is being sug- 
gested as something private capital can 
follow in the post-war period. 

These houses are partially prefabri- 
cated and can be put up with astonish- 
ing speed. But it is the method of 
ownership rather than the method of 
construction that gives the plan its 
novelty. It is the ownership feature 
of this plan that is being urged upon 
private promoters. 

Residents in these villages or reser- 
vations neither rent nor own the par- 
ticular houses they occupy. Instead, 
they own an equity in the entire proj- 
ect, creating this equity by means of 
monthly payments. The amount of 
the monthly payment is determined by 
the value of the home that is occupied 
by the family. 

Payments cover amortization, pro- 
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At Chicopee, 
Mass., a group of 
low - cost houses 
was built of cin- 
der blocks with 
special wallboard 
interior walls and 
tile-over-concrete 
floors 


rated interest on the total capital in- 
vestment, reserves, insurance, taxes 
and general maintenance. The Gov- 
ernment has provided the capital, but, 
since the plan provides for the sys- 
tematic repayment of the loan, it is 
put forward as something that could 
be managed by private funds and pri- 
vate promotion. 

There is no down payment, for, 





during the purchase period, the resi- 
dent gets no deed to a particular house, 
and presumably if he muffs his pay- 
ments he can be evicted. But after he 
has built up some equity he can, in an 
emergency, borrow against it to meet 
his payments. If the stork drops a 
bundle down the chimney or if chil- 
dren grow up and leave home, making 
either a larger or a smaller house de- 
sirable, the family can move, provided 
there is a suitable house available on 
the reservation. This does not disturb 
the basic contract, although the pay- 
* 


Many of the low- 
cost homes in 
slum - clearance 
project at Ft. 
Wayne, Ind., 
adopted flat 
roofs which were 
out of harmony 
with surrounding 
structures 


ments become larger or smaller, de- 
pending of course upon the relative 
value of the house to which the family 
moves. There is also an adjustment 
in the size of the capital sum which 
the family must amortize before get- 
ting a deed of individual ownership. 


Provides for Change of Location 
and of Size of Home 

Two arguments are advanced for 
this type of purchase. First, the claim 
is made that about half the low-income 
workers of the country can’t own 
homes if they must follow traditional 
methods, chiefly because they don’t 
have the necessary down payments 
even under liberal FHA terms. 

But, because they are used to paying 
rent, they can and will meet these 
monthly over-all payments. Second, 
the assertion is made that such work- 
ers can’t become home owners by the 
older methods, because they move fre- 
quently. We may be dense, but we 
don’t see just what benefit a particu- 
lar method of ownership is, if the 
“owner” is obliged to go to another 
city and leave his home behind. A 
trailer would seem to be the answer 
to that one. 

As we understand it, the advan- 
tages claimed include no down pay- 
ment, some flexibility in shifting from 
house to house on the reservation dur- 
ing the purchase period, a problem- 
atical saving in building costs through 
mass production, and perhaps some 
saving in repairs and maintenance 
during the amortization period. The 
reservation is usually large enough to 
have its own full-time painters and 
repair men. Paying out is supposed to 
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take about 25 years. These long-pay- 
ment periods seem to us to make such 
a project “ownership” in name, and 
renting in fact. 

Well, there you are. The plan has 
ingenious features and probably is no 
more odd than some other ideas we 
thought wouldn't work. 


Getting Individual Title in Mass 
Project Might Be Difficult 


You've probably been thinking up 
some questions. Here's one that oc- 
curred to us. The project is built on 
a single capital loan, and if it is to suc- 
ceed it must succeed as a whole. Sub- 
stantially all the houses must be oc- 
cupied, and they must be occupied by 
families that keep up their payments. 
Unless home-ownership ideas change 
radically, such a project to succeed 
would have to serve chiefly industrial 
workers, for the project has to be fairly 
large and would find mass owners 
among mass workers. 

Suppose, during the post-emergency 
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vate capital? Would the solvent fam- 
ilies have to skirmish through the 
courts to get individual titles and hunt 
around to have their homes re- 
financed? And how good risks for 
individual loans would houses be in 
a half-vacant neighborhood ? 


Success of Mass Housing Depends 
on Continuance of Supporting 
Industry 


This mass-housing risk doesn’t turn 
primarily upon the form of ownership 
but upon local employment. These 
conditions would be appraised as care- 
fully as possible before the project 
was started. But, because it is mass 
housing, it carries a special risk. A 
hundred vacant houses, scattered here 
and there about a city, can usually be 
absorbed in time without creating a 
slum and without serious injury to ad- 
joining property. A hundred vacant 
houses all in one area are fairly sure 
to pull down their own and _ neighbor- 
ing values much more disastrously. 








One of the most distinguished yards from the standpoint of appearance is the 
home of the Anglo California Lumber Company, Los Angeles, Calif. Green on 
white is the color motif, with simplicity of design and structure the outstanding 
feature so that the ensemble effect is one of great dignity. Yard office exterior 
resembles a small modern home. A low white rail marks the property line and a 
wide walk of finish-brick leads up to the doorway. Various. offices and rooms on 
the interior are each finished in a different type of wood paneling—redwood, white 
pine, oak, or knotty pine 





period, the industry hiring most of 
these worker-owners- hit into a triple 
play and got retired. Of.course the 
risk of unemployment is something all 
home buyers have to take. But at the 
moment we're not thinking of the un- 
employed. We're. thinking of the 
family on the reservation that is still 
employed and is keeping up _ its 
monthly payments regularly. 

If a corporate project ties the own- 
ership of 400 or 500 houses into one 
package, and if any large proportion of 
these houses become vacant because 
of unemployment conditions, the ven- 
ture will get called on account of dark- 
ness. If the loan is held by the Gov- 
ernment, Treasury might conceivably 
go through with the deal. But what 
about such a project financed by pri- 


Any mass-housing plan, put to- 
gether with some shrewdness, may 
succeed if employment conditions re- 
main good. That has been proved over 
and over by the older types of specula- 
tive building. We may see this special 
type of subdivision promotion tried by 
private capital. It could happen. If 
it happens often enough, we'll see a 
factor in our markets that as retailers 
we'll have to meet. 


Retailer Must Adopt Methods to 
New Kind of Trade 


Here are a few opinions this de- 
partment has gathered in different 
places. The first is from the East: 

“A war always forces changes, and 
this will be no exception. I think the 
most pronounced change in our indus- 
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try will be in housing for industrial 
workers. These workers used to be 
the principal customers, usually as 
renters, for old houses—those aban- 
doned by middle and upper class own- 
ers when warehouses and factories 
crowded in. These houses, supple- 
mented by tenements, became slum 
areas. Thousands of these people are 
living now in Defense houses, not such 
great shakes as houses but at least new 
and fixed up with some modern equip- 
ment. They won’t go back to slums. 

“In the past, these people were 
seldom customers of the housing in- 
dustry, but they’re likely to become 
customers. Their problems are not 
those the average retailer knows; and 
if he’s going to tap this new mass mar- 
ket he’ll have to learn new mass meth- 
ods. These will be new customers. 
They'll not affect the markets we’ve 
long known, except that they will not 
take over second-hand houses. You 
don’t buy a new car unless you can 
trade your old one in, and your cus- 
tomers will not be so ready to build 
new houses unless they can dispose of 
their old homes. I rather expect this 
to check the sudden drop of middle- 
class neighborhoods into slum areas, 
and to make remodeling and repair 
even more important in our business.” 


Middle Class Will Continue to 
Build in Traditional Way 


This from the Mississippi Valley: 

“Because the newer markets will 
pull in the industrial workers and will 
put a premium on mass production 
for them, I expect to see prefabrication 
with its flat roofs and panel construc- 
tion and the other factors of so called 
modern architecture get to be known 
as a distinct style for low-income 
workers. I think there will be a not- 
able return of middle-class owners to 
traditional architectural styles; houses 
that are soundly built, that have a cer- 
tain dignity and that have more last- 
ing resale values.. That’s the field the 
average dealer knows, and I think he 
has an excellent chance to hold it.” 

From the Middle South: 

“The new experiments are some- 
thing to watch, but not to get into a 
panic over. Let the Government do 
the experimenting. It did a good job 
with the FHA. It might happen that 
the corporate type of ownership will 
develop something useful. I don’t 
think so just now; but it might, and, 
if it does, we'll know how to adapt 
and use it.” 
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Methods Used by Lumber Dealers to Build Sales Ideas 


“There is just one thing that builds 
inmore sales of lumber and_ building 
equipment,” one dealer states. “Most 
of us have fancy ideas about what 
inakes sales, but I believe if we strip 
all of our ideas of the fol-de-rol they'll 
come down to the basic fact that the 
value given the customer is what makes 
sales. 

“When I begin planning some sell- 
ing effort I try to keep that thought 
in mind; how can I convince the cus- 
tomer that I have the greatest value 
his money can buy.” 

“Answering this question has 
brought me scores of good ideas that 
have been turned into profitable sales 
in the store. But it must be remem- 
hered that it is value for the customer’s 
money that makes sales; by that I 
mean the one and only real value for 
the dollar the customer has to spend— 
the dollar that must be taken away 
irom the car dealer or clothing mer- 
chant, or some other merchant. 

“Too many of us think in terms of 
taking business away from other build- 
ing supply dealers. But by thinking 
along the line of better value for the 
customer’s dollar it is surprising how 
many really worthwhile ideas pop up!” 

Another method dealers use when 
searching for ideas that will bring in 
more business is the check list system. 

“Every morning after I finish the 
daily routine of my job,” one dealer 
explains, “I have a definite procedure 
in working up selling ideas for the next 
day. 

“T’ve typed out a list of questions 
and pasted them on a cardboard and 
that piece of cardboard is brought out 
of my desk each morning for another 
check. I ask myself all of these ques- 
tions each working day and from the 
answers I give myself there generally 
evolves a number of good sales ideas. 

“Here are the main ‘idea starters’ 
on this list: 

‘Are my stocks sufficiently varied to 
keep up with the needs of my custom- 
ers and give my salesmen a real oppor- 
tunity to sell, or must I do some 
checking and ordering today ? 

“Have any changes in prices de- 


veloped overnight that will put my yard 
at a disadvantage ? 

“Has the days’ news developments 
suggested any new idea for store or 
window display that might help arouse 
interest and create sales? 

“Have we checked the advertising 
and promotion of our competitors to 
make sure that nothing has been over- 
looked ? 

“Has anything happened to my em- 
ployees that I should speak to them 
about, i.e., marriages, engagements, etc. 
for which they’ll welcome congratula- 
tions from me and do a better job? 

“Ts there anything in the appearance 
of my store that should be changed or 
altered to make selling easier for the 
salesmen or which might help to sug- 
gest ideas to customers ? 

“Has any idea for a selling stunt 
come in the morning mail from manu- 
facturers or appeared in the trade 
journals ?” 

Many dealers have adopted a policy 
of paying prizes of from one to five 
dollars to members of the staff for sug- 
gesting ideas that are put into practice 
in the store. This sparks the enthu- 


siasm of every salesperson and assures 
results, as their attention will be di- 
rected toward finding new sales ideas 
more frequently when a definite reward 
awaits their efforts. 

Naturally every dealer looks to his 
trade magazine for new selling ideas, 
but few follow the example of the 
eastern dealer who reads other jour- 
nals in search of selling ideas he can 
adapt to his business. 

“T find many ideas that are adapt- 
able,” this dealer relates, “but the 
truth of the matter is that reading these 
other trade magazines suggests many 
different ideas to me; one little part 
of a selling idea may set my mind to 
thinking of a whole chain of different 
ideas, all of which sometimes germinate 
a very profitable idea for selling lumber 
and building materials.” 

Some dealers find they can work out 
new selling ideas best when they are 
touring through other stores of the city. 
Few directly copy the ideas of their 
competitors, but nearly all find that 
an hour spent in other stores brings 
up some idea that is worth trying in 
their own business. 
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ere a Timely Tin 


The volumes in this bookcase 
are bricks, on display in this 
convenient manner in the yard 
of the Quincy Lumber Co.. 
Quincy. Ohio. Maurice Al- 
baugh, the proprietor, has de- 
vised many unique methods of 
installing displays to make close | 
inspection easy for customers, 
as he believes that good mate- 
rials should have every chance 
to help sell themselves. 
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Notes on Promotion—Essay Con- 
test on Home Building and 
Remodeling 

A wise merchant stages an essay 
contest each vear on some department 
or line in his store. This stunt can be 
applied to any line of retail business. 
A contest one merchant ran was 
“Why do women wear hats?” An- 
other was “Why wear socks?” Suit- 
able merchandise prizes were given to 
the winners who submitted the best 
essays of not more than 150 words. A 
lumber dealer can use this angle very 
well with an essay contest on the sub- 
ject, “Why I would like to build my 
own home.” Or it could just as easily 
he on the subject of remodeling, or the 
installation of a “rumpus room,” ete. 
In this way, you build good will and 
win prospects, too. 


Buy That Home! 


Never mind what anyone says to 
you, young man; you buy that home! 
If for no other reason, buy it because 
it will make a solid, settled citizen of 
you, give you a fresh and broader in- 
terest in your town, in your job and in 
your family. 

The only troubles in home owning 
come from overreaching. Don’t buy ac- 
cording to what you think you can pay 
some day. Don’t buy and build a 
house as big as you think you may 
need some day. Buy and build for 
right now, and don’t let any real es- 
tate man or friend tell you where to 
buy and build. You and your wife set- 
tle that between you and buy what you 
can pay for without too great a sacri- 
fice. Too many people work half a 
lifetime to own only the roof over their 
heads. 

Never buy or build with the ex- 
pectation of selling at a profit. It sim- 
ply doesn't happen. If some optimistic 
real estate man tells you that you can 
resell at a profit, ask him to take you 
to just one man who has built a home 
to live in and later sold it at a profit. 
Better calculate to lose 50 per cent on 
it if you sell, and you will be nearer 
the facts. You don’t buy your auto- 
mobile, your electric refrigerator or 
your radio with the expectation of sell- 
ing it at a profit, nor should you cal- 
culate to make a profit on your home. 

Suild it to use and live in. 

There are few things a man can buy 

with money which offer such satisfac- 
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tion as a home. There is a solid, per- 
sonal and enduring satisfaction in liv- 
ing under your own roof, surrounded 
by your own vines and fig trees, which 
comes from few things purchasable 
with money. 

A lawn to mow, a garden to hoe, a 
few roses and onions to coax into per- 
fection, a tanned skin instead of that 
old office pallor, and your mind will 
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be taken off a lot of problems. 

The first step in good citizenship, in 
permanency in your job, in your matri- 
monial relations and in the proper 
bringing up of your children, is owning 
a home. It is fundamental. It is the 
foundation on which a good life is 
built. 


—From the Kiwanis Magazine, by Ro 
Fulkerson. 





Check That Built The House 


(Continued from Page 31) 
these days. Longing for my own 
home, I was not sure that I could ac- 
quire it until I talked to a lumberman, 
who told me how to proceed with only 
a few hundred dollars in cash and a 
job that yields a salary of approxi- 
mately $140 a month. Architect, con- 
tractor and lumber dealer all cooper- 
ated to give me the most for my 
money—a small home that brings me 
the only sense of security I have ever 


had, 





Dr. P. T. 


I built my new home on one of 
Nashville’s finest residential streets be- 
cause I needed an impressive-looking 
home for professional reasons and also 
some added income. With my chil- 
dren still small, I looked into the fu- 
ture when I should need a large home. 
And I built a large home, renting three 
of the rooms to help me meet the pay- 
ments on my F. H. A. loan. 


Independence, Me. 


Mr. S. B. 

My wife and I figure that there 
no use living in the 20th Century 
we don’t enjoy the modern improve- 
ments, and you can’t rent a house 
that’s modern and all up-to-date with- 
out paying too much rent. We want 
to buy modern furniture and have a 
new kitchen and it wouldn’t be any 
use unless we had a modern house to 
go with it. 


s 
if 


Mr. F. L. 

We have been paying $50.00 a 
month rent in a district that is filling 
up with people who just aren’t our 
kind. We wanted a place where our 
children will play with and meet kids 
with the same kind of background 
they have. I’ve been wanting to buy 
and refurnish for years. Now seems 
the best time because you don’t need 
hardly anything down and the pay- 


ments are small. Business is_ bette: 
and I know we can get it furnished 
before the boom is over. Then the 


payments won't seem like much. 


Mr. C. P. 

I believe that property is a_ better 
investment than either life insurance 
or stocks. No matter how conditions 
get property always comes back to its 
real value. It doesn’t depend on any 
company, any product or legislation. 
Because of the large number of own 
ers and limitations, taxes can only go 
so high. I lived in a boarding house 
and built my new place because of in 
vestment reasons and the desire to own 
property. I thought about it several 
years and then last year when I saw 
[ could save $500.00 by building 
right then, I signed the order. I be- 
lieve that I’ll almost save enough on 
the modern improvements, such as 
heating, to pay the interest. 


Hartland, Wis. 


Mr. C. A. 

I just got married this past year and 
I built this home so my bride could 
move into a home of her own. Both 
of us like the home very much and 
feel that our future will be much more 
secure when we start out being home 
owners right from the beginning. 


South Bend, Ind. 


Mr. & Mrs. R. K. 

We observed the wave of building 
activity that was notable in South 
Bend following the increase in indu- 
trial activity in this town, and we de- 
cided that it was a case of now «r 
never. Through financing arrange: 
by a local dealer, we were able to bui'( 
the home that we had long desired, 
after many years of married life. 


Mrs. H. T. (newlywed) 
Father and Mother gave us tl» 
nicest wedding present I can think « 
—this new home. 
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COST OF DOING BUSINESS SURVEY 
1 
|- SUMMARY YEAR 1940 
‘i TOTAL 
L CLASS A CLASS B CLASS C CLASS D ALL CLASSES 
Ss Per Cont Per Cont Per Cont Per Cont Per Cont 
Sales..... $257,457.15 100.00 | $665,203.39 100.00 —_[g1,693,341.11 100.00 _(s3,613,456.39 100.00 |s6,229,458.04 100.00 
Cost of Merchandise Sold 
Inventory—beginning Of YeaT...-eccccceueeeenee 72,570.01 28.19 170,743.84 25.67 336,561.51 19.88 422,376.02 11.69 | 1,002,251.38 16.09 
m Cost of purchases 193,816.96 75.28 444,274.65 66.79 | 1,169,057.83 69.03 | 2,701,295.52 74.76 | 4,508,444.96 72.37 
Total 266,386.97 103.47 615,018.49 92.46 | 1,505,619.34 88.93 | 3,123,671.54 86.45 | 5,510,696.34 88.46 
= Inventory—end of year 82,700.15 $2.12 187,473.56 28.19 354,919.36 20.98 465,328.70 12.88 | 1,090,421.77 17.50 
Net Cost 183,686.82 71.35 427,544.93 64.27 | 1,150,699.98 67.95 | 2,658,342.84 73.87 | 4,420,274.57 70.96 
1 Gross Margin 73,770.33 28.65 237,658.46 35.73 542,641.13 32.05 955,113.55 26.43 | 1,809,183.47 29.04 
“C Cost of Operations 
’ Salaries of executives 15,996.94 6.21 45,152.69 6.78 83,437.42 4.93 130,950.98 3.62 275,538.03 4.42 
Labor, commissions and salesmen’s salaries...) 20,131.17 7.82 77,524.44 11.65 211,120.04 12.47 328,273.89 9.08 637,049.54 10.23 
Materials and supplies and all other costs..... 11,921.38 4.63 63,194.41 9.51 138,865.27 8.20 171,038.27 4.73 385,019.23 6.18 
Taxes (excepting income taxes)......................-- 3,490.86 1.36 9,586.50 1.44 23,373.71 1.38 30,688.22 85 67,139.29 1.08 
er Bad debts charged off 3,503.77 1.36 7,964.09 1.21 20,637.45 1.22 40,216.13 1.12 72,321.44 1.16 
ce Depreciation 2,417.52 94 9,397.49 1.41 19,716.85 1.16 24,689.36 68 56,221.22 90 
Is Interest 2,645.58 1.03 4,404.01 66 9,686.65 57 22,279.90 2 39,016.14 63 
ts Rent, repair to property 7,819.38 3.03 9,378.15 1.41 13,639.26 81 16,457.59 AB 47,294.48 76 
1) Total Exp 67,926.60 26.38 226,601.78 34.07 520,476.65 30.74 764,594.34 21.16 | 1,579,599.37 25.36 
n. Net Profit 5,843.73 2.27 11,056.68 1.66 22,164.48 1.31 190,519.21 5.27 229,584.10 3.68 
n Other income 3,103.39 1.21 13,365.01 2.01 48,876.86 2.88 65,985.70 1.83 131,330.76 2.11 
80 Total Net Profit.......... $8,947.12 3.48 $24,421.69 3.67 $71,041.14 4.19 | $256,504.91 7.10 | $360,914.86 5.79 
S¢ 
a) 
m These data prepared by the Ken- Cl 
a tucky Retail Lumber Dealers’ Asso- asses 
a — show i — operating A 2 Cc D 
results of forty lumber dealers doing 
8 Sir seg ~<a S23 Pie che nee 14% 2% 
ih sult of the questionnaire sent to th dk — eanatid | 
Dh ~ e ! —— “ ™ “ 
ie ‘lealers of the association and covers 
their operations for the year 1940. The 
report contains the operations on twen- EXPENSES 126%47% | EXPENSES 134% | EXPENSES |/31% | EXPENSES 121% 
\y-four corporations, eight partnerships 
and eight proprietorships. 
During 1940 the operating dealers 
i -howed a gross profit margin of 29.04 | 
ld percent of net sales, and had a com- | 
th posite expense, including salaries of 
i executives, labor, commissions and 
"a gp oO and supplies and 712% OLiA% 673%3% 74% 
& ail other miscellaneous costs, taxes 
- excepting income taxes), bad debts COST COST COST COST 
charged off, depreciation, interest, OF OF OF OF 





nts and repairs to business property, 
of 25.36 percent, leaving a net profit of 
/.68 percent before other income of 
¢.11 percent. Average markup was 
4.93 percent; average turnover, 4.22. 
A study of the operating summary 
iows that labor, including commis- 
ons and salesmen’s salaries, is the 
largest expense item, which amounted 
to 10.23 percent of sales. It is in- 
teresting to note that the charge off 
of bad debts amounted to a percentage 
of 1.16 percent in comparison to 1.08 
percent for taxes (excluding income 
taxes). The item of other income, 
amounting to 2.11 percent of sales, in- 


of. 
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CEAASS A.......2.-coccscoceresssessseccsomsesneneees Oaee § 90,000.00 
CLASS B......... sesessseseseseeeeeeeee 50,000.00 to $100,000.00 


en ..$100,000.00 to $200,000.00 
SRE Si cesiccinientinnesnninstinninn $200,000.00 and Over 


cludes interest and discount received 
and other miscellaneous items. 
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Special NLMA Staff to Unravel Priorities Problems 


Wasuincton, D. C., Aug. 4.—Recogniz- 
ing that the problem of priorities is becom- 
ing more complicated daily, and that  pri- 
orities will have a continually increasing ef- 
fect on logging and sawmill operations, the 
National Lumber Manufacturers’ Associa- 
tion has established a special staff for han- 
dling lumber’s representation on _ priority 
matters before the Priorities Division of the 
Office of Production Management, and as 
a means of providing information and serv- 
ice to loggers and manufacturers. The asso- 
ciation has been fortunate in securing from 
the Southern Cypress Association loan of 
the services of its secretary-manager, B. R. 
Ellis, who will be concerned exclusively, for 
the next several months, in helping to un- 
ravel, for the benefit of the industry, the 
complicated priorities procedure. 


Uptodate Priorities Information 
Important 


Such a service can be extremely valuable 
to lumber manufacturers in view of daily 
changes and new rulings affecting priority 
rulings. Few persons—even those on the 
staff of the Priorities Division—are familiar 
with all the daily changes and new routine. 
Priorities affect lumber operations in two 
ways: (1) Sequence of shipment of Defense 
orders on the mill books and (2) The pro- 
curement by loggers and manufacturers of 
equipment and supplies necessary to main- 
tain production. 

Almost every lumber manufacturer is en- 
gaged in some sort of production for De- 
fense. Orders may be from Defense contrac- 
tors, the Government itself, or through 
wholesalers and industrial users who in turn 
will re-direct the material into Defense 
channels. Such Defense orders may carry 
ratings in the form of Preference Rating 
Certificates. Officially, no lumber order on 
the books of a mill has a preference rating 
unless it is accompanied by a Preference 
Rating Certificate. Oral or written informa- 
tion purporting to give a certain order a 
Deiense standing can not, unless substan- 
tiated by a Certificate or a photostat, or in 
some cases a copy of a Certificate, be con- 
sidered as requiring preferential treatment 
ot the order. 


Records May Help in Securing 
Mill Supplies 


Aside from the importance to the mill of 


shipping orders with priority ratings in their 
correct sequence, it is in their own interest 
jor mills to keep careful records of Defense 
material being handled, in order to facilitate 
acquisition of mill supplies and equipment 
by being able to show on what Defense jobs 
the mill is working. Such records, when- 
ever possible, should include the name or 
description of the project, the Government 
contract number, the name of the contractor, 
and, if the lumber was furnished on a pri- 
ority basis, the number, date and rating of 
the Prirorities Certificate which applies to 
it and whether the priority applied to the 
lumber furnished. The manufacturer will 
assist himself in dealing with the Priori- 
ties Division on supplies, if he will also try 


to secure and keep a record of ultimate De- 
fense use of any lumber sold to wholesalers 
or industrial users. 


Priorities Ratings Applied to Orders 


Priorities ratings, where they may have 
been issued covering lumber, apply only to 
the delivery of the lumber already ordered. 
Such ratings do not apply to orders until 
accepted. Priorities on lumber orders should 
be classified according to their rating. There 
are two general classifications, or groups of 
ratings, at present: “A” ratings indicate that 
an order is for National Defense work. 
“B” ratings indicate that an order is for 
urgent civilian needs. “AA” is the highest 
rating which can be given any order, and 
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is used only tor emergencies. The highest 
regular rating is “A-1l-a”, and other “A-1” 
ratings down to “A-1-j” are provided, fol- 
lowed by a lower series of ratings labeled 
“A-2” to “A-10.” “B” ratings grade from 
“Dp 4 “D 

3-1” to “B-8”, 


Two Classes of Lumber Priorities 


In their application to lumber, priority rat- 
ings may be divided into two general clas- 
sifications : 


BLANKET RatinGs—apply to all the ma- 
terials needed by any given contractor, com- 
pany or industrialist engaged in a certain 
type of Defense work. A Blanket Rating 
may or may not specifically apply to lumber. 
It may be of the umbrella type, which is 
intended to give the purchaser preference 
shipment on any kind of supplies or mate- 
rials which he needs for the furtherance 
of his Government contracts. The lumber 
mill receiving a copy of a blanket certificate 
should determine whether it applies to lum- 
ber specifically. 


INDIVIDUAL RATINGS—are granted on in- 
dividual application for an individual order. 
This rating gives no preference to its holder 
for anything other than one particular ship- 
ment or one particular order covered spe- 
cifically in the rating certificate. 

There is a special form of blanket rating 
now being granted for specific projects 


rather than specific orders, and called “Proj- 
ect Rating.” Sometimes such special Proj- 
ect Ratings apply only to items on the 
“critical” list (lumber is not a critical list 
item) or to other specifically mentioned ma- 
terials. A Project Rating order limited to 
critical list items which does not specifically 
cover lumber can not be applied by its 
holder to lumber. On the other hand, a 
Project Rating may be so written as to ap- 
ply to every item needed to expedite a 
given project—often construction. In_ this 
case lumber would automatically be in- 
cluded. 

Project Ratings in general have been de- 
veloped to give extra speed to some par- 
ticular Defense plant, shipyard, or other 
undertaking which needs to be concluded on 
a specified date. 


Seek Preference for Equipment of Mills 
Producing Defense Lumber 


Of great immediate interest to most log- 
gers and mill men is a second classification 
of priorities, which directly affects lumber 
operations—priorities which apply to sup- 
plies and equipment needed to maintain mill 
operations and which must be secured by 
the mills for their own use. The NLMA 
priorities staff has been particularly con- 
cerned with this branch of priorities inves- 
tigation, in that an even flow of equipment 
is essential to the maintenance of lumber 
production at full capacity. On recommenda- 
tion of the executive committee of the Lum- 
ber and Timber Products Defense Commit- 
tee, NLMA has already made an applica- 
tion for a general BLANKET PREFER- 
ENCE RATING covering sawmill and log- 
ging materials and equipment for all opera- 
tors engaged in the production of lumber for 
National Defense. This rating is not ex- 
pected to be available for several weeks, but 
every effort is being made to hasten its 
issuance. 


Two Means of Securing Priority Rating 


Aside from the securing of a blanket pri 
ority for sawmill equipment, there are two 
other methods open for the acquisition of 
supplies and equipment : 


1. General application must be made on 
Priorities Division Form PD-1, copies of 
which may be obtained through regiona! 
lumber manufacturers’ associations 0! 
through the Federal Reserve banks and 
branches. In filling in such forms, lumber- 
men should be particularly careful to list a> 
completely as possible all Defense orders on 
which they are working, giving wherevei 
possible Government contract numbers, pri 
ority ratings, and the ultimate destination 
or project for which the material is in 
tended. Care should be exercised by mills to 
include full information on lumber intended 
for Defense work, which passed through 
wholesale or industrial agencies. Mills abl 
to show a large volume of Defense work 
through direct enumeration of these projects, 
will find the task of securing a rating for 
needed equipment and supplies a much easier 
one. 
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2. Project ratings may sometimes be ex- 
tended straight down the line to every item 
needed to produce materials covered by the 
rating. This means that a contractor who 
holds a project rating may permit suppliers 
of material he needs, to use his project rat- 
ing to secure materials they in turn need. 
Such extensions are possible only when they 
cover supplies or equipment needed to assist 
in completion of the specific project. 

In other words, the special project rating 
for a shipyard, for example, might be used 
to acquire a tractor needed by a lumber 
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manufacturer to get out timbers to build 
this specific shipyard. 

Certain types of supplies, such as critical 
list steel alloys, have a special priorities 
procedure. Ordinarily, lumber manufacturers 
buy items containing these elements through 
supply houses. If a mill has difficulties with 
suppliers of such items, Form PD-32 should 
be filled out. 

The priorities staff of NLMA will furnish 
as much information as possible on new 
rulings, regulations and progress, of inter- 
est to manufacturers. 


Study New Funds, Priorities to 
Speed Defense Housing 


WASHINGTON, D. C., Aug. 5.—The De- 
fense Housing Critical List, which has been 
prepared for the past three or four weeks, 
according to Defense Housing Coordinator 
Palmer’s office, will soon be available. The 
list has been held up due to disagreement 
between Palmer and Federal Works Ad- 
ministrator Carmody, and also to legal tech- 
nicalities. The fact that items are on the 
Critical List merely means that they are 
subject to priorities preference ratings, and 
does not necessarily mean that they will be 
immediately restricted or controlled. 

First priorities will be given to Defense 
housing with public funds, and second in the 
scale will be Defense housing constructed 
by private builders. The priorities schedule 
will apply to privately built units under 
$6,000 with one bathroom, using approved 
materials. 

The priorities system will bring in the 
use of the entire Federal Housing Adminis- 
tration staff to certify private building for 
priorities. The FHA staff will probably 
make certifications to Coordinator Palmer, 
who in turn will recommend to the Priorities 
Division of the Office of Production Man- 
agement, in which sole power to issue pri- 
orities is vested. 

Indications are that all housing above the 
$6,000 class will find it increasingly difficult 
to obtain materials, and the recent order 
tightening control over copper will rule out 
use of copper in plumbing, spouts, and roof- 
ing, according to the Priorities office. 


Consider Defense Housing Needs; 
FHA Extension 


During the testimony before the House 
public buildings and grounds committee on 
extension of the Lanham Defense Housing 
Act, Housing Coordinator Palmer said that 
the $300,000,000, authorization of which is 
being considered by the committee, will pro- 
vide approximately 75,000 publicly financed 
homes. This represents only about one- 
eighth of Defense housing needs, he said; 
the remainder will have to be produced by 
private enterprise. “We feel,” he said, “that 
during the coming year, Defense needs will 
require at least 525,000 new homes, both 
publicly and privately financed.” 

In addition to extension of the Lanham 
Act on which congressional action is pend- 
ing, Congress also has under consideration 
legislation to authorize the FHA to insure 
additional loans of $200,000,000 for Defense 
housing under Title VI. This latter legisla- 
tion has now passed the House and is await- 


ing Senate banking and currency committee 
action. In submitting the legislation, FHA 
Administrator Ferguson said that the present 
Title VI limit of $100,000,000 is rapidly be- 
ing reached. Applications through July, he 
announced, involve approximately 30,000 
dwelling units. 


Additional Title Vl Defense Areas 


At the same time, the President approved 
21 new Title VI localities. The newly ap- 
proved areas and the Defense activities most 
important in each of them are as follows: 

ARKANSAS, Little Rock—Camp Robinson ; 

shell-loading. FLoripa, Panama City, Talla- 
hassee, Valparaiso—Air Training School, Fly- 
ing Field, Army Air Station. GerorGia, At- 
lanta—Airfield, Fort McPherson.  ILLINOIs, 
fantoul—Army Flying School. INDIANA, 
Evansville—ammonia. Iowa, Des Moines— 
Small arms ammunition. KENTUCKY, Hen- 
derson—ammonia. LovuISsSIANA, Lake Charles 
—magnesium, air training school. Massa- 
CHUSETTS, Lynn —airplane parts, electrical 
equipment. MICHIGAN, Lansing—airplane 
parts, ammunition components. MISSISSIPPI, 
Columbus, Greenville—air bases. OHIo, To- 
ledo—airplane parts, tanks, shells. OKLA- 
HOMA, Oklahoma City—air base. OREGON, 
Astoria—Naval air base, shipbuilding, Army 
posts. TEXAs, Freeport—magnesium metal, 
Vernon — air training school, Victoria—air 
training school. ALASKA, Fairbanks—Army 
air base. 


In his letter of recommendation to the 
President, Coordinator Palmer pointed out 
that the total Defense housing need is “al- 
ready greatly in excess of the number of 
homes which can be insured under the $100,- 
000,000 now authorized by the Title.” “Un- 
filled needs,” he added, “may be provided for 
through expansion of this authorization if 
the Congress sees fit.” 








New Defense Housing Projects 


In addition, President Roosevelt approved 
construction with public funds of 2,865 
homes for families of industrial workers and 
enlisted personnel in eight localities. 

Homes of a permanent nature were recom- 
mended for six of the localities, while in two 
temporary shelter was recommended and 
approved. 

Permanent construction was approved as 
follows: Manchester, New Hampshire, 85 
homes; Buffalo, New York, 200; Portland, 
Ore., 85; Beaver County, Pennsylvania, 900: 
Fort Eustis, Va., 75; Seattle, Wash., 700. 

Temporary shelter facilities were approved 
for Weldon Springs, Missouri, 320 units, and 
Ravenna-Warren, Ohio, 500. These are in 
addition to projects already approved. 
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Price Maxima Set for Fir Ply- 
wood; Levels for Major 
Softwoods Considered 


WasHInctTon, D. C., Aug. 5.—With ceil- 
ing prices for Douglas fir plywood and Doug- 
las fir peeler logs fixed by OPACS, Leon 
Henderson, OPACS administrator, an- 
nounced further action will be taken in 
various grades of shortleaf southern pine. 
At the first hearing today before the House 
3anking and Currency Committee on price 
control legislation, Henderson cited Douglas 
fir and southern pine as examples of in- 
creasing prices, declaring that the first in- 
creases occurred in the first blush of can- 
tonment construction, and that they have 
now started into a second price spiral. 


Price Maxima Set for Plywood 


He also cited the case of plywood, discuss- 
ing the factor of increasing costs. At the 
same time, Administrator Henderson indi- 
cated that he appreciated the industry’s at- 
tempts to co-operate with him. In the price 
schedule for Douglas fir plywood and Doug- 
las fir peeler logs, Henderson stated his 
office has determined that maximum im- 
posed should be the price levels prevailing 
on or about May 1. In the case of plywall 
and plypanel, both of which are widely used 
for Defense and civilian purposes, OPACS 
said that a 6 percent price advance, which 
went into effect May 15, is eliminated by 
the price schedule. The price schedule stipu- 
lates that on and after Aug. 5, regardless 
of the terms of any contract of sale or 
purchase or other commitment, no manufac- 
turer or manufacturer’s agent may sell or 
deliver any Douglas fir plywood at prices in 
excess of the following maxima for the prin- 
cipal grades: 


Type Maximum 

Price Per 

Use M.Sq. Ft. 

Plywall (%4”) Wallboard $28.00 

Plyscord (¥;") Sheathing 25.30 
Industrial and 

automobile 
Sraeee Ee Pe bkiseweeedn 29.20 


Plyform (%”) Concrete forms, 


etc. 77.10 

Plypanel ( 38”) Partitions 41.45 

These prices are f.o.b. mill points for 

carload lots. Maximum prices for less 

than carload lots average about 9% percent 
higher, according to the schedule. 


Warehouse Prices to Base F. O. B. Mill 
Plus Freight 


The schedule is confined to logging opera- 
tors producing peeler logs, and manufactur- 
ers of plywood. No present restrictions are 
imposed on distributors. However, by sepa- 
rate negotiation with OPACS, the United 
States Plywood Co. of New York City, and 
Harbor Plywood Corp., Hoquiam, Wash., 
the two large producers of plywood which 
also do their own distributing, have agreed 
that in cases where delivery to the buyer 
is made from one of their warehouses, 
rather than directly from their mills, the 
delivered price to buyers within the usual 
free delivery zone shall not exceed the 
f.o.b. mill carload price of the schedule, 
plus the freight charge from the mill to the 
warehouse, where paid by the manufacturer, 
plus 20 percent on purchases of $200 or 
more, or 25 percent on purchases of less than 
$200. A lesser margin shall be charged 
wherever possible, according to each sepa- 
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rate agreement. These agreements go into 
effect concurrently with price schedule. “It 
is expected that other distributors and re- 
tailers will adhere to the maximum margins 
set up by these agreements,” Mr. Henderson 
stated. 

A section of the schedule forbids direct 
or indirect evasions of the ceiling prices by 
means of excessive delivery charges or un- 
usual terms of The purchaser in all 
cases is given the option of making his own 
transportation arrangements. 


sale. 


Peeler Log Prices Fixed at May | Level 

OPACS has based the ceiling prices for 
peeler logs on the quotations that prevailed 
on May 1, 1941. Prices then ranged from 
approximately $26 to $39 per thousand board 
leet, Washington State, and 
from approximately $24 to $34 per thou- 
sand board feet, log scale, in 
pending on quality. 


log scale, in 


Oregon, de- 





Army to Build Rest Camps 
Near Large Cities 


WasHineton, D. C., Aug. 5.—Construc- 
tion of an additional sixteen weekend “rest 
camps” for soldiers in eleven States and 
the District of Columbia is being pro- 
grammed by the Army. The rest camps are 
for the use of soldiers on regular leave. At 
these camps, sleeping quarters are provided 
at no cost, and recreational facilities are free. 
The camps are located within walking dis- 
stances of the downtown sections of selected 
towns and cities. 

The new rest camps are authorized to be 
established near Huntsville, Ala.; Chicago 
and Havanna, Ill.; Detroit, Mich.; St. Louis, 
Lake of the Ozarks and Kansas City, Mo.: 
Wilmington, N. C.; Chattanooga, Tenn.: 
Los Angeles, Calif.; Island Beach, N. J.; 
Oklahoma City, Okla.; Fort Worth and 
Lake Brownwood, Tex.; Worktown Beach, 
Va., and in Anacostia Park in Washington, 
D. C. The usual capacity of these camps 
1s trom 500 to 1,000 men. 





B&L Makes Big Contribution 


to Defense Home Financing 


June loans of $133,640,000 topped all rec- 
ords of savings, building and loan associa- 
tions for the past twelve years, the United 
States Savings and Loan League, Chicago, 
reports. Paul Endicott, Pomona, Calif., 
League president, points out that June loan 
volume for all purposes represented an in- 
crease of 


24.9 percent over the like month 
of 1940, and a 2 percent gain over May, 
which had also been a _ record breaking 


month. June was the third month in suc- 
cession during which the money poured out 
by the local institutions mounted to new 
I since 1930, Mr. Endicott said. Both 
home construction loans and home purchase 
maintained their enormous lead. In 
June a larger proportion of all dollar vol- 
umé went to build new homes than in any 


loans 


other month of 1941, 33.08 percent. Home 
purchase loans took 41.30 percent. For the 
full first six months, these two took re- 
spectively $32.19 and $39.65 out of every 
$100 loaned. “The marked increases in home 
construction loans this June over last in 


many of the leading savings and loan States 
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show how the demands for new living quar- 
ters in Defense areas have been met with 
savings and loan financing,” said Mr. Endi- 
cott. Percentages of June loans made for 
various purposes follow: Construction, 
33.08; Repair and modernization, 4.22; 
Home purchase, 41.90; Refinancing, 13.38; 
Other purposes, 7.42. 





Wants Three Private Houses 
to Government's One 


Wasutncton, D. C., Aug. 6—A_ warn- 
ing that homes for Defense workers must 
be built at once—that the Government will 
have to take over the job with public funds 
if private industry does not meet the emer- 
gency—was issued today by John H. Fahey, 
chairman of the Federal Home Loan Bank 
Board. 

“The demand exists today and it will in- 
crease tomorrow—and a few months from 
now may be too late to get building pro- 
grams under way,” declared Mr. Fahey 
in calling for increased co-operation of all 


ACTION AT 


WAGE MINIMUM BRIEFS PRESENTED 
Wasuincton, D. C., Aug. 5.—Briefs op- 
posing the proposed 35-cent minimum wage 
for the lumber and timber products indus- 
try were presented to the Wage and Hour 
Division today at a public hearing on the 
recommended wage. The briefs were pre- 
sented by J. H. Ballew, of the Southern 
Pine Industry Committee, Nashville, Tenn., 
and F. P. Hankerson, executive secretary 
of the Associated Cooperage Industries of 
America (Inc.), of St. Louis, Mo. The 
briefs contained high points presented at the 
industry committee hearing. Appearing in 
support of the recommended increase were 
representatives of labor unions. 





EASTERN FORESTRY OFFICE MOVED 
WasuHincton, D. C., Aug. 4.—As part of 
the program to decentralize Government ac- 
tivities to relieve congestion in Washington 
brought about by Defense activities, Forest 
Service regional headquarters for the east- 
ern region is being transferred from Wash- 
ington to Upper Darby, Pa. The office of 
this region is regional headquarters for the 
Department of Agriculture’s forestry work 
in New England, New York, New Jersey, 
Pennsylvania, Delaware, Maryland, Virginia, 
West Virginia, and Kentucky. The move 
probably will take place about Nov. 15. 





SETS REDUCED SHIP RATES 

WasHincton, D. C., Aug. 5.—The Mari- 
time Commission put into effect Aug. 1 a 
new scale of maximum time charter rates 
for United States and foreign flag vessels, 
materially reducing existing rates. With the 
new time charter rates as a basis, the Com- 
mission has requested ship operators and 
freight conferences to submit completely new 
cargo freight tariffs not later than Aug. 15, 
to be effective on Sept. 1. Maximum rates 
range from $4.50 per deadweight ton per 
month on cargo vessels of 10,000 deadweight 
tons or more, up to $6.05 per deadweight ton 
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private enterprise to “lift the load off the 
shoulder of Government Agencies and do 
its own job. The Government wants pri- 
vate industry to finance three housing units 
for every one it constructs with public 
funds,” said Mr. Fahey. “But if private 
enterprise does not do the job, the Gov- 
ernment will have to do it. Defense work- 
ers must have decent places to live, at a 
price within their means. Private institu- 
tions entrusted with the savings of the 
public can not finance dwellings that are 
not justified economically. But there is a 
legitimate demand permanent homes 
in Defense areas which private industry 
can safely finance. The Government 
take care of the doubtful 
temporary housing.” 

Mr. Fahey pointed out that building ac- 
tivity will be curtailed in northern areas 
when winter sets in, and that the threat- 
ened shortage in building materials is likely 


for 


Cal 


areas through 


to be nation-wide before that time. “Now 
is the time to build,’ he concluded, “if 
private industry is to do the job the 


Government has reserved to it as its right 
and _ privilege.” 
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on vessels from 2,500 to 2,999 deadweight 
tons. The basic speed of the ships included 
in this rate schedule is 12 knots-per-hour, 
with an additional charge of 10 cents per 
deadweight ton per month permitted for 
each one-half knot in excess of 12 knots. 





JOIN CONSTRUCTION UNIT 
WasuHinctTon, D. C., Aug. 4.—S. Morris 
Livingston, previously economist for the In- 
vestment Council firm of Scudder, Stevens 
& Clark, has been appointed chief of the 


new Construction Unit in the Bureau of 
Foreign and Domestic Commerce. Mr. 


Livingston has had many years of practical 
experience in analyzing special construction 
problems. Joseph H. Ehlers, a construction 
engineer of wide experience, recently as- 
sociated with Modjeski & Masters, consult- 
ing engineers, has been retained as technical 
specialist. The new unit will develop, co- 
operatively with other Government agencies 
and with industry, a broad picture of all 
construction activities. 





TABULATES STATE HIGHWAY LAWS 

Wasurincton, D. C., Aug. 4.—The park- 
ing problem is becoming more acute dail) 
through the concentration of workers in De 
fense areas and especially at Army and Naval 
reservations and Defense industry sites lo 
cated away from adequate public transporta 
tion facilities, and shortages of facilities ar« 


no longer confined to metropolitan areas. 
California, Iowa, Kansas, Maine, New 


Hampshire and North Carolina have enacted 
statutes this year giving municipalities au 
thority to acquire and operate automobil 
parking lots, and Federal “Defense Highway 
Act of 1941,” just reported to the House of 
Representatives, provides use of Federal 
road funds for acquisition of off-street park- 
ing facilities. Information concerning State 
parking statutes and approximately 300 other 
highway-user laws are contained in the No. 
3% 1941 Laws Bulletin released here by the 
National Highway Users Conference. 
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“Irons” Fir Plywood Into Fine 


Tacoma, WaAsu., Aug. 2.—Here’s a new 
twist to plywood—heretofore listed as the 
“wood of 1,000 uses.” For, with a lot of in- 
genuity, Crew Coach E. A. Stevens at Ore- 
eon State College, Corvallis, Ore., has formed 
two rowing shells of the rigid panels. Now 
56 years old, Coach Stevens’ collegiate row- 
ing days go back more than 30 years when 
he was a varsity oarsman at Cornell. They 
are the first such crafts ever built of fir 
plywood, All crew men at OSC rate the 
new boats as “tops,” stable yet fast. At 
(SC there are two hundred students actively 
participating in the sport, with very few 
hoats to use, so the shells take a_ terrific 
heating. If the boat does plow into a river 


Rigid plywood panels were shaped into com- 
pound curves (bent in two and three direc- 
tions) by using Mrs. Stevens' home steam iron. 
Later, airplane nails and waterproof glue were 
used to double bond planking and ribs 





snag hard enough to damage it, it is a 
simple matter to fit in a plywood patch 
rather than replace a plank as is necessary in 
other boats. Total cost of materials for 
each of these boats was about $50. Stevens, 
and the students who helped him, built the 
entire shells including outriggers, seats and 
other fittings. To purchase a new shell of 
the conventional type would cost about $500. 
Stevens reports that he could completely 
plank one of these plywood shells in about 
four days, or in about one-third the time it 
would take him to use narrow planking. 

In molding the '%-inch, three-ply panels 
over the framework, Coach Stevens accom- 
plished what some people had believed diffi- 
cult if not impossible: he shaped the plywood 
into compound curves—bent the sheets in 
two or more directions. A small rotary saw 
was used to cut the plywood pieces to fit, 
with two panels (enough to plank a fourth 


4\ 


Racing Shells 


of the hull) coming from each 4 by 12-foot 
plywood sheet. The piece was then clamped 
in place over the ribs and literally soaked 
with water. Then the panel was “ironed” 
with a home steam iron, while pressure was 
brought to bear by pulling on large rubber 
bands cut from tire inner tubes. After each 
sheet was formed, it was waterproof-glued to 
the ribs; airplane nails were applied as an 
added bond. Only seams in the huli, along 
butt joints, are the three around it and one 
down the center. The simple butt-joint was 
used, with waterproof glue between the pan- 
els. One shell was finished with three coats 
of gym floor varnish; the other was given 
three coats of a sealer similar to varnish. 


With the "skin" or planking in place, Coach 

Stevens made sure the panel joints were flush 

before varnish was applied for the finish. Panel 

edges were merely butted with waterproof 
glue serving as a filler 





Issues New Rules for White 
Pine, Norway Pine and 
Eastern Spruce 


OsuxkosH, Wis., Aug. 4.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation, announces the publication of grading 
rules for northern white pine, Norway pine 
and eastern spruce, effective July 23, 1941. 
These rules were formulated by a special 
committee appointed for the purpose at a 
white pine grading “clinic,” held May 9, 1940, 
which was attended by manufacturers’ and 
wholesalers’ representatives from Wisconsin, 
Michigan, Minnesota and Ontario. The work 
of the committee for more than a year in- 
cluded study and test inspections to deter- 
mine the changes necessary to properly 
reconcile the types of boards which now 
predominate in the northern regions. The 
text has been carefully compiled to conform 
to American Lumber Standards and carries 


the approval of the Central Committee on 
Lumber Standards. <A series of three stress 
grades for Norway pine have been added to 
meet FHA requirements, as well as other 
structural engineering standards. 





Swindler Strikes Again 


A southeastern hardwood manufacturer, 
having noticed the item in the July 26 issue 
concerning an embezzler using the name of 
an English lumber company writes as fol- 
lows: 

“On the night of February 23, 1941 a man 
using the name Alfred Eldridge called our 
president long distance from Williamsburg, 
Va., stating that he was a nephew of Alfred 
Dobell, of Alfred Dobell & Co., Liverpool. 
He further claimed to have lost all his money 
and papers and requested that funds be wired 
him quickly as he wanted to catch a train 
at 9 o'clock. 

“Later communications with Alfred Dobell 


& Co. revealed that they had no representa- 
tive in this country at the time and Alfred 
Eldredge was entirely unknown to them. 
Western Union at Williamsburg reported he 
was a man about 60 years old, apparently 
crippled as he walked with a cane. He gave 
Western Union a card bearing an address in 
North Weymouth, Mass. 


File Under Export Law 

San Francisco, Catir., Aug. 2.—The 
Wesco Lumber Association has registered 
under the Export Trade Act (Webb-Pom- 
erene Law). The association’s offices are at 
2 Pine Street, here and its officers are: 
A. S. Rupley, J. B. Morrison, J. B. S. 
Johnson and Henry D. Tyler, who are mem- 
bers of the executive committee; and W. E. 
Rodgers, who is secretary. Members are: 
W. R. Grace & Co., J. J. Moore & Co., Otis- 
McAllister & Co., and Balfour-Guthrie & 
Co. (Ltd.), all of San Francisco. 
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Province Struggles With War-Made 
Changes in Market 


Vicroria, B. C., Aug. 1.—British Colum- 
bia sawmill men are somewhat red in the 
face today as they meet customers whom, a 
few weeks ago, they solicited for business, 
for sudden changes in United Kingdom and 
Canadian Government demands have made it 
impossible for them to ship today. 

There have been many changes and _ re- 
versals in marketing practices among Brit- 
ish Columbia lumber manufacturers during 
the past decade. A number of years ago, 
hoth the United States and their own 
Canadian domestic trade provided important 
markets for B. C. mills. Then came. the 
shutting off of the U. S. market by tariff 
and excise taxes and the lowering of Cana- 
dian consumption during the depression, 
Very quickly, however, the British Empire 
preferences, and very effective foreign trade 
promotion work of the B. C. lumber indus- 
try, developed an excellent overseas trade. 


Concentrated on the Cargo Markets 

Where in former years British Columbia 
mills had participated to the extent of about 
20 percent in the West Coast overseas busi- 
ness, with SO percent going to Washington 
and Oregon, these figures were reversed and 
sritish Columbia took 80 percent of this 
trade. The result was that these mills have 
been largely developed to produce for water 
shipping, and even what small proportion of 
lumber went to the United States after the 
trade treaty was arranged, has been largely 
shipped by water to Atlantic Coast or Cali- 
fornia. That means that a large proportion 
of it was shipped rough and_ unseasoned. 
Therefore the development of these saw- 
mills was such that they had few if any 
dry kilns and their shed storage space was 
entirely inadequate to a large proportion of 
rail trade. 


Re-equip to Serve Rail Market 

In the early part of this year they were 
faced with lack of shipping space to move 
lumber to United Kingdom, and were prac- 
tically cut off from other foreign overseas 
markets. There was scarcely any available 
space for Atlantic coast American shipment, 
and the Canadian timber controller held out 
little encouragement for further Government 
construction in Canada. 

There was a good demand for lumber in 
the rail markets of the United States, how- 
ever, and the British Columbia sawmill men 
turned hopefully in that direction. Several 
of the mills began construction of new dry 
kilns. The larger shippers and_ selling 
agencies formed rail shipping departments 
and sent their men to the American lumber 
centers to form selling connections, and they 
took many orders. 


Government Gives Priority to 
Britain's Needs 

Then out of a clear sky on June 27, the 
United Kingdom timber controller gave ship- 
ping instructions for 54 million feet to be 
delivered across Canada for transhipment 
during July. Again on July 24 he demanded 
70 million for August shipment. On top of 
that, the Canadian timber controller an- 
nounced that the Canadian Government was 


immediately starting construction of 100 ad- 
ditional hangars and that the lumber re- 
quirements for these hangars would take 
priority over all old commercial orders, 
That meant the Canadian mills were hard 
put to it to make shipments, and there 
would be great delay in furnishing material 
for orders they had been soliciting a few 
weeks previously. 

Latest advices are that changes in  ship- 
ping practices will make it possible for this 
heavier United Kingdom shipping schedule 
to continue indefinitely. 


Controlled Prices, Tariffs and Taxes 

Canadian fir lumber prices are pegged 
at from $7 to $10 below present United 
States prices, and the premium on American 
dollars will at least offset the duty charges. 

Therefore if you are a Canadian lumber 
buyer you have a price $7 to $10 below that 
of the American market, but do you get 
the lumber? Human nature is a good deal 
the same world over, and the Canadian 
buyer may be met with the “oversold” sign 
from British Columbia mills. However, the 
higher bracket income tax in Canada takes 
80 percent of the profit, therefore, if a mill 
ships to a Canadian yard, the Government 
really loses four times as much as the “poor” 
mill man. Then of course there is a possi- 
bility that occasionally a wholesaler gets 
his finger in the pie. Cases have been 
known where the wholesaler made his pur- 
chase in Canadian funds at Canadian prices 
for shipment to eastern Canada, and then 
diverted his car to Detroit or some other 
U. S. point. That really is profitable but 
usually hard to accomplish. 

There is some confusion as to what pri- 
ority really takes precedence. The life of a 
timber controller is a busy one and has its 
moments. Witness some changes in per- 
sonnel, 


Producing Area Becomes Arsenal 

On Vancouver Island, one of the most im- 
portant timber producing sections of the 
Province, there is already a car shortage, 
not entirely due to lack of rolling stock but 
because the great increase in rail shipment 
overtaxes the capacity of railroad car 
barges in service between the island and 
the mainland. 

Vancouver Island is at present pretty 
much an arsenal. Victoria is headquarters 
for army, navy and air force of British 
Columbia. There are many army camp 
hangars, hutments, cantonments, or what 
have you, and there are continuous additions 
to the construction work. 

Cameron Lumber Co. operates the only 
sawmill in Victoria with large capacity and 
sufficient planing mill facilities. This piant 
has a production of 200,000 feet per cay. 
A. W. Millar, sales manager of this com- 
pany, laments the fact that his company !5 
unable to participate in the lucrative U. >. 
market except for an odd car now and then. 
The reason is that, because of the large 
amount of Government work in and around 
Victoria, this, being the nearest large mill, 
must supply an extra heavy proportion of 
its cut for Government purposes. 
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e Dealers Sell Storm Sash on Basis 
of Fuel Savings 
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ad- With industrial consumption of fuel in- into fuel oil, it is found that the saving is 
zhi creasing enormously and consequent  short- equivalent to 373,100 tank cars. LUMBER Sy: 5 > S 
sai ace and higher prices resulting, lumber Now, turning to storm sash, it is learned 
= dealers have a great opportunity this fall to that there are an average of 1,800 24x48 in. 
rd sell window conditioning. units in a carload. A dozen such sash is 
BES Home owners already anxiously seeking needed for most houses, which means that For New Home 
al ways to combat currently rising costs all one carload would window condition 150 Construction 
oad along the consumer front will be unusually dwellings. Sell Your Trade 
receptive to the fact that the average fam- With an average saving of 30 percent in 
4 ily can cut its winter fuel bill by as much fuel when window and door openings are 
IS as 14% tons of coal during a season. equipped with extra glazing, it follows that 
ule That a tremendous market for storm win- each family would save 1% tons of coal. A 
dows is at the front door of lumber dealers carload of coal would be saved for other T | > Cc O 
is indicated by the fact that in 1940 there needs by every group of 33 houses having 
il were 27,333,424 occupied dwelling units in window conditioning. Forty-seven houses 
ted 39 states of the nation, according to the Bu- with double sash would divert a tank car of TERMITE SHIELDS 
nant reau of Census. oil into other channels. 
a It is estimated that only about 35 percent One carload of installed storm sash, then, 
ei of the residences have storm sash at pres- will save 414 cars of coal, or 3.2 tank cars 
het ent. This percentage is probably at least of oil. ’ ... the new 
a double what it was five years ago before Lumber dealers can without much effort ites oni 
al Libby-Owens-Ford Glass Co. started its work out interesting figures in their own : Pp 
wm window conditioning campaign, and many communities for use in advertising _and against subterranean ter- 
mm lending institutions began encouraging in- timely semi-patriotic promotional — mites in infested regions. FHA 
ine stallation of storm sash upon recognizing the Emphasis can be placed on the fact that heat designates shields a preferred 
e a protection —as Teco dealer in 
fee so o e your area, profit by this easy 
ir” selling “package item.” 
si- 
li Sis: sabi toes i For light and heavy frame build- 
“ secured to match a ings sell your trade the 
uF permanent window like 
CES the one shown here, 
len or with large panes of T E C 0 
ler glass. While appear- 
but ance and the comfort CONNECTOR SYSTEM 
of his family are a 
ri- w nsidered, the 
. wre Agen yom a Get TECO Connector typical de- 
its — is ox prac- signs into the hands of your local 
tical reason why eve : oy 92 ‘ 
ids property eer sani builders and building commit- 
double glazing tees; turn their minds to timber 
for that ball park grandstand, 
m- o water tower, school gym, loading 
va dock, bridge, bus station — get 
a the “how” of it from TECO today, 
i) aa . . 
o value of fuel savings they want for a home is lost through a single thickness of glass 5 the “why” of it is MORE lumber 
pe owner. * to 15 times faster than through adjacent sales for you. 
\ recent government information circular walls, and that a test by Alfred J. Offner, 
tty ; ogg ep gg wie igs Bae — —s whe: — — : : 
cd amily uses five tons of coal or equivale eating and Ventilating Engineers, in five ; ; 
se fu la year. Accepting this figure, and bas- house types showed fuel savings with win- Timber Engineering Co., Inc. 
me ing the estimate on the 27,333,424 dwelling dow conditioning ranging from $23 to $42 
m4 uw its, as reported in the 1940 census, about per year. However, if home owners are Dept. KK-8, 1337 Conn. Ave. 
a 136,667,120 tons of fuel would be required told that they can save for America and 
annually to heat these homes. themselves approximately three out of every Washington, D. C. 
sie Taking the conservative figure ot 65 per- ten shovelsful of coal, they will really perk , 
a cent as the number of dwellings needing up their ears! Mail Coupon Today! 
int bg om yg do not — it, a poten- 
; lal market ot 17,766,725 home owners 1s ° ° [a SEE Ome 
= visualized. With each using annually an Loadings of Revenue Freight 
ig average of five tons of coal, they would The car service division of the Associa- Timber Engineering Company, Inc. 
« consume a good-sized mountain of 88,833,- tion of American Railroads reports that Dept. KK-8, 1337 Conn. Ave., Washington, D. C. 
bei 625 tons. If each of the unprotected houses revenue freight for the two weeks ended Se eee & ee Se 
ion had window conditioning, a saving of ap- July 26 totaled 1,796,769 cars, showing an nec ete Ghteias 
vd proximately 30 percent, or 26,650,087 tons, increase of 180,111 cars over the number a ' 
“i would result. Since the majority of coal for the two weeks ended July 12. Forest ene 
cars haul 50 tons, the foregoing quantity of products loadings of 92,215 cars show an 
fuel saved would release 533,002 cars for increase of 10,676 cars over the number for 
transportation of urgent orders. Translated the two weeks ended July 12. a GEE Sets Cee 
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What the Associations Are 


Planning 


Carolina Association Announces 
Dates for Meetings 


Cuarrtorre, N. C., Aug. 5.—Columbia, S. 
C. has been selected for the nineteenth an- 
nual meeting of the Carolina Lumber & 
Building Supply Association, and the dates 
chosen by the directors are 
and 15. 


January 13, 14 


The next quarterly meeting of officers and 
directors of the association will be held at 
Myrtle Beach, S. C. on Thursday, August 
Hotel. 


"1, Ocean Forest 





Texas Forestry Association 
Plans Annual Meeting 
ConrokE, Tex., Aug. 4+.—The twenty-sev- 
enth annual meeting of the Texas Forestry 
Association will be held here on August 12, 
H. W. Whited of Nacogdoches, association 

president, announced recently. 

\n open discussion on proposed forest 
legislation will be held, led by 
Kurth, Lufkin, president of South- 
Paper Mills (Inc.). Other speakers 


regulatory 
Oe 


land 


and Doing 


will stress the importance of proper forestry 
practices and the place of forest products in 
Defense. 

local arrangements for the meeting are 
being taken care of by the Conroe Cham- 
ler of Commerce, and the lumber and for 
estry interests are arranging a complimen- 


tary luncheon. 





Enthusiastic Group Attends 


Michigan Tournament 

Drirorr, Micu., Aug. 4.—Something of a 
record was established at the golf tourna- 
ment and dinner given by the Michigan As- 
sociation of the Traveling Lumber and Sash 
and Door Salesman recently. Sixty-five, a 
high attendance, participated in spite of the 
fact that the temperature was near 100. 
Eighty-eight attended the dinner, and in all 
there were forty-two prizes, four of which 
went to the diners. All prizes were furnished 
by Detroit retail lumbermen. 

The next golf meet and dinner is at the 
Inverness course in Toledo, Ohio, Aug. 22, 
and the invites all 


association lumbermen 


and their friends to attend. 





WIN HARBORS LUMBER CO. 


WEST COAST LUMBER 





RAIL SHIPPING 


Lumber buyers in all 





Branch Offices: Chicago, Ill. 


HEADQUARTERS: Seattle, Wash. 


Waco, Texas --- Jack Ray 
parts of the country have learned that Twin 


Harbors Lumber Company is an ever-dependable supply source 
of Pacific Coast Woods, Western Soft Pine, Southern Pine and 


Exclusive agents for Railroad and Car materials of 20 mills. 


Top-quality lumber, carefully 


Items, Finish, Plywood, Timbers, 


Backed by Hardwoods. 

76 years of 

lumber family Famous Grays Harbor Timber. 
tradition. manufactured in modern mills. 
Straight Cars Factory Lumber, Industrial 
Mixed Cars Shingles, Siding. 
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West Coast Wholesalers 
Plan Convention 
SAN Francisco, Cauir., Aug. 4.—The 
Pacific Coast Wholesale Hardwood  LDis- 


tributors’ Association will hold its annual 
convention at the Biltmore Hotel, Santa 
Barbara, Calif., Aug. 28-29-30. C. R. Tacn- 
zer, American Hardwood Co., Los Angeles, 
is president; Robert Kahn, Forsyth Hard- 
wood Co., San Francisco, vice president, and 
Jack Murphy, Owens-Parks Lumber Com- 
pany, Los Angeles, secretary-treasurer. 





Indiana District Lumbermen 


Will Picnic and Golf 


Fort Wayne, INv., Aug. 6.—District No. 
% of the Indiana Lumber and Builder's Sup 
ply Association announces its annual picnic 
and golf tournament to be held during. the 
afternoon and evening of Aug. 19 at. the 
Orchard Ridge Country Club, Fort Wayne. 
A fried chicken dinner will be served at 
7:30 P. M., and prizes will be awarded at 
the dinner. R. R. Johnston, secretary, 232 
Medical Arts Building, Fort Wayne, is in 
charge of reservations. 





Wooden Box Association Has 
Tri-annual Meeting 


KLAMATH Fats, Ore., Aug. 4.—The sec- 
ond tri-annual meeting of the Pacific Divi- 
sion, National Wooden Box Association, was 
held recently in Klamath Falls. The meet- 
ing had been delayed in order that as much 
information as possible might be given con- 
cerning the future prospects of volume, and 
supplies of box lumber during the balance 
of 1941. 

In his report, President Albert L. 
man touched on the orders for Defense 
projects, mentioning the actions of the 
NWBA coordination committee, and point- 
ing out that so far this year less than 2 
percent of the volume of the Pacific Divi- 
sion is estimated to be orders from Defense 
industries. 

Pearlman closed his report with a plea to 
shook manufacturers to prepare for the fu- 
ture; to accumulate a reserve of lumber 
from which shook can ke cut to furnish reg- 
ular customers to within 10 percent 
shook than they required during 1940. 

The secretary-manager of the western di- 
vision, Jack H. Dobbin, read a_ statement 
from a letter from C. D. Hudson, secretary- 
manager of the National Wooden Box Asso- 
ciation in Washington, D. C., which esti- 
mated that 50 to 60 percent of the present 
wooden box and shook production east of 
the Mississippi was for Defense. He re- 
ported generally favorable tests for 4” ma- 
terial for 105 MM. and 37 MM. cases, Put 
recommended that such cases be subjected 
to actual handling and transportation condi- 
tions before final acceptance by the Ord- 
nance Department. 

In a discussion upon the matter of sup- 
plies of lumber for shook during the next 
few months, Mr. Dobbin said he felt it was 
vital to the interest of the shook manutac- 
turers to serve their customers when shook 
was ordered, and in sufficient quantities to 
fulfill their requirements. Several manu- 
facturers present stated the industry had an 
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hligation to furnish shook customers their 
equirements, and that it was their inten- 
tion to cut as much if not more shook this 
year than last. 

The consensus seemed to be that the in- 
dustry had sufficient reserves and was cut- 
ting enough box lumber to take care of cus- 
tomers’ requirements as long as dry weather 
ontinued, but that it might be necessary to 
ship wet shook the late winter months. 
Standing committee reports were concise and 
rief, 
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Coming Conventions 


Aug. 14—Western Pine Association, Palace 
Hotel, San Francisco, Calif. Semi-annual. 

Aug. 28-30—Pacific Coast Wholesale Hard- 
wood Distributors’ Association, Biltmore 
Hotel, Santa Barbara, Calif. Annual. 

Sept. 18-19—National Hardwood Lumber 
Association, Atlanta-Biltmore Hotel, At- 
lanta, Ga. Annual. 

Oct 8-9-10—International Concatenated 
Order of Hoo-Hoo, Arlington Hotel, Hot 
Springs National Park, Hot Springs, 
Ark. Fiftieth Anniversary. 


Northern Hemlock and Hardwood Group 
Considers Recent Lumber Trends 


LAND 0’ LAKES, Wis., Aug. 5.—At the 
Gateway Lodge, situated on the Wisconsin- 
\lichigan state line, in an environment which 
exemplified the finest artistic use of north- 
ern woods, about 75 members of the North- 
ern Hemlock and Hardwood Manufacturers’ 
\ssociation, wives and guests from the sur- 
rounding lumber vicinity, met in a two day 
session called by President John S. Landon, 
to consider the importance of recent lumber 
events and to receive reports on activities 
as offered by the association. 

Secretary O. T. Swan, in his quarterly 
report, stressed the difference in business re- 





J. S. LANDON, O. T. SWAN, 
Ironwood. Mich.; Oshkosh, Wis.; 
President Secretary 


sulting from a war economy, as compared 
to that of normal outlets. He dwelt upon 
the implications of European and Asiatic 
domination with respect to each of the op- 
posing influences. Factors paramount in the 
present lumber picture included transition 
from normal outlets to Defense business, the 
effect of priorities and such legislative and 
administrative enactments as had a direct 
bearing upon the conditions of operation. 
Freight traffic matters, trade promotion, 
lumber grades and forestry practices also 
received appropriate attention. 


Freight Traffic Report 

Traffic Manager F. M. Ducker discussed 
the various pending freight rate adjustments 
and the further possibilities which might be 
anticipated in the light of new transportation 
influences. Conditions bearing upon recent 
car supply were the unusually heavy grain 
movement and the mounting tonnage of com- 





modity handling. The carriers maintain that 
the situation is well in hand, but difficul- 
ties in securing adequate supplies cf flat cars 
were considered probable. 

W. A. Holt reported on the Washington 
wage rate hearings, calling particular atten- 
tion to the large number of small mills 
which were discovered during the survey 
made by the association office on prevailing 
wage rates in the North. He quoted the re- 
sults of the questionnaire submitted by the 
association office to 750 operators in Mich- 
igan and Wisconsin and announced that the 
Government committee had recommended 
the minimum wage be 35 cents per hour. 


Trade Promotion Work 

Reporting on trade promotion matters, 
which included recent work in Washington, 
Harold S. Crosby cited instances of bottle 
necks in production being built up by pri- 
orities regulations, and related the procedure 
followed by the industry committee to estab- 
lish a preference rating for lumber manu- 
facturers, so that necessary saws, hog knives 
and other supplies and equipment might be 
secured. He told of observations on wood 
furniture, mentioning greatly increased 
amounts now being used by the government. 
On the lumber procurement situation, the 
Quartermaster General has ample stocks of 
lumber to take care of current needs, but 
holding this supply has reduced building 
material needed by other departments, and 
also by the railroads for car construction. 
Mr. Crosby said be believed no one in the 
government wished to impose any restric- 
tions on private residential building, and that 
this activity would proceed except as inad- 
vertently impeded by shortages caused by the 
exercise of priorities. 

H. W. Johannes, chairman of the Bureau 
of Grades, told of the importance of getting 
all shippers of northern pine to use the 
newly published pine rules. He is desirous 
of having all inspectors become familiar 
with the new hemlock structural grades as 
well. A grading clinic on the new rules will 
be held at a later date. 

Discusses Forest Regulation 

Wellington Burt, NILMA_ forester, dis- 
cussed forest regulation and legislation, in- 
cluding both national and state proposals. 

The National Lumber Manufacturers’ As- 
sociation’s public relations proposal was dis- 
cussed by G. N. Harder and President John 
S. Landon. George C. Ehemann, assistant 
secretary of the National Hardwood Lum- 
ber Association, reported on the status of the 
Institute for hardwood research. 
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OFFERS 


Ponderosa Pine 
CUT SASH & DOOR 


Stock 


AND SHOP LUMBER 
A.D., ROUGH OR $2S 


PINE MOULDINGS 


e 
SPRUCE SHOP & CLEARS 
& 


At Anacortes, Washington we offer | mil- 
lion feet 4/4 with some 5/4 rough Spruce 
Box Lumber. 


A. D. for immediate shipment. 
* 


We specialize in Ladder Stock, rough. S2S, 
or run to pattern in Fir, Hemlock and 
Spruce. 

* 


We are specialists in INDUSTRIAL STOCK. 


Sitka Spruce Ponderosa Pine 


West Coast Hemlock Sugar Pine 
Douglas Fir Mouldings 
Port Orford Cedar Cut Stock 


WRITE OR WIRE 


Ralph L.Smith 


Lumber Co. 


1635-Dierks Bldg., Kansas City, Mo. 
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Newsy Notes of Persons and Places 








Willard D. Young, Sumner, Wash., lum- 
berman, has been appointed Sumner chair- 
man for the United Service Organizations 
financing campaign to be conducted this Fall. 

Home Lumber Co., Chula Vista, Calif., 
has opened a new paint and hardware de- 
partment, with Robert Anderson as depart- 
ment manager. 


Hamilton von Breton of E. J. Stanton & 
Sons (Inc.), Los Angeles, Calif., returned 
Aug. 1 from a business trip through the 
eastern and middle-western states. 


George Lounsberry, Lounsberry & Har- 
ris (Inc.), Los Angeles, Calif., combined 
his vacation with a visit to the annual Ro- 
tary Club convention at Denver, Colo. 


A. I. Hermann, Union Lumber Co., San 
Francisco, Calif., was recently elected sec- 
ond vice president of the Credit Managers’ 
Association of Northern and Central Cali- 
fornia. 

E. W. Demarest, Pacific National Lumber 
Co., of Tacoma, Wash., has just received 
notification that he has been named on a 
special committee of the United States 


Chamber of Commerce to study the mer- 
chant marine situation. Mr. Demarest is a 
member of the board of directors of the 
United States Chamber of Commerce. 


Henry Adema, traffic manager of the R. 
T. Jones Lumber Co. (Inc.), North Tona- 
wanda, N. Y., has been named a member of 
the transportation and port committees of 
the Buffalo Chamber of Commerce. 


L. Blanchard of the Blanchard Lumber 
Co., North Hollywood, Calif., who is presi- 
dent of the North Hollywood Lions Club, 
has returned from the International Lions 
Club convention held recently in New Or- 
leans. 


A. M. Batliner of the Long-Bell Lumber 
Co., Los Angeles, Calif., has returned from 
a vacation in Kansas City, Mo., where he 
left Mrs. Batliner and the children to con- 
tinue their visit with relatives for the bal- 
ance of August. 


William H. Turner, manager of the Wil- 
lapa Harbor Lumber Mills, of Raymond, 
Wash., has been reappointed a member of 
the budget review board for Pacific county 





R-B ROLL-OFF 


MORE DELIVERIES . 


WHY WORRY about the shorter working 
hours and higher wages when R-B Roller 
Equipment will easily triple truck deliveries? 
A real spring tonic for the over-burdened 
expense account!! 








‘~» THE R-B COMPAN 


B & D FOUR-ROLLER TYPE 


- - MORE PROFITS 


WRITE NOW for our FREE TRIAL PLAN and 
literature. Or better, give us the Make, 
Model and Wheelbase of the truck. Let us 
suggest and quote on the proper roller 
equipment for it. 


Roller equip- 
ment for all 
sizes of Trucks, 
Trailers and 
loading equip- 
ment ready for 
prompt ship- 
ment. 








RAMES that Last and Satisfy 


Well Made by BRADLE Y-MILLER 


These Genuine White Pine Frames have 


grade as the Genuine 


box shooks. 





BRADLEY, MILLER & COMPANY, 


Bay City, Michigan 
C. W. Jones, 74 Bonny View Road, West Hartford, Connecticut 


Telephone 7812 


Eastern Representative 


that distinctive quality which comes of 
years of specialization in fine frame 
manufacture. With every part precisely 
milled and tightly fitted, 
their shape and quality, resisting wear 
and weather. We also offer Ponderosa 
Pine Frames, same manufacture and 
White Pine. 
Mixed Cars of Frames and high quality 


they KEEP 
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by the Washington state tax commission. He 
has served for several years on the board, 
whose duty is to review school district 
budgets before they are finally adopted. 


Henry G. Klopp, pioneer lumberman and 
president of the White Pine Sash Co., Spo- 
kane, Wash., has been named a member of 
the state athletic commission of Washington 
by Gov. Langlie. This is a three member 
board, serving without compensation. 








Left to right: Lee G. Vocker and R. C. Peach, 

newly appointed traveling representatives of 

the Red Cedar Shingle Bureau. Both are 

trained in architecture and construction, and 

their work will consist largely of educational 

contacts with lumber dealers and others in the 
construction field 





The annual picnic of employes of the 
E. M. Hager & Sons Co., planing mill pro- 
prietors of Buffalo, N. Y., was held Aug. 2 
at Clifton Heights, with an enjoyable pro- 
gram of sports. Among those attending 
were employes who have worked for the 
company for more than fifty years. 


Fishing constitutes the vacation relaxation 
of a number of Southern California lumber- 
men. Returned from trips to the High 
Sierras trout region are Richard Nelson of 
the Buena Park Lumber Co., Buena Park, 
and Percy Merithew of the E. K. Wood 
Lumber Co., Los Angeles. 


The 9 room farm home of John W. Et- 
tinger, a local lumberman of Halifax, Pa., 
was burned to the ground recently. The fire 
had such a start that the fire company had 
to put all its effort into saving the outside 
buildings and the barn. It was thought that 
the large walnut, cherry and cedar trees in 
the yard kept the blaze down. The mill was 
saved. 

A number of Buffalo, N. Y., lumbermen 
have lately been enjoying vacations. R. E. 
Fairchild, Mixer & Co., is at Conesus Lake 
for two weeks. Raymond E. Grove, Pal- 
burn (Inc.), has returned from a week at 
Keuka Lake. Ralph C. Crowley, Atlantic 
Lumber Co., was recently in Boston and 
elsewhere in New England. Elmer J. Sturm, 
Yeager Lumber Co., has returned from a 
week in the Adirondacks. 

Governor Holland, on July 26, accepted 
the resignation of Clyde Taylor, Jackson- 
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ville, Fla., lumberman, as chairman and 
member of the State Welfare Board, with 
sincere regret. “I am accepting your resig- 
nation in deference to your wishes,” Holland 
wrote Taylor, “and because I well under- 
stand that with the press of Defense busi- 
ness which you are handling, you are finding 
the duties of your chairmanship on the board 
too heavy a burden. 


John G. Tibbals, of the Baltimore divi- 
sion of the Pacific Mutual Door Co., re- 
turned recently from a three weeks’ vaca- 
tion trip, spent in New England and Can- 
ida. He sailed with his family for Bos- 
ton, taking his car along, and from there 
extended his travels over a wide area, 
voing up to Ottawa and other Dominion 
towns, 

W. H. Price, of the reforestation depart- 
ment of the Weyerhaeuser Timber Co., 
Charles E. McIntyre of the public relations 
staff of the same concern, and Paul Meyer, 
superintendent of the Clemons tree farm, 
near Montesano, Wash., recently were hosts 
to some thirty members of the Young Men’s 
Business Club of Tacoma, Wash., on an in- 
spection -tour and dinner at the farm, which 
was recently instituted by the Weyerhaeuser 
Timber Co. 





e 
Retail Yard Changes 

Sparta, Itt.—J. F. White, son of R. H. 
White, owner of the Sparta Lumber Co., 
has taken over the management of the com- 
pany’s Sparta yard. 

KENDALLVILLE, IND.—New manager of the 
endall Lumber and Coal Co. (Inc.), is 
Jesse E. Newkirk. Previous to his accept- 
ing the present position, he had been with 
‘nother lumber company for 22 years. 

RittTMAN, Ou1o—Tracy E. Shook, son of 
the owner of the Walter R. Shook yard, has 
taken over the managerial duties of that con- 
Ceri. 

Witts Point, Tex.—Jack Turner has 
heen appointed manager of the Wills Point 
lumber Co. here. 





Wisdom Out of the Mouths of 
Children 


Refreshing indeed is the leading editorial 
in the July Valsetz Star, from the pen of 
its editor, Dorothy Anne Hobson 12 years 
ld. Says Dorothy: 

We have been reading a little about 
National Unity, but we wish all the na- 
tions could be friendly with each other. 
We wonder about all the boys and girls 
ver on Hitler's land in Germany—would 

ey play with us, we wonder—we are 
<Wvimming and playing ping pong now. 

Would they come over in our yard and 
ike pictures and play with Buck, Frank- 
lin’s pup? Would they laugh with us or 
ould they look at us and hate us? 

We think maybe they would like us. 
And we Know we would like them and 
when we were playing with them we 
wouldn’t even think of Hitler. 

We would like to meet some Russian 
boys and girls and wouldn’t it be funny 
if they liked us, and if we could hop over 
to Japan and maybe some Japanese boys 
and girls would grin at us. 

We hope the world will shake hands 
and hurry up and get friendly again. We 
are very fond of friendly people. 


Valsetz is a tiny sawmill town in western 
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Oregon where Cobbs & Mitchell manufac- 
ture “nice smooth lumber.” The Star has 
subscribers in all states and in Canada and 
foreign countries, but its only advertiser is 
Cobbs & Mitchell. The homely juvenile 
philosophy of its straightforward editor has 
brought letters of appreciation from many 
celebrities, including the First Lady, Wendel 
Willkie, Herbert Hoover, college presidents, 
movie stars, and just plain people. 





Coordinating Office for West 
Coast Shippers Ils Named 


SAN Francisco, Cair., Aug. 4.—Accord- 
ing to a recent announcement, the San Fran- 
cisco office of the Intercoastal Steamship 
Freight Association, Zac T. George, Pacific 
Coast manager, will act as coordinating 
office and clearing house for lumber ship- 
ments to the Panama Canal from the Pa- 
cific Northwest. West coast shippers of 
lumber will apply to this office on any prob- 
lems connected with this service. 





Appoint New Man for Sales 
Division 

TupPER LAKE, N. Y., Aug. 4.—C. B. Rid- 
dell of Williamsport, Pa., widely known in 
the lumber industry throughout the eastern 
and central areas, has joined the lumber 
sales division of Oval Wood Dish Corp., 
Tupper Lake, N. Y. Mr. Riddell will move 
his family from Williamsport to Tupper 
Lake. 

One of the finest stands of timber in the 
Adirondacks has just been acquired by Oval 
Wood Dish Corp., for the purpose of adding 
to timber reserves. This tract comprises 
13,000 acres in Hamilton County, N. Y. The 
tract is situated 40 miles from the Oval 
Wood Dish plant. Over a quarter of a mil- 
lion dollars was involved in the purchase. 





Booklet Is Designed to Help 
Salesmen Sell Homes 


“The Truth About 1941-42 Building 
Values” is the title of a new 12-page booklet 
which has been issued by several state asso- 
ciations, and which was written by Fred A. 
Hinrichsen. Purpose of the booklet is to 
show the dealer’s customers that the present 
time is the time to build, and also to show 
them the benefits that accrue from home 
ownership. 

This booklet makes a common sense ap- 
proach to the home building subject. It 
explains the reasons for building at this 
time in spite of the national emergency. It 
points out how total costs may go down even 
though material prices may go up. Among 
many subjects covered are the cost of build- 
ing sites, the modern diversified methods of 
financing available, and the soundness of an 
investment in a low cost home. 

The Northeastern Retail Lumbermen’s 
Association, and the Ohio, Virginia, Indiana, 
Carolina and Utah associations have secured 
copies of this booklet for distribution. In- 
terested persons should write the association 
secretary, or Fred A. Hinrichsen, Putnam 
Building, Davenport, Iowa, for further in- 
formation. There is a nominal charge. 








The Mills at Wiergate, largest 
in Texas, have complete mod- 
ern manufacturing facilities. 


This Long Leaf Lumber is so 
good, so tough, strong and 
enduring, you can sell it for 
use in ALL construction 
where there are burdens to 
bear and strains to be re- 
sisted. 


Wier Long Leaf Lumber Co. 
HOUSTON, TEXAS 
Mills: Wiergate, Texas 
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MONTGOMERY, ALABAMA 


MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
half by Six Poplar Bevel Siding, Mouldings 


J Jpna eee DUSTRIA 


ELIZABETH, LOUISIANA 























Timbers, chemically treated to 
prevent stain. 
Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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The 
lumber 
with 
thousands 
of 
friends 


THE LUMBERMAN POET 


SYMPATHY 
From Issue of Jan. 13, 1906 


No man so poor but he may give 
To other men some cheer, 

No man too low or high may live 
To help some brother near. 

The forest that we tread is dark 
And hidden is the trail; 

Oh, keep alight the single spark 
That leads to Holy Grail. 











A forest dark, bewildering, 
This life we wander through ; 

Praise God for those who work and sing, 
For both we have to do— 

Our greater mission not to win 
The thing we most desire 

But more to keep, through care and sin, 
Our hearts with love afire. 


Crater 
Lake 


Box & 
Lumber Co. 








PINE 


Kiln _ Dried from the famous 


. Klamath 
The Preferred R e gi on 


Ponderosa 


The timber from the famous Klamath dis- 
trict is exceptionally fine in quality and 
texture. It cuts with a good percentage of 
high-grade lumber. It is given added qual- 
ity by careful kiln-drying and expert manu- 
facturing on up-to-date machines in our 
modern mill. Here’s lumber of smooth sur- 
face and straight edge. Make it your 
leader. 


Members Western Pine Association 


Crater Lake Box & Lumber Co. 


_____ Sprague River, Oregon___ 








‘Kennedy 


Western 


Lumber Products 


Prompt, efficient shippers of big mill, 
excellent quality, rightly-priced Fir, 
Hemlock, Cedar, Spruce, Red Cedar 
Shingles, Idaho White Pine. Ponde- 
rosa Pine, California Sugar Pine. 

We strongly subscribe to belief 
that a SATISFIED CUSTOMER is 
greatest asset of any institution. 


J.G. Kennedy Lumber Co. 
Henry Building 
Seattle 





SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS FACTORY 


YARD STOCK . { R CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 


Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











J JAMES W. SEWALL 


Consulting Forester 
PHILLIPS & BENNER 
Ruttan Block, 


JAMES W. SEWALL 
Old Town, Maine 
Established 1910 Port Arthur, Ontario 








No gift so cheap to give, and yet 


No gift so dear to hold; 


The eyes that weep when eyes are wet 


Are mines of rarest gold. 


No gift so cheap as love is cheap, 


Yet none so rich may be 


As they who on their altars keep 


The lamp of sympathy 


For there are others on the road, 


The dark and misty trail, 


And we who bear the lighter load 


Must help the ones who fail; 


And, helping on the weary soul 


Who stumbles by alone, 


Thus we, in striving for his goal, 


Shall come upon our own. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 











According to the latest 
reports from the Pacific 
Coast, rough pine has been 
advanced at Oakland $3 
from the cut rate of $12, 
which would indicate that 
the operators have become 
tired of their price war. 


oe “es 


The Interstate Com- 
merce Commission has 
recently rendered a deci- 
sion declaring illegal the 
practice of making rates 
by the use of a _ basing 
point and adding’ the 


locals. 
oe * * 


The Lumber Dealers 
Association of New York 
has formulated a plan by 
which dealers hope to pro- 
tect themselves against 
organized labor and _ boy- 
cotts. 

* ¢@ «6 

“With all this talk about 
the great amounts invested 
in southern timber’ by 
Michigan men,” said Wal- 
ter T. Peale of Saginaw, 
Mich., a few days ago, 
“one would naturally think 
that our timber was nearly 
all gone. That is a big 
mistake. We were so very 
foolish at the start as to 
ship a great deal of our 
timber away in the rough, 
but this is stopped and 
factories for manufacture 
of doors, blinds, etc., are 





increasing wonderfully all 
over the State. The reduc- 
tion of the Canadian ex- 
port duty on logs from $3 
to $1 per thousand is 
already being of great 
benefit to us.” 
$ s 
Word comes from Ta- 
coma, Wash., that owing 
to over production and 
high freight rates, forty- 
eight shingle mills _ be- 
tween Portland and Brit- 
ish Columbia would be 
shut down. 


* * * 


WADSWORTH, RUTAUGA 
Co., ALA. May 25.—The 
longleaf yellow pine trade 
is duller than for several 
years. Orders are scarce 
and but few inquiries 
coming in. The mills of 
this section seek a market 
in the middle and western 
States. Some mills have 
shut down, and, unless the 
demand gets better, other 
mills will be forced to 


stop. 
* co ok 


Two more rafts of tim- 
ber, containing 8,000 sticks 
each, are soon to be started 
from the St. John River, 
New Brunswick, to New 
York, by the irrepressible 
John D. Leary. They are 
to be made up into a series 
of short rafts, connected 
like a train of cars. 





On western Valentia, in 
New Mexico, the lumber 
industry promises to be a 
very important one within 
the next two years. Michi- 
gan lumbermen have 
bought up great tracts of 
timber and propose erect- 
ing sawmills there at an 
early date. The pine tim- 
ber in that part of New 
Mexico is said to be a very 
superior article. 

* * * 


It is claimed by the 
lumbermen of Washington 
State that the westbound 
freight of the Northern 
Pacific railway is 120,000 
tons. The eastbound is 
20,000; of this fully 7,000 
tons are shingles, but the 
Pacific company refuses 
to make lower rates on 
shingles and lumber and 
consequently mills are un 
able to increase _ their 
movement to the east, and 
have therefore been com- 
pelled to close. 


* * * 


In the testimony on Eau 
Claire lumber rates taken 
in this city recently it was 
shown that annual lumbei 
cut of three cities of 
Davenport, Rock Island 
and Moline has increased 
from 17,000,000 feet in 
1866 to about 210,000,000 
feet, besides lath, shingles 
and pickets. 
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CLUB NEWS 


Tacoma Splinter Club Enjoys 
First Basket Picnic 
Tacoma, WasuH., Aug. 2.—Some fifty 
members of the Tacoma Splinter Club, and 
their families, held their first basket picnic 
at Lake Geneva, near here, last Monday 
night. The organization, which was formed 
here this year, is composed of the sales and 
office staffs of the various retail lumber 
yards in Tacoma. Arrangements for the 
picnic, which the club hopes to make an an- 
nual affair, were in charge of B. Vaughan 
and D. Hartman, president and secretary, 

respectively, of the organization. 








Two District Groups Have 
Joint Social Meeting 

Daytona Beacn, Fia., Aug. 5.—Thirty- 
six lumber and building material dealers of 
the Halifax and the Orlando districts, to- 
gether with their wives, had a joint banquet 
and social meeting at the Prince George Ho- 
tel recently. Those present represented firms 
in Orlando, Winter Park, Sanford, DeLand 
and Daytona Beach. Fred Stones, chairman 
of the Halifax district organization, pre- 
sided. These get-togethers are held monthly. 
While the place for the August meeting 
was not decided, Stones said those attend- 
ing expressed a desire to return to Daytona 
Beach. 
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Lumber Exchange Annual Draws 
Unusual Attendance 
BuFFALo, N. Y., Aug. 5.—The twenty- 
eighth annual outing of the Buffalo Lumber 
Exchange was held at the Meadowbrook 
Golf and Country Club, and drew one of the 





Harry A. Plumley, of the Evans Lumber Co., 
about to make a toss in the horseshoe-pitching 
contest at the Buffalo Lumber Exchange outing 


largest crowds on record, the attendance be- 
ing over 300. William P. Betts was chair- 
man of the day and is largely to be credited 
for the good attendance. Fine weather, too, 
helped to increase the crowd. 

The afternoon program was a diversified 
one and proved of much interest. Golf games 
were started at 1:30 P. M., and about fifty 


5| 


participated. At the same hour card games 
started. Quoits were played from 1:30 on. 

At 3 P. M. the annual big feature, the 
baseball game, began. The retailers faced 
the wholesalers and won 33 to 26. Elmer J. 
Sturm was umpire, Peter Engelhardt was 
score-keeper and Harry A. Plumley assis- 
tant score-keeper. Highlights of the game 
were Newell Bodge’s excellent performance 
in base sliding, or tripping, and C. F. Flani- 
gen’s stellar play at second base. 

President Oliver J. Veling presided at the 
dinner, assisted by Norman J. Brautigan as 
master of ceremonies. 


Buffalo Hoo-Hoo Plans 
September Outing 


BurraLo, N. Y., Aug. 4.—The Buffalo 
Hoo-Hoo Club will hold an outing and la- 
dies’ day party on Sept. 17 at the Buffalo 
Automobile Club. Bridge and other games 
will be on the program. Officers of the club 
are as follows: H. Morton Jones, president ; 
E. J. Hoffman, first vice president; Norman 
J. Brautigan, second vice president Flem- 
ing Sullivan, secretary and treasurer. 








+ . 
Exports Airplane Birch 

Mon treEAL, Quet., Aug. 4.—Alberta Gov- 
ernment officials announced today that, to 
assist the war effort, an order-in-council has 
been passed permitting cutting and export 
of birch timber for the manufacture of 
veneer, solely for war purposes. Alberta 
birch is considered specially suitable for 
veneer, which plays an important role in 
the manufacture of airplanes. 





LUMDEL in piles makes A~ Collateral fo Loans 
emrouah Field Warehousing Ay Douglas-Guardian 





At left is pictured a lumber Field Warehousing operation by 
Douglas-Guardian. The sign under "Track D" reads: “All lumber 
in this area is being held for account of Reconstruction Finance 
Corporation—Douglas-Guardian Warehouse Corporation." Field 
Warehousing is a "natural" for the seasonal lumber business. 
Advantages are: Liberal credit accommodations on favorable 
terms; The warehouse brought to the inventory of logs or lumber; 
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Los Angeles, Cal.; New 


O With understanding no 

obligation is incurred, it’s 

] o.k. to have your represen- 
tative call. 


] O Please send copy of your 
booklet on Field Warehous- 
Bing. 








eee ' N. Y.; Springfield, 


No red tape arranging loans or burdensome details. 
WRITE for booklet and further information. 
Use convenient coupon. 


DOUGLAS - GUARDIAN WAREHOUSE CORP. 


Nation-wide Field Warehousing Service 
Suite 1103, 106 W. Monroe St., Chicago, Ill. 
118 No. Front Street, New Orleans, La. 


Dallas, Tex.; San Francisco, 5 Atlanta, Ga.; Memphis, Tenn.; 

ork, 3 
Mass.; Cleveland, Ohio; Tampa, Fla.; 
ortland, Ore.; Philadelphia, Penn.; Easton, Md. 


ee ee 
Douglas-Guardian Warehovse Corp., 
| Suite 1103, 106 W. Monroe St., Chicago, IIl. 


Y.; Springfield, Mo.; 
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of the business 
you can build on 


ABESTO 


Look this Abesto opportunity right in the face, 
Mr. Dealer. Think of the sales you can make 
if you stock and push Abesto. EVERY BUILD- 
ING OWNER IS a PROSPECT! Remember, 
Abesto, with its exclusive viscoroid base, is 
for New and Old Roofs—without equal for 
BUILT-UP ROOFING, DAMP PROOFING, 
ROOF COATING. No hot kettles. No special 
equipment. Applied COLD. SEND TODAY 


FOR ABESTO CIRCULAR. 


Abesto Mfg. Co., Michigan City, Ind. 












‘The Low Cost 


Toxic- WATER REPELLENT 
PRESERVATIVE 


Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Ete. 


CLEAN - STAINLESS - PAINTABLE 
Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 
















CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 


It is necessary to seal Nail Holes, Cor- 
ners and Openings around er > 
and Doors in order to provide a re 
Waterproof Job—Use CALBAR CAULKING 
COMPOUND. 

Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 


«cena TARPAULINS 








TO PROTECT YOUR LUMBER AGAINST WEATHER DAMAGE , 
MINIMIZE COMPLAINTS AND SATISFY YOUR TRADE 





Write today for prices and samples. 
FULTON BAG & COTTON MILLS 
Manufacturers Since 1870 


Atlanta St. Louis Dallas 
New York City New Orleans 


Minneapolis 
Kansas City, Kan. 
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Dealer Helps Promote Sanders 
and Floor Service 


A new colorful display designed to do five 
selling jobs for dealers who handle “Red 
Devil” No. 444 floor sanders and No. 440 
portable vacuum sanders has been announced 





by Landon P. Smith, Inc., Irvington, N. J. 
It promotes floor conditioning service, floor 
sander rentals, sales and service, portable 
vacuum sander sales and service, and paint, 
wood scrapers, sandpaper etc. The back- 
ground simulates smoothly finished wood 
flooring. Also available to “Red Devil’’ deal- 
ers are decalcomanian and consumer leaflets 
promoting “complete floor conditioning serv- 
ice.” Information is available by writing 
Landon P. Smith, Inc. Dealer Helps Dept. 





New Color Harmonizer for 
Decorative Wallboard 


A color harmonizer designed to aid in the 
selection of exact colors, patterns and com- 
binations for “Nu-Wood” interiors is now 
available through the Wood Conversion Co., 
First National Bank Bldg., St. Paul, Minn. 
The color harmonizer has a special six page 
center section with actual “Nu-Wood’’ in- 


teriors illustrated in full color. 


The pages 
are cut so that by interchanging the wall 
and ceiling sections fifty-four different in- 


terior treatments are possible. This helpful 
book also has many pages of photographs 
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hat’s New 


showing ‘“Nu-Wood” home and commercial 
jobs in many colors and designs. Thesc¢ 
color harmonizers may be secured for distri- 
bution to consumers and for dealer use by 
writing the Wood Conversion Co. 





Association Folder Tells About 
Finishes for Knotty Pine 


A new four-page folder, punched to fit a 
standard notebook gives details on “Treat 
ments for Finishing Knotty Pine Paneled 
Walls” and adds some carpentry suggestions 
for their installation. The folder has been 
issued by the Western Pine Association and 
is available free of charge from that or 
ganization at Yeon Bldg., Portland, Ore. 
Division heads include “General Facts About 
Colors and Treatments,” “Treatments Mixed 
at the Job,” and “Prepared Finishes.” 





Display Unit for New Wallboard 
Now Ready 


A compact and colorful display unit for 
Johns-Manville’s newest wall finish, “De- 
Luxe Flexboard,” has been completed and 
released to J-M dealers for use in windows 





and on counters. The display is constructed 
to show the consumer an actual sample of 
the product, picture its uses and colors, and 
enable a prospective customer to visualize 
the product as a structural building material. 
The board has a high-gloss, mirror-like sur- 
face designed for use in kitchens, bathrooms 
and commercial establishments. It is a low 
cost item. Further information may be had 
from Johns-Manville, Dept. L., 22 E. 40th 
St., New York, N. Y. 


Reports Tell What Public Thinks 
About Lumber Industry 


To find out what the public really thinks 
about the forest industries and their products 
the Public Relations Committee of tl 
American Forest Products Industries, Inc.. 
commissioned the Opinion Research Corp.. 
Princeton, N. J., to investigate public atti- 
tude on 28 questions affecting forest indus- 
ries. A four-month series of face-to-face 
interviews has been completed and the re- 
sults compiled in a report entitled “Off the 
Cuff Opinions Are Out!” Copies of this 
are available without cost to lumbermen as 
are copies of an attractive printed report 
based on the same survey and entitled “No 
Guesses.” The latter devotes a page each to 
twenty of the questions, presents a decorative 
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graph showing how the public voted in each 
case, and a solution to each of the indicated 
problems. It is designed to tell lumbermen 
what they must do to correct the public mis- 
understandings of the industry evident in 
the survey. Copies of each may be had by 
writing American Forest Products Indus- 
tries, Inc., 1337 Connecticut Ave., Washing- 
ton, BEC. 





Color Style Guide Available from 
Paint Company 


A number of leading interior decorators 
collaborated to produce the “Home Color 
Styling Guide” recently released hy the 








Vita-Var Corp., Newark, N. J. The vol- 
ume contains 150 pages and is designed to 
help the consumer with his decorating prob- 
lems. It features large full-color pictures 
of exteriors and interiors of all types and 
periods. The book is of a size that is easy 
to handle. It not only provides color guid- 
ance but assists in all details of decorating. 
Painting hints that assure good results are 
included and items in the Vita-Var line are 
described. Information as to securing a 
copy is availa!le from the Vita-Var Corp. 


Economical Roof Coating Suited 
to Metal Surfaces 


Made for similar specificatians as ‘Car 
Cement” a Philip Carey Manufacturing Co. 
product used by railroads for weatherproof- 
ing, “Careyclad,” a high grade roof coating 
is especially suited to use as a protective on 
most metal surfaces. The material contains 
a high percentage of asbestos fibre and is 
resistant to abrasion, acid, alkaline and salt. 
Concentrated weather tests have proven its 
merits. It is an inexpensive product, its sup- 
ply is adequate, and it is not subject to de- 
fense priorities. It may be applied by either 
spray painting, brushing or dipping at every- 
day indoor or outdoor temperatures ; the only 
distinction being between winter and sum- 
mer grade. Further information may be had 
by addressing the company at Lockland, Cin- 
cinnati, Ohio. 





New Edition of Steel Square Book 
Contains Many Illustrations 

A new revised and enlarged 1941 edition 
of the “Steel Square Pocket Book” by 
Dwight L. Stoddard is off the press and is 
being distributed at one dollar per copy by 
the AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Ill. The book is designed 
to be a practical, handy reference book il- 
lustrating and describing the best methods 
of using the carpenter’s steel square. The 
new edition incorporates diagrams and text 
that are said to materially simplify the un- 
derstanding of that instrument. Lengthy 
descriptions and explanations are eliminated 


by illustrations showing the square itself 
laid on the work, with all points, lengths, 
and quantities sought clearly marked. Mr. 
Stoddard is a recognized authority on the 
use of the square, having published his first 
book on the subject 36 years ago. 


New Model Lumber Moisture 
Register Housed in Plastic 


A new model moisture register, an in- 
strument for testing moisture content of 
lumber, featuring a light, durable plastic 





and chrome plated metal housing, is an- 
nounced by Moisture Register Co., 5117 
Kinzie St., Los Angeles, Calif. The in- 
strument determines moisture content in 
percentage by means of electrode contact, 
giving instantaneous results by dial reading. 
It is applicable to all types of wood. Weight 
of the new model, complete, ready for use, 
is 5 lbs. 















A FORCE OF 85 POUNDS 
/S REQUIRED BEFORE A 
PROPERLY NAILED 
CEDAR SHINGLE CAN 
BE PULLED FROM 
A ROOF. 
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NW. WW HEP HAND~CARVING, RECOUNT Cc 
~~ TYE HISTORY OF THE SIWASH INDIAN 
TRIBES. ROT-PROOF, THEY STAND FOR CENTURIES. 


- W000 SHINGLES ARE STILL OW THE SIDE- * 
WALLS -THE NEW ROOF IS COVERED WITH | 
DE RED CEDAR SHINGLES. 


Aj fi 
















Protect and Insulate 
LIKE FEATHERS ON A BIRD with... 


SOLD EVERYWHERE 
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Don’t Say Good-Bye 
to Summer 


until you've visited 


CLOUD- 
CROFT 


This delightful vacation resort, 
25 miles from Alamogordo, 
New Mexico, offers you choice 
accommodations, friendly serv- 
ice, beautiful surroundings, in- 
spiring scenery—and all the 
joys of summer! Come for rest, 
relaxation, health and recrea- 
tion. Come and play your game 
on our 18-hole Golf Course. 
Beautiful tree-lined fairways 
and excellent greens. Come for 
a week-end visit or a vacation 
stay. 


For information and_ reserva- 
tions, write ‘‘THE LODGE, 
Cloudcroft, New Mexico 


(Owned by Southwest Lumber 
Co.) 


Douglas 
Fir 
White Fir 
Ponderosa 
PINE 


Modern band saw mill, planing mill, up-to-date dry 
kilns, box factory. All building and factory items. 


4 Mamoconoo. taal MEXICO 





























Manufacturers 
PINE & POPLAR csE® co 


LUMBER go 


* sh . 
pt hn 








. LA GRANGE, GA. 


GILLIES BROS. Ltd. 


rappers ONTARIO, CANADA 


Genuine WHITE Pp INE STROBUS) 


Air-Seasoned e Water-Cured 


for nearly 100 years. Capacity 30,000,000 feet annually. 
Members N. W. L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. PROMPT SHIPMENT. 








FRED C. KNAPP, Portiand, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 
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BUILDING KEEPS ACTIVE 


June Residence Permits 53 
Percent Above '40 


WasHincton, D. C., Aug. 4.—‘June per- 
mit valuations were 26 percent greater than 
during the same month of 1940. The value 
of new residential buildings for which per- 
mits were issued in June 1941, was 53 
percent greater than during June 1940, while 
value of additions, alterations, and repairs 
showed a gain of 5 percent,” reports Secre- 
tary of Labor Frances Perkins. 

“There was, however, a decline of 2 per- 
cent in the year period in the value of 
new nonresidential buildings. Total valua- 
tions during June were 9 percent lower than 
during May. This decrease was brought 
about by a falling off of 36 percent in new 
nonresidential buildings. 

“The value of new residential buildings 
for which permits were issued during June 
was 8 percent greater than during May, 
while there was an increase of 2 percent in 
the value of additions, alterations, and re- 


pairs. 
“These comparisons are based on infor- 
mation received from 2,114 identical cities 


with populations of 1,000 or more which 
reported to the Bureau of Labor Statistics 
in June 1940 and May and June 1941. The 
total population of these cities was approxi- 
mately 64,386,000.” 

New residential construction for which 
permits were issued in the 2,114 reporting 
cities in June, 1941, will provide 38,098 
dwelling units, or 6 percent more than the 
35,850 dwelling units reported in the pre- 
vious month, and 47 percent more than the 
number provided in June 1940. Units in 
publicly financed housing projects authorized 
in the reporting cities numbered 6,036 in 
June, 1941; 2,640 in May, 1941, and 2,067 
in June, 1940. 

The tabulations include contracts awarded 
by Federal and State Governments in addi- 
tion to private and municipal construction. 
For June 1941, Federal and State construc- 
tion in the 2,114 reporting cities totaled $37,- 
394,000; for May, 1941, $57,190,000; and for 
June, 1940, $32,688,000. 





Urban Home Financing 
Topped Two Billion 
in Six Months 


Wasuincton, D. C., Aug. 4.—Urban 
home financing rose well above the two 
billion dollar mark in the United States 
during the first six months of 1941, it is 
announced by economists of Federal Home 
Loan Bank Board. 

There were 778,731 home mortgages rec- 
orded on urban property, aggregating $2,217,- 
865,000, during the first half of the year by 
all types of mortgage lenders. This was 
13 percent in number and 17.5 percent in 
amount, above urban home financing in the 
same period of 1940, when there were 689,- 
338 mortgages amounting to $1,886,998,000. 

Savings and loan associations, the largest 
group of home mortgage lenders in the coun- 
try, accounted for approximately one-third 
of this 1941 urban home financing, with 


263,325 mortgages amounting to $707,517,000; 
and banks and trust companies recorded 169,- 
717 mortgages aggregating $552,735,000, 
while individuals reported 190,549 mortgages 
amounting to $368,903,000. 

Other groups were: Insurance companies, 
37,355 mortgages amounting to $184,569,000; 
mutual savings banks, 25,155 mortgages 
valued at $95,705,000; and the varied group 
called “others,” meaning those not classified 
in any other groups, 92,630 mortgages 
amounting to $308,436,000. 

This urban home financing includes all 
non-farm mortgage recordings up to $20,000 
each in value reported by counties through- 
out the nation and the compilation was made 
by the Board’s division of research and 
statistics. 





Small House Building Is 
Active 


New York, Aug. 4.—In 37 States east 
of the Rocky Mountains, residential building 
during the first six months of 1941 has been 
the most active in twelve years, according to 
F. W. Dodge Corp. Dollar volume of con- 
tracts awarded in the first half year, $948,- 
994,000, was 37 percent greater than the 
$690,572,000 awarded during comparable pe- 
riod of 1940. Small houses predominated. 
Contract awards for one- and two-family 
houses totaled $740,766,000, or 77 percent of 
the residential building total. Of the $740,- 
766,000 spent for one- and two-family houses, 
$628,627,000, or 85 percent, was for private 
ownership. 





Mortgage Money Supply 
Favors Home Building 


Demand for new housing exceeds all rec- 
ords (following upon Defense demands, rise 
of national income to a new peak, and a 
20 percent increase in marriages in the past 
year), and mortgage money supply for new 
home building and real estate investment 
continues on the whole to be extremely 
favorable, according to confidential reports 
from 211 cities made to the National Asso- 
ciation of Real Estate Boards in its 37th 
semi-annual survey of the real estate mar 
ket. In 80 percent of the cities of the coun- 
try, capital for real estate investment is 
available in excess of loans, while in onl) 
5 percent of the cities are loans seeking 
capital. Interest rates are steady in 83 per- 
cent of the reporting cities, falling in 15 per 
cent, and rising in only 2 percent. Stand 
still in mortgage money rates prevails in 
every reporting city of over 500,000 popula- 
tion, and in every recorded city in two of 
the great geographical regions of the coun- 
try, New England and the Northwest. Com- 
monest interest rate at which first mortgage 
loans are now being made on new mod- 
erately priced homes is 5 percent or less in 
a great majority of the cities. Residential 
rents are as yet insufficient to justify rental 
housing investment in 62 percent of all 
cities of the country, and in 59 percent of 
cities in the Defense areas. 
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rome Buying Proved Safe by 
Census Reports 

That less than half of the Yankees and 
pioneer Westerners so far reported by the 
Census Bureau have any debt on their homes 
is hailed by the home building and heme 
owning committee of the United States 
Savings and Loan League, Chicago, ‘as one 
of the most reassuring facts revealed by the 
4940 Census. Of the five States for which 
the complete details so far have been re- 
parted ‘ws 'to ‘housing conditions, possession 
wind ‘decupanes, Maine has the highest per- 
eéritage ‘of Webt-free owner-occupied homes, 
60.2 ‘pereent; Idaho has 38.7; South Dakota 
has *8.6; North Dakota has 55.4; and Ver- 
unemit, 53.3 percent 

The committé ‘sees in these data good 
evidence that ‘Home ownership is attended by 
a mwniftitith of risk in most of the cases 
white ‘faiilies have undertaken it, contrary 
tty the Yrequent contention that it is a poor 
verre for the man of small means. The 
‘céMmmittee also finds here witness to the 
substantial contribution made to debt-free 
home ownership during the decade of the 
1930s. Said Fermor S. Cannon, Indianapolis, 
chairman of the League’s Committee, “The 
prevalent idea that home ownership in this 
country is of a slim shoe string does not 
hold water when we find more than half 
of the urban owner-occupants with their 
debt paid off.” 

Surprise was also expressed by the com- 
mittee over the fact that in all except one 
of these first five States, less than 15 percent 
of the houses were in need of any major 
repairs. It was pointed out that people who 
had managed ‘t ‘pay off the debt on their 
home by sstematic saving, would usually 
continue ® see that the property which was 
now €h%-s continued in good repair. 





Conference to Survéy Impact 
of Defensé on Private 
Building 


Wasuincton, D. C., Aug. 4—What fs 
the 1942 outlook for contractors, builders and 
the suppliers of their materials {a View of 
dislocations caused by rapidly expanding 
Defense demands Of the building industry ? 
To answer that question—vital to the nation’s 
\wilders—the fifth annual Construction In- 
dusty Conference will be held here Nov. 6 
tid 7, under the sponsorship of the construc- 
tion and civic development department of 
the Chamber of Commerce of the United 
States. Top-ranking Government Defense 
iticials as well as leaders from private 
industry will address the conference. Lead- 
ing labor representatives of the construction 
industries are expected to attend, 





California FHA Rules on 
Redwood Moisture Content 


Los ANGELES, Catir., Aug. 2.—Bulletin 
No. 11, effective Aug. 1, dealing with mois- 
lure content of redwood, has been issued by 
the Federal Housing Administration here. 
Fhe bulletin supersedes Bulletin No. 6 of 
Nov. 14, 1940, but includes a paragraph on 
pressure-treated members which becomes 
effective Oct. 1. 
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Labor Costs Rise Twice as 
Much a8 Materials 
WasnHineittn, D. C., Aug. 6.—It cost 10 
percent ‘more to build an average 6-room 
hese in June, 1941, than it did in June, 
1940, it was reported today by economists 
of the Federal Home Loan Bank Board. 
Despite this jump in costs—varying, of 
course, throughout the country—the index 
on the volume of residential construction 
was 50 percent higher in June this year 
than in June of 1940, and 16 percent higher 
in June than in May this year, 
Using average month of the yeats 1935- 
39 for a base of 100 for its construction 


cost index, the Board’s division of re- 
search and statistics placed the index at 
112.4 in June, and 102.1 in June 1940. The 
index in May was 111.6, making the risé 
from May to June 0.7 percent, 

The rise in the cost of labor used in 
constructing the standard 6-roomi housé 
upon which the Bank Board bases its com: 
putations was early double that for build- 
ing materials in the 12 months since June 
last year. Building material prices in: 
creased 7.8 percent, while labor Costs 
jumped 14.6 percent. 

The residential construction index in 
June was 202.1, as compared with 174 in 
May, and 134.8 in June 1940. 
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A TREE buffeted by the elements, 
rocked by storms and throttled by 
competition emerges into maturity 
to become a symbol of strength, 
sturdiness and dependability. 


After all, nothing takes the place 
of experience, nothing equals the 
€rucible of timé as a moulder ef 
reputations, and nothing substitutes 
satisfactorily for the habit of fulfill- 
ing promises as a buildér of reputa- 
tion for dependability: 


That ig why we point with par- 
donable pride to the fact that the 
40th Anniversary of the founding ot 
the Kirby enterprises has _ just 
passed, and why we remind you 
that KIRBY lumber can be bought 
from a firm with valuable experi- 
ence behind it, from an organiza- 
tion with seasoned knowledge of 
lumber, and from men with a repu- 
tation for dependability. 


A Wood for Every Purpose. 


LUMBER 
CORPORATION 
Southern Pine 


Southern Hardwoods 
KIRBY BLDG, HOUSTON, TEXAS 











$6 


SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST. 
SAN FRANCISCO, CALIFORNIA 


SUGAR Petters Lumber 


Selects and 


PINE “3 


California Ponderosa Pine 
Mouldings and Cut Stock 


. Sugar Pine Specialists for 30 Years 


* 
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THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 














CARR 
Lumber Company, 
Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 
Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 


nut, etc. 


Pisgah Forest, N.C. 
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PORTLAND'S 


distinctive hotel 


84 


Double 
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; 
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8 Broadway at Oak St. 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasuincton, D. C., Aug. 4.—Following is the National Lumber Manufacturers’ Associa- 
tion’s report for two weeks ended July 26, and for thirty weeks ended that date, covering 
mills whose statistics for both 1941 and 1940 are available, and percentage comparisons with 
statistics of identical mills for the corresponding period of 1940: 

Av. No. Per- Per- 











Per- 

Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rptg. 1941 of 1940 1941 of 1940 1941 of 1940 
Total Softwoods .. 381 536,807,000 114 536,146,000 112 572,684,000 103 
Total Hardwoods.. 93 21,644,000 166 25,622,000 12% 26,888,000 152 
Total Lumber ..... 458 558,451,000 115 561,768,000 113 599,572,000 104 
Total Flooring .... 79 26,006,000 124 29,372,000 132 33,291,000 130 
THIRTY WEEKS: 
Total Softwoods .. 397 6,934,679,000 114 7,350,974,000 116 7,776,262,000 122 
Total Hardwoods.. 97 331,437,000 115 365,527,000 125 356,006,000 12: 
Total Lumber...... 476 “7,266,116,000 114 7.716,501,000 117 8,132,268,000 122 
Total Flooring..... 79 351,988,000 125 352,840,000 127 390,004,000 130 





RELATION OF UNFILLED ORDERS TO STOCKS 


Wasurincton, D. C., Aug. 4—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on July 26: 








No. of Mills Unfilled Orders Gross Stocks 
Reporting 1941 1940 1941 194 
Total Softwoods® ........ we 367 1,386,163,000 766,527,000 2,861,866,000 3,343,055,000 
Total Hardwoods* ........ 90 79,630,000 68,529,000 304,852,000 373,446,000 
TOCA] TAMABOP ooccccccsccs . 446 1,465,793,000 835,056,000 3,166,718,000 3,716,501,000 
Oak and Maple Flooring.... 89 95,008,000 63,190,000 72,099,000 87,127,000 


*Of Northern mills, 11 reported on softwood, 14 on hardwood unfilled orders; 15 mills 
on stocks. The total number of mills (457) includes 13 northern plants that are in both 
softwoods and hardwood subtotals. 





NATIONAL SURVEY RETAIL LUMBER STOCKS AND SALES 


_WASHINGTON, D. C., Aug. 4.—Retail lumber stocks on June 30 are estimated at 1.1 percent 
higher than those of May 31, says H. R. Northup, secretary and manager National Retail 
Lumber Dealers’ Association, in submitting Report No. 10. Stocks increased in the Mid- 
dle Atlantic, West South Central and Pacific regions. While stocks decreased in the other 
areas, the heavy increase in the Pacific, and the other moderate increases, resulted in a 
slight stock increase for the whole country. Retail lumber sales in June increased in all 
regions except the South Atlantic, where there was a slight decrease. Sales in the West 
North Central region continued over those in other areas. Total reported sales for June 
averaged about 8 percent above May. There follows a summary for all yards reporting : 





























% Change % Change 
; No.of Stocks—M ft. from Sales—M ft. from 
Region Yards June 30 May 31 May June May May 

1941 1941 1941 1941 

ew BiMGIGNE 66. cinsiucces 11 6,399 6,449 —0.8 1,505 1,338 +12.5 
Mig@d@te Atlantic ........... 61 41,563 40,518 + 2.6 10,994 10,145 + 8.4 
mame Me. Central. ...: 6.00%. 131 67,651 68,172 —0.8 29,771 28,856 + 3.2 
West Me. Cemtral.............. 567 108,432 111,092 —2.4 21.398 16.704 $+ 28.1 
Domth Atiahtic ....ccccscce 25 12,865 13,042 —1.4 4,927 5,108 —3.6 
me Oe. Comiradl.... 2. .cccccs 10 2,917 2,968 —1.7 684 675 +1.3 
West So. Central...... wrens 59 12,646 12,304 2.8 4,300 3,966 + 8.4 
EET er 142 30,018 30,894 —2.8 8,464 7,800 + 8.5 
IIE, Soak dah drchavatexosohe eine a gsea ah 142 111,780 102,844 + 8.7 41,821 39,916 +4.8 
Independent Yards ...... 360 164,245 162,217 +1.2 57,470 55,248 +4.0 
ee 788 230,026 226,066 +1.8 66,389 59,260 +12.0 
MN wale bs Sb eotnae ees 1,148 394,271 388,283 +1.5 123,859 114,508 + 8.2 


ESTIMATED TOTAL RETAIL LUMBER STOCKS 
Million Board Feet 


Dee. 31, Jan. 31, Feb. 28, Mar. 31, Apr. 30, May 31, June 30, 











Region 1940 1941 1941 1941 1941 1941 1941 
TOOWT BIOS co isc eeeeves 264 292 296 327 330 318 316 
ps eee 1,120 1,088 2, 3247 1,230 1,233 1,236 1,268 
Met Wo. Comtral ....2 06.60% 1,461 1,552 1,664 1,719 1,745 1,706 1,693 
Went Fee. COMEIAL 2 ok ccc cee 993 1,088 1,171 1,222 1,237 1,206 1,177 
ee er 408 472 572 557 542 520 512 
ast Oe. COMPS. 2.552 sconces 219 217 215 230 236 235 231 
Wreet Be. COmthGl.... 6. ccscawes 564 561 581 565 573 581 598 
ee ere er err err. 224 222 219 221 222 234 228 
Rr ye eee 842 ° 891 870 904 936 1,012 1,100 

NU cd argue ane 6,095 6,383 6,705 6,975 7,054 7,048 7,123 
Weighted percentage change 

from previous month..... +3.7 +4.8 +5.0 + 4.0 +1.1 —0.1 +1.1 
Weighted percentage change 
from previous year........ +5.0 


STATES IN EACH REGION: 


New England: Maine, New Hampshire, Vermont, Massachusetts, Rhode Island, Con- 
necticut. . , 

Middle Atlantic: New York, Pennsylvania, New Jersey. | - 

East No. Central: Ohio, Indiana, Illinois, Michigan, Wisconsin. : se 

West No. Central: Minnesota, Iowa, Missouri, No. Dakota, So. Dakota, Nebraska, Kan- 
— i ‘ j yi rini T Jirecinis North 

South Atlantic: Delaware, Maryland, Dist. Columbia, Virginia, West Virginia, + 
Carolina, South Carolina, Georgia, Florida. ee 

East So. Central: Kentucky, Tennessee, Alabama, Mississippi. 

West So. Central: Arkansas, Louisiana, Oklahoma, Texas. ; . eo 

Mountain: Montana, Idaho, Wyoming, Colorado, New Mexico, Arizona, Utah, Nevada. 

Pacific: Washington, Oregon, California, 
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Western Pine Summary 


PorTLaANpD, Ore., Aug. 2.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
July 26: 

Report of an Average of 93 Mills: 


Total for 2 weeks ended 
July 26, 1941 July 27, 1940 


Production 198,993,000 166,622,000 
Shipments 176,646,000 156,501,000 
Orders received 170,202,000 162,830,000 


Report of 90 Identical Mills: 
July 26, 1941 July 27, 1940 
(nfilled orders 454,178,000 246,995,000 
Gross stocks. .1,172,175,000 1,393,861,000 
Report of 90 Identical Mills: 
--Total for Year to Date— 


1941 1940 
Production .2,034,516,000 1,785,696,000 
Shipments . .2,238,887,000 1,895,019,000 
OPECES ic siciees 2,414,009,000 1,935,279,000 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 

New Or.EANS, La., Aug. 6.—Following 
is a summary of reports from southern pine 
mills for two weeks ended Aug. 2: 





Average weekly number of mills, 118; 
Units?, 92 
Two-Weeks 
Three-year average production*® 54,813,000 


Actw@Al MPTOEGUCTION «.......0082505 65,330,000 
ee er ree ere 83,268,000 
OrGePG TECOWVCEE 66s c kc csesres 83,702,000 


Number of mills, 125; Units+, 98 


On Aug. 2, 1941 
Unmtilied OFG@OPS 4 oc cccisiiice ces 207,350,000 
CTIUGORG. BOOCMS: oo. gis si05:5c:ais csiesless 175,851,000 
*Nov. 1, 1937, to Oct. 26, 1940. 
TUnit is 299,000 feet of “38-year average” 
production. 





Appalachian Sales and Out- 
put Made Further Gains 


CINCINNATI, OHIO, Aug. 4.—Appalachian 
hardwood sales and production continued to 
rise during June, while shipments shrank 
slightly. Unfilled orders rose 8 percent 
over May volume, while unsold stocks un- 
derwent a decrease of 1.3 percent. June 
production and shipments stood at 98 and 
95, respectively, of shipments. Appalachian 
Hardwood Manufacturers (Inc.) summar- 
izes June performance of 66 band mill units 
as follows: Hardwood production was 31,- 
80,000 against 30,991,000 feet in May; sales 
were 32,276,000 against 32,074,000 feet and 
shipments 30,589,000 against 31,420,000 feet. 
Unsold stocks were 167,811,000 feet on June 
30, compared to 170,037,000 feet at end of 
May. Unfilled orders stood at 43,140,000 
‘eet, the largest volume reported in years. 





Branch Office Opened for 


Contractors in lowa 


W. Homer Hartz, OPM Coordinator in 
Chicago announces that V. L. Clark of Pen- 
rod, Jurden & Clark Co., Kansas City, Mo., 
has been appointed Deputy Coordinator, and 
George Beese of the Fisher Governor Co., of 
Marshalltown, Ia. has been appointed 
Deputy Manager, of the Defense Contract 
Service in Des Moines, Iowa. This office 
will be located at 505 Crocker Building, and 
will be opened August 11, 1941. 

It is hoped with this branch office in Des 
Moines, the department can keep a closer 
contact with both prime and subcontractors 
in Towa. 
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JUNE SALES OF INDEPEND- 
ENT RETAIL DEALERS 


Wasuincton, D. C., Aug. 4.—Following 
is a compilation of percentage changes in 
June, 1941, dollar sales of independent re- 
tail lumber and building materials dealers, 
from June of 1940, and from May of 1941, 
and also comparisons of 1940 and 1941, 
cumulative sales for six months, covering 
30 States and 5 principal cities, these data 
having been prepared by the Bureau of the 
Census : 

Cum. 
Percent Change 6 


June May Mos. 
1940 1941 Pct. 


No. of to to Chge. 
States by firms June June from 
Regions Rptng. 1941 1941 1940 
(3 ee Le eh +26 +3 4.22 
New England. 81 +23 +5 + 22 
Vermont & N.H. 12 +14 +9 +22 
Massachusetts. . 38 +27 +5 +21 
Connecticut .... 17 +24 +3 +27 
Mid. Atlantic. 88 +28 +* +27 
Pennsylvania ; 88 +28 +* +27 
East No. Cent. 281 +24 +4 +25 
ee 57 +33 +2 +36 
IMGIANaA ........ 93 +15 +* +21 
TINIE: vewcicices 84 +19 +4 +15 
MICHiIC@H ...... 20 +32 +10 +33 
Wisconsin ..... 27 +21 +10 +18 
West No. Cent. 133 + 20 +2 +16 
a ee eee 26 1 —R8 +13 
MIBOOUFE 2.606 35 +16 —7 +19 
Nebraska ...... 35 +73 + 46 +14 
eee 37 +57 +24 +19 
South Atlantic 51 +16 —5 +14 
South Carolina. Ek § +15 —12 +18 
Coo ee 16 +28 —1 +18 
i) 18 +10 —5 +11 
East So. Cent. 10 +33 —9 +36 
PABDAMIG..2.co.0.0 010 10 +33 —9 +36 
West So. Cent. 155 +19 —6 +19 
Arkane@as ...... 9 +30 2 +15 
Oklahoma ..... 24 +23 —6 +24 
Qo eee re 122 +18 —7 +18 
Mountain 146 +17 +2 +14 
Montana ....... 18 3 +12 +1 
SS ee eee 13 +30 +7 +10 
Wyoming ...... 16 +12 +2 +11 
CON@PTAEO 2... 41 +23 —3 +16 
New Mexico 15 +9 ee +11 
Pe  —— 13 +31 —1 +24 
RN, | ates areas 22 +32 +2 +15 
Paeeirme 22.65; 232 +39 +8 +27 
Washington .... 44 +35 +14 +29 
OPEGOR  ..cscces 22 +36 +15 + 23 
COMPOPRIA «600-6 166 +40 +6 +27 
Principal Cities— 
CRICHHO «202625 16 +33 —1 +26 
Los Angeles.... 14 +15 +9 +14 
Bt. TiGGES: .n< <0.0 12 +11 +4 +14 
San Francisco.. 13 +64 +6 +37 
18 + 46 +11 +43 


OWES coc. 0 ce citae 


3 
a 


*Less than 0.5 per ce 





Stock Millwork—June 


Production of stock sash, doors and 
frames in June declined 5 percent from the 
volume of the preceding month, according 
to an announcement by the National Door 
Manufacturers Association, Chicago. By 
comparison with June of 1940, however, the 
latest month’s output was expanded 36 per- 
cent, the association reported. 





Holds Open House in 
New Offices 


Saint Pau, Minn., Aug. 1.—Open house 
was held today in the new and efficient 
offices of the Wood Conversion Co. on the 
ninteenth floor of the First National Bank 
Bldg. here. The company also occupies part 
of the eighteenth floor. 

Each office is individually and modernly 
designed with “Nu-wood,” a Wood Conver- 
sion Co. product. Complete displays of this 
material and “Balsam-wool,” also made by 
the company, are arranged in a room de- 
signed for this purpose. 
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Woods .«s 
the Wes t 


Douglas Fir 
Ponderosa Pine 
Idaho White Pine 
Western Red Cedar 
West Coast Hemlock 
California Sugar Pine 


ORDER THROUGH THE 


WESTERN 
WHOLESALER 


Softwood mills are working at top 
speed. Making shipments at a good 
rate. Trying to build up their stocks. 
Order files still are crowded and book- 
ings still are piling up. 

NOW is a good time, Mr. Lumber Buyer. 
for YOU to choose a good dependable 
Western Wholesaler to represent you 
in this western softwood market. The 
wholesaler and his organization have 
big mill connections, know where the 
stocks are, know how to assemble them 
for mixed car shipments. With hun- 
dreds of mills to draw from, they know 
where to place your order to insure 
best satisfaction and service. 


Below are listed dependable Western 
Wholesalers, on the ground in the ter- 
ritory where softwood lumber and lum- 
ber products are manufactured. 


Why not use their services? 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - <- = 
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DUNCAN LUMBER COMPANY, INC. 


Distributers for EATONVILLE LBR. CO. 
A “One Stop Station” for Lumber and Shingles. 
SEATTLE, WASH. 


Mauk Seattle Lumber Company 


Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ Fir Dimension, SEATTLE, WASH. 


Morrill & Sturgeon 


Lumber Co. The Mark of Quality 


Yeon Bidg., Portiand, Ore. 
CARL SODERBERG (Sawmill: Pine 
LUMBER COMPANY -—? neared 


Products Corp., 
ne, 
Manufacturers and Wholesalers Washington 
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CURLEY BEECHER 


A great many every day legal 
principles should be known by lum- 
bermen, and they may be explained 
without resorting to the jargon of 
the law. This series of articles 
will put in plain language the ac- 
tual decisions of American courts. 
—EDITOR. 


THE UNREGISTERED LETTER 


“One thing more,” the salesman added. 
“Here is something on our order blanks I 
must read you. ‘Any defects in or objec- 
tions to the quality of the lumber specified 
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in this order must be communicated to the 
seller by registered mail within 30 days 
after the receipt of the lumber.’ ” 

The shipment arrived, turned out to be 
detective, and Curley Beecher immediately 
wrote to the seller to that effect. 

“Be sure to register that letter,” Beecher 
ordered, but the girl bookkeeper took the 
letter to the postoffice, found the registry 
window closed, met the “boy friend” and 
got the inevitable invitation for an after- 
noon show at the neighborhood theatre, and 
such a combination produced the usual re- 
sult. The bookkeeper dumped the letter in 
the ordinary mail, and departed with the 
“boy friend” for the aforementioned show. 

The seller received the letter, however, 
and admitted that he did, but refused to 
remedy the defects complained of. 

“You were bound to notify me in exactly 
the method prescribed by the order,” was 
the seller’s contention, while Beecher main- 
tained that the method was immaterial, as 
long as the notice was delivered—and the 
North Carolina Supreme Court ruled in his 
favor in 144 N. C. 307. 





Great Granaries Going Up in Canada 


Anticipating a 500 million bushel wheat 
crop for Canada, the largest ever produced 
in that country, grain interests there in con- 
junction with the Canadian government are 
engaged in the largest combined building 
project for grain storage ever undertaken. 

At various points throughout the coun- 
try enormous storage buildings are being 
constructed. At Port Arthur and Fort Wil- 
liams, Ont., work on 25 such buildings with 
a capacity of 2,000,000 bushels each is under 





way. Lumber 
project will reach at least 29,000,000 feet, and 


consumption on this one 
20 carloads of “Teco” timber connectors 
manufactured by the Timber Engineering 
Co., Washington, D. C., are being used to 
construct great timber frameworks for some 
of these buildings. 

Inasmuch as a number of architects were 
employed on the project the structures vary 
in design. Some have reinforced concrete 
floors, others a unique built-up wooden floor. 
The latter is laid on an all-over rock foun- 
dation which is spread absolutely level. 


2x12’s are laid flat, and solid on the rock 
foundation. At right angles 2x4’s are also 
laid flat. Crossed with these are 2x6’s on 
edge, 12 inches on center. This forms a 
base for a layer of galvanized iron sheeting 
with building paper on top. To complete 
the floor shiplap is nailed over all. 

Three of the buildings in this group 
have walls which are built of 2x6’s piled 
flat to a height of 14 feet; on which is piled 
2x4's, also flat for an additional eight feet, 


Timber framework jn 
one of the vast ware- 
houses now under con- 
struction. ‘'Teco" con- 
nectors are being used 
in this framework. 
Lumber consumption 
averages more than 
a million feet per 


building 


making the walls 22 feet high. This build- 
ing is braced and supported by a timber 
framework. Uprights for these trusses are 
12x14 inch timbers. One building covers six 
acres of ground and 400,000 square feet of 
plywood were used in its roof and for a con- 
veyor cupola. 

The government is not sponsoring the 
projects, but it does guarantee their cost. 
Orders for the building material for these 
projects are placed through a government 
control board which fixes the maximum price 
for every item used. 
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Association Manager Visits 


Manufacturers 


Robert M. Bodkin, general manager of 
Ponderosa Pine Woodwork with headquar- 
ters at 111 W. Washington St., Chicago, 
Ill., has recently returned from a seven week 
trip visiting woodwork manufacturers and 
Ponderosa pine shop 
lumber producers in 
six western States. 
Mr. Bodkin reports 
enthusiastic endorse- 
ment of his organiza- 
tion’s program. 

Ponderosa 


Pine 





ROBT. M. BODKIN 


General Manager 





Woodwork was or- 
ganized by shop lum- 
ber producers to pro- 
mote the wider use 
of doors, frames and 
woodwork. Its pro- 
gram includes con- 
sumer advertising, 
publicity, and field work with dealers and 
jobbers. The organization has published an 
idea book entitled “Open House” which 
shows how the use of considerable millwork 
can dress up the interior of a home. 

Membership in the association is open to 
any manufacturer of woodwork or shop lum 
ber who wishes to serye the consumer and 
broaden his markets in this way, 








Hardwood Future Justifies 


Increased Log Reserves 


In the latest bulletin of the National Hard- 
wood Lumber Association, Chicago, Secre- 
tary-Manager John W. McClure reports 
that inspection certificates were issued in 
July for a total of 6,998,538 feet, compared 
with 6,678,834 feet for June, and 4,625,584 
feet for July 1940. Comparison with June 
shows an increase of 4,8 percent, and the 
advance above last year was 51.3 percent. 
The almost level current trend of hardwood 
movement, of which inspection volume 
amounts to an almost constant 2 percent, 
does not at first glance, he points out, seen 
to reflect the growing demands, but the 
apparent inconsistency is explained by the 
fact that production has not caught up with 
the volume of orders. Insufficient output 
results in a decline in mill inventories which, 
in turn, acts as a brake against increasing 
shipments. Uncertainties in regard to Gov- 
ernment purchases and other action, he thinks 
are so overbalanced by certainties regarding 
future demand that lumbermen should be 
prepared to meet by maximum capacity pro- 
duction during the favorable logging condi- 
tions remaining before fall and winter rains 
There is reasonable certainty of three more 
good logging months of 1941. If maximun 
mill capacity is not achieved during that 
period, in addition to the storage of reservé 
log supplies to keep the mills going after bad 
weather sets in, the hardwood industry wil! 
almost certainly run into difficulties of 4 
serious nature before spring, Mr. McClur¢ 
believes. 
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Some Mountain States Deal- not guilty were: Neil E. Davenport, of Sa- in the association’s asserted distribution 
bs lida, Colo.; J. R. Hamidy, of Oak Creek, control plan. 
ers Accept Anti-trust Fines Colo., George H. Isham of Wray, Colo.; F. J. Q. Newton Jr., chief defense counsel in 
. : P. Mitchell of Center, Colo. and E. E. the Mountain States case, declared: “These 
f DeNveER, CoLo., Aug. 4.—Fines totaling King, Greeley, Colo. businessmen are respected and responsible. 
$34,550 were levied by United States Dis- ‘ They have been observing what they under- 
| trict Judge J. Foster Symes here last week Have Tried Honestly to Obey Law stood to be fair and honest business prac- 
against defendants named in two antitrust The Government evidence, given briefly tices. Several years ago, the Interstate 
1 indictments who pleaded nolo contendere. and to which only brief defense argument Commerce Commission examined documents 
The first trial, resulting from indictments was offered during the past week, hinged on in the Mountain States association office, 
against 113 defendants who have pleaded not only a few major points. Most defendants and if there were any practices that might 
guilty, will be held Sept. 2; others will fol- charged in the National case were accused violate the law, the association might at 
low immediately. Among those pleading of membership in the Mountain States as- least have been warned. Instead, the docu- 
innocence were the Mountain States Lumber sociation, participating directly or indirectly ments were all returned without comment.” 
Dealers Association and the National Re- 
tail Lumber Dealers Association. The case 
against the National organization and ~ 
others will be the second to be tried. Trial 
of the Mountain States association and 
others will be third, and the W. C. Bell th : 
Services (Inc.), case will be fourth and a goes 
last. 
eee ALL THE WAY 
ay Negotiate onsen ecree @Transferring the layers of 
a: boards from the dry kiln 
Rumors that the Mountain States Lumber trucks te the sorter chain 
Dealers Association had suspended activities takes teamwork. In fact, 
: a mae the production of good lum- 
in the face of a Federal indictment were ber requires teamwork from 
spiked last week by Allen T. Flint, execu- logging crews to shipping 
' ) ae shed. Teamwork is impor- 
tive secretary of the organization, who fur- tant, too, between the man- 
ther stated that the organization, through ufacturer and the retailer. 
aan Gk i ean Gee ee The W. T. Smith Lumber 
various of its mem ers, had moved to ex Company offers as its part 
plore the possibility of entering into a con- well manulnctured, properly 
: sent decree with the Government to suspend ae ‘plus’ prompt, off 
activities named in the indictment. cient service. Hundreds of 
h dealers who sell this trade- 
marked and grade-marked 
k Plead Nolo Contend dA Fined lumber in their turn furnish 
oe oro GHVERSSTS ON 7 ve the teamwork which makes 
0 ~ . “ — = it available to the consum- 
The Foster Lumber Co. of Kansas City, ers in their respective com- 
; Mo., operating 20 yards in Colorado, re- munities. 
ceived a fine of $800 in the National case NOW IN OUR 57th YEAR SELECTIVE LOGGING ASSURES 


and $200 in the Mountain States case. In OF LUMBER MANUFACTURING PERMANENT SOURCE OF SUPPLY 
addition, George D. Tubbs of Norton, Kan 


traveling regional superintendent for the W. T". SMI [ H LUMBER 0} Inc. 


company, was fined $400. Other fines of YELLOW mln AND HARDWOODS CHAPMAN, ALABAMA 
$1,200 and $600 were levied against the Big 


Jo Lumber Co., Wichita, Kan., and $600 
against E. H. Brettman of Wichita, a com- 
pany officer. W. C. Kurtz, Grand Junction, 
Is Colo., was fined $3,300 personally for his 
alleged participation in a conspiracy among THESE 
lumber dealers to eliminate competition and 


4 control markets in the Rocky Mountain area. DEPENDABLE 


MK The Independent Lumber Co., of Grand 


i Junction, headed by Kurtz, was fined $2,000. PRODUCERS CAN 
L A. H. Biggs, of Canon City, Colo., owner SUPPLY ALL 


of a lumber company bearing his name, was 





M fined $3,000. The Montrose Lumber Co., of 
\ Montrose, Colo., headed by C. L. Brosh, YOUR NEEDS 
n was fined $1,500. The Grand Mesa Lumber 
ie Co., of Delta, Colo., headed by Charles Hall, 
ie was fined $2,000. Frank A. Rice of Ouray, 


Colo., owner of a small lumber yard was 
ut fined $1,200. Newton Lumber Co., Pueblo, 
n, Colo., received a fine of $1,200. 





The arraignments last week cleared up all It's no wonder that dealers, builders and architects have great liking 
> of the 240 firms and individuals named in for North Carolina Pine. It’s a wood of beauty, utility, strength and 
four antitrust indictments. All were fined durability, has a wide variety of uses in both interior and exterior 


excepted the 113 who have pleaded not 
guilty. The charges against E. S. Klein of 
Yuma, Colo., head of the Klein Lumber Co., 
were dismissed for lack of evidence, and 


the indictment against the Home Builders ELLINGTON-FAY LUMBER CO. BURRUSS LAND & LUMBER CO. 


construction, and is in ever-growing demand. The reliable firms here 
listed can supply you with all building items in North Carolina Pine. 





: Supply Co., of Albuquerque, N. M., was Fayetteville, N. C. Lynchberg, Va. 

‘es dismissed because the company has gone out SPA Grade Marked Lumber Kiln Dried, Grade Marked N. C. Pine. R. R. Material 
i of business. ean Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers a specialty. Car Lining and Decking. 

i H. R. Northup, of Washington, D. C., and Framing Lumber. Kiln Dried and Air Dried. in Va. and N. C. 





secretary of the National Retail Lumber 
Dealers’ Association, was in court last week 


: and pleaded not guilty. _Directors of the PROMPT SERVICE on Bere-Vicj as or MIXED CARS 


Mountain States association who pleaded 
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: Loose Leaf Tally Books | 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 

on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 











Car Door Lumber Rollers Sectional Board a | 








_ 


Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 





i A rating guide to the Contracting trade ot 
Cook County and Cook County dealers j 
Telephone Randolph 4893 Collection and Mechanics Liens | 








GILBERT NELSON & CO. 


Public Accountants 


332 S$. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 

















ELCOME... 


There’s real friendly hos- 
pitality awaiting you at 
Pittsburgh’s newest hotel 


THE 


PITTSBURGHE 


400 rooms, all with radio 





at no extra cost, outside 
view, and bath. 









* * Rates & * 7%, HOTEL 
SINGLES DOUBLES BANMB)- 1 Ic. 
$3 TO $4 $4.50 TO $6 A KNOTT HOTEL 


Joseph F. Duddy, Manager 
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Portland, Ore. 


WEST COAST WOODS—Orders remain 
ahead of production in this area, and 
prices are strong but mostly steady. 
Weather is more favorable to logging. 
Labor situation is peaceful. In the west- 
ern pine belt, orders remain high but pro- 
duction is seasonally increasing and has 
risen above new bookings. 


INTERCOASTAL—The market is strong, 
but prices are about unchanged. All items 
are moving well. Some moderate relief 
from the shortage of space may be offered 
in the berthing of new ships, completed in 
West Coast yards, for lumber and general 
cargo for their maiden trips to the East 
coast. Some space is being used now on 
that basis. The all-rail haul demand is 
very active. 

CALIFORNIA—Market continues active 
and strong on everything. The rail move- 
ment, mostly from nearby Oregon mills, is 
predominant. Ship space is still scarce. 





LOCAL—City and suburban building is 
brisk and industrial and shipyard pur- 
chases continue at former high levels. 


Tacoma, Wash. 


WEST COAST WOODS—New business is 
running far ahead of the ability of most 
operators to cope with it. In consequence, 
they can pick and choose so far as orders 
are concerned. Many mills are finding it 
necessary to step up production by adding 
extra shifts. Their principal problem 
still is one of delivery. The number of 
vessels available for waterborne business 
has dwindled to virtually nothing, and 
space on those still operating is almost 
unobtainable. The rail movement is 
climbing steadily. Logging camps are 
operating at capacity, but even so are 
searcely able to keep the mills supplied. 


San Francisco 


LUMBER CHARTERS—The Pacific 
Coast charter market is at an exceed- 
ingly low ebb, with space growing tighter 
daily. Offerings of cargo continued heavy. 


LUMBER RECEIPTS—Lumber receipts 
from interior points at San Francisco dur- 
ing July totaled 13,400,000 feet, compared 
with 13,710,000 feet in June, and 6,050,000 
feet in July, 1940. Twenty cars of shook 
and 45 cords of staves were reported for 
July. For the first five months of this 
year, 91,860,048 board feet of lumber moved 
over the Oakland terminals, compared 
with 81,277,000 feet for the same period a 
year ago. 


COASTWISE MOVEMENT — The Pacific 
Lumber Carriers’ Association reports the 
movement of 103,980,100 feet of lumber 
during June, 1941, compared with 100,- 
756,400 feet in May, and 76,926,000 feet 
in June, 1940. Movement during the first 
six months of 1941 totaled 572,422,000 feet, 
compared with 471,708,800 feet during the 
similar period in 1940. The June, 1941, 
distribution was as follows: 


Feet 
eh NIE nk 5 5.5.6 h web wowace 24,634,900 
| eee 356,000 
eR i ll ld pt he 69,305,300 
Be IID «50 = 4, caw ai ais om Gio aren reac 8,712,900 
NIN a ovate were Scoram waa o oe oe es 971,000 
IEE sind: Ow ee eae aerate 103,980,100 


The June, 1941, movement to Los Angeles 
was up 8,478,200 feet from May; to San 
Francisco, up 2,508,200 feet; and to San 
Diego, down 7,134,700 feet. Fifty-five 
steam schooners were reported operating 
on the Pacific Coast at the close of July; 
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Market News from Na 


forty were operating coastwise and fifteen 
offshore. The offshore vessels were in the 
Alaska, Canal, Gulf-Atlantic and Hawaiian 
Islands trades. 


REDWOOD — The market is reported 
booming, with demand at the top and 
prices showing some slight increases. Al! 
stocks are said to be very much depleted 
with practically no dry lumber available 
Mills are operating at capacity. 


Spokane, Wash. 


INLAND EMPIRE PINES—Mills are 
working to capacity and orders are being 
rushed to the greatest degree possible 
Order files are so heavy that mills are 
practically out of the market. The weather 
has in the main been favorable to drying 
and also to woods work. There has b¢en 
sufficient rain to control forest fire hazard. 


Shreveport, La. 


SOUTHERN PINE—Stocks at mills are 
so badly broken that shipments of even 
common boards are being limited to such 
small quantities as 5,000 feet to the car, 
and it is almost impossible to buy straight 
ears of any items. Mills are rejecting 
orders for anything they do not have in 
stock. Commons have advanced several 
dollars. 


SOUTHERN HARDWOODS —Demand 
continues very good, especially for upper 
grades of oak, white and red. There is 
also a good demand for export, limited only 
now by shipping facilities. There is a 
brisk demand for flooring oak, with quota- 
tions unchanged. Sales have been held 
down all reason by insufficient supply of 
logs, due to excessive rains. 


Houston, Tex. 


SOUTHERN PINE—A large number of 
mills are taking orders for only such items 
that they are not already badly oversold 
on. All items are now scarce, except B& 
better ceiling and 1x6-inch B&better drop 
siding pattern No. 117. The timber market 
is very strong, with premiums being paid 
on rush orders. The export market shows 
some signs of revival. Prices of some 
items show moderate advances. 


SOUTHERN HARDWOODS—The market 
continues very strong, with prices still ad- 
vancing. All items are very scarce. It is 
almost impossible to purchase any volume 
for prompt shipment. Oak flooring ad- 
vanced $2 to $5 Aug. 1. 


SHINGLES AND LATH— Shingles are 
very strong, with some mills withdrawing 
from the market, prices continue to ad- 
vance. Pine lath stocks are low, and prices 
are firm to advancing. 


Kansas City, Mo. 


SOUTHWESTERN MARKET — Shipping 
was at a fast pace the last two weeks, and 
ran well ahead of production. Orders are 
coming in too fast to be handled in an 
orderly manner, consequently many mills 
are not booking any more business. It ha 
become a real problem to locate mills will- 
ing to supply lumber on _ short notice 
Weather in this area has been ideal for 
capacity operations. 

SOUTHERN PINE— Demand continues 
very good. Shortages are apparent in 
various items, particularly uppers. Deal- 
ers in the middle West and eastern sea- 
board areas have placed orders for larger 
amounts of pine since fir prices took a 
sharp upturn. Nos. 2 and 3 dimension and 
boards are not available for prompt ship- 
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nent, because Defense has taken a big por- 
‘(ion of the output. 


WESTERN PINE—More mills last week 
entered the “sold up” class and are forced 
ro turn down new business. The increased 
lemand and the limited supply had no ma- 
terial effect on prices. 





HARDWOODS — Marked 
noted in the last two weeks. Advances 
anged upward to $2. Demand was good 
for 5/4 red oak and white. Materials for 
rating were ordered in big volume. 

OAK FLOORING—The 


ind mills are unable 
order files. 


strength was 


market is active 
to cope with rising 


SHINGLES—Heavy placement of orders 
vithin the last ten days boosted prices 10 
to 20 cents a square. Shortages of logs 
are reported, and some mills continue 

losed. Others are oversold. Canadian 
mills are booked well ahead. 


Seattle, Wash. 


WEST COAST WOODS—With an unfilled 
order file of 831 million feet, an all-time 
high, and production at peak, the lumber 
industry of the Pacific Northwest is in a 
state of crisis. Washington and Oregon 
mills are producing an average of 170 
million feet a week, and it will take full 
overtime efforts, including three shifts and 
Sunday work, to exceed this figure to any 
degree. There is already some shortage 
of skilled labor. The West Coast Lum- 
bermen’s Association estimates forty per- 


cent of the unfilled order file is Defense 
lumber. 
RAIL— Orders of all kinds, for ship- 


building, railroad cars and maintenance, 
retail yards, plywood—in fact every pos- 
sible market, are competing with Defense 
business. Prices are steadily advancing 
but an average quotation is difficult to 
name because the need for lumber is apt 
to run the price up in many deals. In 
‘Oomparison with two weeks ago, slash 
grain uppers are up $1; vertical grain up- 
pers, $2, timbers, 50 cents; boards, 50 cents, 
and dimension, $1. However, there are 
many instances of prices much higher. 
Wholesalers and mills continue to get or- 
ders with the price left up to the man at 
this end. Mixed cars are very difficult to 
fill. Line yards are hard after lumber. 
INTERCOASTAL—Prices are up about 
$2. More and more lumber is moving by 
rail on account of the ship shortage. De- 





mand is very strong. 
CALIFORNIA—Ship space is fairly plen- 
tiful. Large quantities of lumber move 
by rail from Oregon. 
EXPORT—Space for Australia is not 
ivailable before October. One or two 


ships will be fixed for South Africa to sail 
from New Orleans the latter part of Au- 
gust. There is considerable inquiry from 
the east coast of South America, espe- 
cially the Argentine, and it is expected 
some space will be available in September; 
rates have been fixed at $28 base on fir 
and $34 on pine. There is some inquiry 
from the west coast, but practically no 
space. The United Kingdom is buying a 
good amount of lumber, which is shipped 
to the Atlantic coast by rail; most of this 
comes from British Columbia. 





SHINGLES—Prices have reached the 
highest level in years. All items are over- 
sold. Shingle weavers, who recently got 


a 7% cents an hour increase, are asking 
for another 7% cents. 
WESTERN RED CEDAR—As of July 15, 
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on’s Lumber Centers 


prices on clear “A” and “B” %x4-inch bev- 
eled siding advanced $1; similar grades in 
6-inch clear bungalow siding went up $2, 
while %x8-, 10- and 12-inch advanced $4. 

LOGS—W ith manufacturing concerns 
loaded with orders, demand for logs is 
very strong. Average sales of fir run 
$15, $20-21 and $30. Cedar shingle logs 
move at $17-18, and lumber at $32-34. 
Hemlock is strong at $14.50. Peeler logs 
sell for $32-35 and $39-41. 





Memphis, Tenn. 


SOUTHERN HARDWOODS—Demand 
continues strong and prices firm. Sap gum 
is being most widely bought by furniture 
plants. Cottonwood and the lower grades 
of other hardwoods are moving in large 
volume for boxes and crates. Better grades 
of white oak are not moving fast, but 
flooring makers are taking vast quantities 
of red oak and mixed white and red floor- 
ing oak. Tupelo, ash and the general run 
of hardwoods are in demand, too. Produc- 
tion of hardwoods and of oak flooring con- 
tinues below sales and shipments. Mean- 
while stocks grow less. 
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Scientific seasoning—with 15 Moore Cross-Circulation Kilns—is the keynote to fine 
clear lumber produced by White River Lumber Co., Enumclaw, Wash. 


Now Is The Time To Loosen 


That Bottleneck by Installing 
Moore Cross-Circulation Kilns 


Lumber manufacturers operating 
old-type kilns find it difficult to 
meet present-day demand, or 
furnish customers with uniformly 
seasoned lumber. 


Many progressive manufac- 
turers have installed modern 
Moore Cross-Circulation Kilns or 
economically converted old-type 
kilns to automatically controlled 
Moore System. 


This flexible high-powered dry- 
ing system (I) seasons large ca- 


MOORE 


pacity loads (end- or cross-pil- 
ing) (2) to uniform moisture con- 
tent (3) at low drying cost. 


Have our experienced dry 
kiln engineer call and discuss 
your drying requirements. No 
obligation—but write today! 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 


Os 


Are dry kilns the bottleneck at your plant? 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Aug. 4—Orders submit- 
ted to the mills in the North, South or West 
returned in large measure with 
the comment that inventories and prospective 
production for sixty to ninety have 
been commandeered by the Government for 
rush delivery to Defense projects, while the 


are being 


days 


few civilian orders that are accepted and 
hooked are subject to delays in shipment 
caused either by inability to secure ship 


space for shipment by water, or failure to 
get allocations where rail delivery is 
called for. That the rail movement is ham 
pered by a rapidly developing car shortage 
is indicated in the frequent appeals by ship- 
pers for permission to forward stock in 
open Carloads of West Coast stock 
are being moved the country in as 
little as twelve days, and seldom require 
twenty days. Few cargo ships remain on 
the intercoastal run. Three days ago the 
Navy Department formally took over Com- 
monwealth Pier on the south side of Boston 
harbor. Sixteen ships per month of the 
\merican-Hawaiian and Luckenbach lines 
have regularly discharged cargo at that pier 
including lumber. Many of the boats of 
these lines have already been taken over by 
the Government. An attempt is being made 
to continue five per month in this 
service and naval officials have agreed that 
that number may dock on the west side of 
the big pier, for an undetermined but limited 
period. Little if any space in these ships 
will be available for lumber. Resort to the 
motor truck as a means for moving lumber 
to distant precluded by the 
fact that the only interstate trucks to which 


car 


cars. 


across 


boats 


points is now 


gasoline will be available will be those 
loaded with essential Defense material, 
which includes lumber for the camps and 


for the housing of Defense workers. 


WEST COAST WOODS—Transactions in 


fir or hemlock, dimension or boards, for 
direct shipment from the mills are ex- 
tremely difficult both by reason of short- 


for transport, and of the 
inability of the mills to produce enough 
lumber beyond Defense requirements to 
enable them to fill all civilian that 


ake of 


equipment 


orders 


are flooding in upon them. Deliveries at 
Boston by water in July total 5,182,225 feet 
and of this amount 4,189,295 feet was 
taken from one Calmar line boat. No 
cargoes are now listed to arrive here be- 
fore late September Local prices to deal- 
ers though strong are far from stable. It 
is a definite traders market. The smaller 
dimension sizes of fir, either transit lots 
or local stocks, sell freely at a premium 


of $5475.50 


hemlock is 


over page 18 of 
surprising |s 


List 33, while 
close to fir at 


$405 over list. Spot lots of 8- and 10- 
inch No. 2 boards on dock here sell as 
low as $37.50, but most holders ask 
$34.500@ 39. These prices compare with all 


rail delivered prices of close to $414 41.50 
for-2’s, and $38@38.50 for 3's 

EASTERN SPRUCE—Production is 
and there is very little 
boards at mills. Fill-in 
orders for retail yards near important De- 


heavily oversold, 


dry dimension or 


fense projects are in large volume, but the 
isolated or rural yards are not busy, as 
private home construction lags, due pri- 
marily to mounting costs and the with- 
drawal of competent workers to the more 
attractive Defense jobs. While the price 


trend on all spruce items is upward, there 
were no definite advances in late July. To 
dealers the small dimension sizes, 2x3-, 4- 
and 5-inch, delivered at Boston rate points, 
are priced at $41@43; the 6- and T7-inch at 
$43@44; S-inch, $45@46, up to $48@50 for 
10-inch and $50@52 for 12-inch. The higher 
price for each item ealls for all 16-foot. 
There are limited offerings of random 
spruce cargoes for delivery at shore points 
north of the Vineyard at $38@40, and dry 
H- to 8-inch boards at $41@44. Dry 6- and 


7-inch boards, all rail, are priced at 
342044 delivered, 8-inch at $43@45, and 
10-inch usually at $48, though there have 
been sales $1@2 less. There is a limited 


supply of 1x2- and 38-inch bundled furring 
at Maine mills at $40@41, Boston rate. 
LATH AND SHINGLES—Lath sales have 
mounted, and larger mills have upped 
prices at least 10 cents to $4.50@4.60 for 
the 14-inch, and $5@5.25 for the 15g-inch 


size. There have been no price changes 
on eastern white cedar shingles. Extras 


are $444.10 delivered, and lowest grade, 
extra No. 1’s are $2.20@2.30 per square, 
both being well sold up and firm. The 
call for West Coast red cedars is active, 
but sales are limited, as many mills are 
heavily oversold. This is particularly true 
of the British Columbia mills. Top grades 


of 18-inch Perfections 
XXXXX No. 


and of the 16-inch 
1 are offered only in part car- 


lots if shipped with worked cedar boards 
and siding. Quotations are nominally $4.99 
ai5.09 for No. 1 Perfections, delivered by 


rail at New England points; XXXXX No. 1 
are $4.51@4.59; No. 2, $3.414@3.46; No. 3, 


$2.91 @ 2.96. 


PINE BOXBOARDS—The box shops are 


picking up all lots of inch round edge 
offered, until supply of desirable stocks 


on mill yards is close to exhaustion. An 


ordinary run sells at $13@13.50 f.o.b. ship- 


ping point, but we hear of a sale of 
straight and wide boards at $17. Shippers’ 
prices for both square edge and round 
edge prevail. Order volume for square 
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edge is at the high points of the season, 
most shippers being sharply oversold, par- 
ticularly on 8- and 10-inch No.’s 3 and 4 
common. Most sales of the latter, rough, 
are at $35@36, delivered at Boston rate 
points, with the No. 3 held $3@4 higher. 


EASTERN HARDWOODS—Demand for 
all shapes and sizes of maple and birch 
far exceeds the supply at both American 
and eastern Canadian mills. The latter 
are normally an important source of sup- 
ply. The strongest demand is for thick 
maple at wood heel shops, where the price 
range is wide, as buyers bid for the small 
volume of supplies available. 


Buffalo, N. Y. 


Supplies of various kinds of lumber ar: 
still difficult to obtain from the mills, and 
a strong market prevails. Dealers are not 
worrying so much about the advances i} 
prices as they are about whether they ar: 
xoing to obtain lumber ordered. Souther: 
pine roofers are about as strong in pric: 
as anything, and fir, spruce and hemlock 
are all stiff. The shingle market has been 
advancing; little stock is available at the 
British Columbia mills, which have about 
reached their free-import quota. 


HARDWOODS—Demand has dropped off 
a little, due to the vacation period. Some 
items are rather scarce, as for some time 
past. Birch is difficult to obtain, and maple 
the strongest woods in the list 
hardwoods are holding firm. 


WESTERN PINES—Wholesalers 
many orders on the for the 
various Western pines, and numerous in- 
quiries are being received right along but 
much difficulty is encountered in obtaining 
shipments. Many of the producers of Idaho 
and Ponderosa pines are reported shut 
down, and sugar pine prices are. ad- 
vVancing. 


NORTHERN PINE—The market is 
strong, With no surplus available at mills. 
Box lumber is in large demand, owing to 
unusual activity in Defense’ industries. 
There is less complaint than 
as to difficulty of that is 
much needed. 





is one of 
Southern 


have iu 


good books 


as to prices 
obtaining stock 





Large Clear Sugar Pine 


This table top made from a single clear 
California sugar pine board 48 inches wide, 
16 feet long and two inches thick belongs 
to Charles J. Williams, president of Moore 
Dry Kiln Co. 

It was cut by the West Side Lumber Co., 
Tuolumne, Cal., which owns a large stand 
of timber in the Sierra just north of Yos- 


Plank Used for Table Top 


emite Valley. The table top lies flat with 
out being fastened to the sugar pine legs. It 
was seasoned to ten percent moisture con 
tent in the West Side company’s Moor: 
“cross circulation” kiln. 

The mill has a 70,000,000 feet capacity and 
its soft textured timber averages 959 feet 


to the 16 foot log. 
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NEW YORK, N. Y. 


Dealers are considerably concerned about 
delivery of orders placed some time ago, for 
the transportation problem seems to be get- 
ting worse daily. 


SOUTHERN PINE—Dealers who have 
always carried large stocks of southern 
pine are still being taken care of by 
wholesalers and manufacturers. Even so, 
some items are very hard to obtain. Prices 
remain firm, with a few items showing 
slight advances. 


WESTERN PINES — Ponderosa is ex- 
tremely hard to obtain in No. 3. Idaho 
and sugar pine prices showed some ten- 
dency to increase last week. 


WEST COAST—There seem to be ample 
stocks to draw from at Northwest and 
British Columbia mills, but it is difficult 
io get prompt deliveries. Prices are firm, 
but there is not much fear of any imme- 
diate general advance. 





SPRUCKE—There continues to be a big 
demand for all items. The dealers in plac- 
ing orders do not seem concerned about 
the price. 


HARDWOODS — Prices are advancing 
with continued heavy demand. All deal- 
ers are finding it difficult to supply cer- 
tain popular items. There is also a big 
demand for both oak and maple flooring. 


Baltimore, Md. 


NORTH CAROLINA PINE—Buyers en- 
counter increased difficulties in having 
their wants cared for, and find a number 
of items almost impossible to obtain. Lo- 
cal yards are so busy as to be all but 
swamped with orders for construction 
work. Box manufacturing is extremely 
active, 





LONGLEAF PINE—Demand for all sizes 
has swept the market bare of supplies of 
some items and has caused such a piling 
up of orders at even the largest mills 
that they are turning down additional 
business. Buyers are seeking large di- 
mensions especially. 


CYPRESS—Producers have been able to 
keep up with demand, but several big 
plants have been shut down by strikes. 


WEST COAST WOODS—The competition 
to secure fir, spruce, ponderosa pine, cedar 
and other stocks drawn from the Pacific 
States appears to grow in intensity. Quo- 
tations advance not only because of the 
uctivity in the inquiry, but also as a re- 
sult of difficulties in making shipment and 
the diversion of forwardings more largely 
to the railroads, 


HARDWOODS—Some local distributors 
report that they find it difficult to obtain 
nu number of items. Dividing lines between 
the various woods are being abandoned. 
Some who personally took orders to mills 
could not get them accepted. The entire 
price list seems to be rising. 


Norfolk, Va. 


NORTH CAROLINA PINE—The short- 
leaf market has continued active, for many 
huge Defense projects in this area require 
a great deal of lumber. While thousands 
of new homes have been built, many more 
must be provided to care for the influx 
of people. Retail yard demand for B&Bet- 
ter as well as No. 1 common lumber has 
been very good, and there has been a very 
noticeable increase in the purchases of 
dressed framing and air dried roofers by 
yards in the North and East. Dealers in 
this territory have not been active buyers, 
because they can pick up quite a bit of 
small-mill stock at prices below mar- 
ket. Box manufacturers are busy and are 
Willing to pay more money for lumber. 
Prices of small dressed framing have ad- 
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vanced. Air dried North Carolina roofers, 
f.o.b. mills taking say a 27 cent rate to 
Philadelphia, have been on the basis of 
$29 for 6-inch. Weather and other condi- 
tions have affected George mills to a great 
extent in making their quotations. 





e 
Oregon Sawmill Sold 

Wauna, Ore., Aug. 4.—After 30 years 
of lumber manufacturing in Oregon, the 
Crossett Western Co. has sold its property 
and sawmiil plant located here to the Wauna 
Lumber Co. The Crossett Western firm 
will, however, continue out of its Portland, 
Ore. office its timber and logging operations. 

The Wauna Lumber Co., has been organ- 
ized by Willard T. Evenson and Clarence R. 
Evenson of Clatskanie, Ore., Ilranklin F. 
Evenson and Justin C. Evenon of San Diego, 
Cal., Norton R. Cowden of Deep River, 
Wash., R. A. Cowden of Silverton, Ore., C. L. 
Koster and Orville R. Miller of Portland, 
Ore. The business will continue as before 
without any change or interruption. The same 
standard of quality will be maintained and 
‘Woolmanized” lumber promoted by Crossett 
Western will be featured even more by the 
Wauna company. Sales will still be made 
from Wauna by E. P. Jones, sales manager. 
All employees of Crossett Western Co., will 


be continued in their present capacities ex- 
cept Messrs. Watzek and Botts. 

C. H. Watzek continues as Crossett West- 
ern president and manager but moves to his 
Gearhart, Ore. home. C. O. Botts takes a 
position in the Portland office of Crossett 
Western, which office continues to be head- 
quarters for A. R. Watzek, vice president. 





Signal Test Buldings Use Built- 
Up Plywood Trusses 


LoutsviLLE, Ky., Aug. 4—Wooden arches 
built up of plywood, using casein glue, 30 
inches wide and eight inches thick, long 
enough so two curved uprights will form 
an arch 66 feet high, are being installed in 
the new U. S. Signal Depot, at Lexington, 
Ky., where sensitive equipment will be tested. 
Other than necessary bolts and nails, there 
will be no steel at a height of more than 
three feet above ground. Seven of these 
arches will be used to a building, and there 
will be two such buildings. Each structure 
will be 66 feet high, 101 feet, 2% inches 
long; and 76 feet, four inches wide. 
The arches were shaped in Wisconsin, and 
shipped on flat cars, 








Industries ? 


thinks . . . guesses won't do. 


right now. 





... OFF THE CUFF” 
OPINIONS ARE OUT! 


---Do You Know What the Public 
REALLY Thinks About the Forest 


Actions calculated to improve public understanding of the FOREST 
INDUSTRIES should be governed and directed by what the public actually 


Money spent to change ideas and attitudes which do not exist is wasted 
. . . that’s why the Public Relations Committee of American Forest Products 
Industries spent four months in scientific sampling of public thinking to 
eliminate “off-the-cuff” impressions. 


Carefully summarized conclusions, representing the real meat in a mass of 
facts gleaned from thousands of face-to-face interviews with all kinds of 
Americans ARE READY NOW .... they form the road map for the Forest 
Industries proposed public relations work. 


. . . the Committee has a copy of these interesting conclusions of what the 
people think of YOU ready to send to your office . . 


AMERICAN FOREST PRODUCTS INDUSTRIES, INC, 
1337 CONNECTICUT AVENUE 


. ask for your copy 


e WASHINGTON, D. C. 
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Cut from choice Arkansas 
Oak, DIXIE Brand Flooring 
is beautiful in grain and 
finish, uniformly fine in tex- 
ture. Remember, we do not 
make the MOST Oak Floor- 
ing, but we DO make the 
BEST. Write for samples 
and prices. 


W.R. WRAPE STAVE COMPANY 
Post Office Box 182 
LITTLE ROCK, ARKANSAS 


© AS 
( \wynnioniapfeece 
F 





AND BIRCH 
LOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


&SJWWwELLS 


LUMBER COMPANY 


MAN UYVFAO TURE R S 


MENOMINEE 
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WHITE PINE [2he— 


Also California White 


and Sugar Pine 
Fir Wallboar 


Cedar and 
William Schuette Company 


West Coast Products 
New York 


Ofice—4i East 42d St. PITTSBURGH, PA. 




















Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








THE BUSINESS RECORD 








New Ventures 


CALIFORNIA. East Los Angeles 
Lumber Co. opened a retail lumber 
5151 Via Corona Street. 

Victorville—Sinnock Lumber Co., retail, estab- 
lished here. 

FLORIDA. Miami—T. E. Huggins has estab- 
lished a commission office here. 

MISSISSIPPI. Louise—Louise Lumber Co., 
Inc., organized by W. R. Ricketts, F. M. Ricketts 
and Miss Emily Ricketts. 

NEW HAMPSHIRE. Laconia—Wood Flour 
Products Corp. organized to manufacture wood 
flour from white pine sawdust and shavings. 

Derry—Standard Sash & Door Co. recently 
began. 

NEW JERSEY. Rahway—C. J. Newmeyer 
Lumber Co. recently opened a retail lumber 
business here. 

NEW YORK. Corning—Sisto Lumber Co. is 
opening a lumber yard and building supply 
business here. r 

New Rochelle—Devlin Lumber & Supply Co. 
recently began. 

OKLAHOMA. Ralston—Harvey Brown is 
opening a lumber yard and hardware business 
here. 

TENNESSEE. Cleveland—wW. J. Hargis Lum- 
ber Co. is opening a retail division here. 





Goodrich 
yard at 





Casualties 


LOUISIANA. Alexandria — Rockwell-Powers 
Lumber Co. planing mill and boiler room and 
parts of the cooling shed, shipping office and 
runways, destroyed by fire, with loss estimated 
at $35,000. Lumber storage sheds were saved. 

MISSISSIPPI. Amory—Hall-Inzer Lumber 
Co. sawmill destroyed by fire, with loss esti- 
mated between $12,000 and $15,000, partly cov- 
ered by insurance. Mill will be rebuilt as soon 
as possible. 

NEBRASKA. Humboldt—Star Lumber Co. 
had lumber, buildings and equipment destroyed 
by fire, with loss of approximately $50,000. 

NEW YORK. Cottekill—Harry Snyder’s lum- 
ber, coal and feed plant here destroyed by fire, 
with loss estimated at $75,000. 

OREGON. Marcola—Fischer Lumber Co. had 
all but its sawmill destroyed by fire. 

WASHINGTON. Knappton—Deep River Log- 
ging Co. here had sawmill and million board 
feet of lumber pile@ on the dock destroyed by 
fire, with loss estimated at $100,000. 

South Bend—American Lumber & Shingle Co. 
had sawmill, planing and siding mill, dry kilns, 
docks and several hundred thousand feet of 
high grade cedar lumber destroyed by fire. Re- 
placement value of the mill and stocks is esti- 
mated at $125,000. The office building and com- 
pany records were saved. 





Business Changes 


ALABAMA. Russellville—Franklin Lumber 
Co. succeeded by W. R. Bullington Lumber Co. 

CALIFORNIA. Burney—Scott Lumber Co., 
Inc., operation taken over by Ralph T. Moore 
and Frederick T. Moore, Jr., of Bandon, Ore., 
and Carl R. Moore of Oakland, all of the Moore 
Mill & Lumber Co. Carl R. Moore is vice presi- 
dent of Scott Lumber Co. and has moved from 
Oakland to the mill to take charge of opera- 
tions. Roger Coolidge of Boston, Mass., is 
president of the company. John N. Berry con- 
tinues as sales manager. 

FLORIDA. Bagdad—Stockholders of the old 
Bagdad Lumber Co. have liquidated their hold- 
ings and disposed of all real estate in Bagdad 
to a newly formed corporation known as the 
Bagdad Corp. Officers of the new corporation 
are James C. Waits, president; E. L. Boatner, 
vice president, and Leo V. Davis, secretary- 
treasurer. 

ILLINOIS. sa Salle—Elliott Hayden & Co. 
succeeded by Elliott Lumber & Coal. 

Streator—Streator Lumber Co. taken over by 
John Lightholder. 

IOWA. Des Moines—A. C. Baker succeeded 
by Package Sales Co. 

KANSAS. Wichita—Hal Green succeeded by 
K. & G Lumber & Supply Co. 

LOUISIANA. Bunkie and Eola—J. A. Town- 
send Lumber Yard succeeded by Townsend & 
Mantiply Construction Co. 

MISSISSIPPI. Georgetown—Bvrd & Little 
succeeded by Smith-Hutchinson Lumber Co. 

State Line—H. W. Webb succeeded by Snell- 
grove & Webb. 

NEW YORK. Ringhamton—Cotton Lumber 
Co. has been acquired by Leslie Blackwell and 
George Lovell and will be continued under same 
name, 

Jamestown—Atlas Furniture Co. succeeded by 
Crawford Furniture Manufacturing Corp. 

NORTH CAROLINA. Hiddenite—Drum & 
Matlock sveceeded by J. Bryan Matlock. 

OREGON. Hoskins—Flmer Barnhart suc- 
ceedel by Barnhart & Kochis Lumber Co. 








Reedsport—Winchester Bay Lumber Co. suc- 
ceeded by E. K. Wood Lumber Co. 

Sutherlin—Mount Scott Lumber Co. succeeded 
by Shaw-Wiseman Lumber Co. 

PENNSYLVANIA. Murrysville—Rutter Bros. 
Lumber Co. succeeded here by Murrysville 
Lumber Co. 

TEXAS. Kerens—R. B. Spencer & Co. sold 
local yard to J. B. Reese Lumber Co. 

WASHINGTON. Forks — Wahlgren Lumber 
Co. succeeded by Forks Lumber Co. 

WEST VIRGINIA. Shepherdstown — Lasky 
S. Stanley has sold the business to Frank 
Trump, Jr. 


Incorporations 


CONNECTICUT. West Haven—Eric Strom 
Lumber Co., Inc.; $50,000. 

ILLINOIS. Pecatonica—Pecatonica Lumber 
Co.; building material and coal. 

INDIANA. LaFayette — Munger - Downham 
Lumber Co., Inc.; lumber and building mate- 
rials. 

MISSISSIPPI. Greenville—Queen City Lum- 
ber Co. organized by Clyde Lovett, Rabun Jones 
and John McCorkle. 

NEW JERSEY. Pemberton—Pemberton Lum 
ber & Millwork Corp. 

UTAH. Gunnison—Valley Builders Supply; 
lumber and builders’ supplies. 

CANADA. BRITISH COLUMBIA. Vancouver 
—M. & B. Sawmills Ltd., 904 Hall Building, 
incorporated under the Provincial Companies 
Act; shingle and sawmill owners and operators. 


New Mills and Equipment 


ARKANSAS. Keystone — Garland Anthony, 
Bearden lumber and sawmill operator, is build- 
ing a sawmill and planing mill at Keystone, 
2% miles south of Camden, on the M.O.P. rail- 
road, which will have 50,000 to 60,000 feet 
capacity in ten hours. 

CALIFORNIA. ted Bluff—Chester Morris 
and William Heirs of Oakland are erecting a 
planing mill here, which will plane between 
50,000 and 60,000 board feet of lumber a day. 

GEORGIA. Savannah—Rathborne, Hair & 
Ridgway of Chicago, are establishing a _ wire 
bound box factory and veneer mill here. 

CORRECTION. PENNSYLVANIA. North- 
umberland—Whitmer-Steele Co., whose general 
office is at Northumberland, is erecting a new 
stationary mill at Lamar (Clinton County) Pa., 
to cut the timber on over 5,000 acres of land 
adjacent to the mill. 








Savings and Loan League 
Occupies New Quarters 


New and expanded quarters are being oc- 
cupied by the United States Savings & Loan 
League on the 23rd floor of the LaSalle- 
Wacker building in Chicago, Ill. The 
League was formed in Chicago nearly 50 
years ago as the national trade association 
of the savings, building and loan associa- 
tions, cooperative banks and homestead asso- 
ciations operating in every state, the Dis- 
trict of Columbia and Alaska. 

It is an institution to encourage the loan- 
ing and borrowing of money for the home. 
Through the aid of savings and loan associ- 
ations more than $130,000,000 is being used 
by Americans in remodeling, purchasing and 
building homes. 

Affiliated with the League is the Ameri- 
can Savings & Loan Institute which con- 
ducts chapters and study clubs and home 
study courses for individuals who are inter- 
ested in increasing their knowledge of the 
operations of savings and loan associations. 
The Society of Residential Appraisers is an- 
other League affiliate, as is a research stafi 
which studies housing and trends in the 
saving and loan business. ; 

The United States League played an 1m- 
portant part in the establishment of the 
Federal Home Loan Bank System and the 
Home Owners’ Loan Corp. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mil) sales prices on 
southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made 


in the period of July 25-31, 


the month to date have been inserted and starred (*): 








but where prices for this period were not available, prices for 
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pea ek rs ss 5&10 .....*83.17 erred 22 & 24 41.57 *42.35 Random Lengths 
Drop Siding, Stand- |12 ....... *96.78 2x8 2 24.40 21.96 
wets a 1x6” 12 & 14... 34.26 33.45]2x6 ...... 24.20 21.73 
No, = BOE oocoinan $5.62 S4.0088x8 ...... 23.94 21.33 
h&better.. 46.98 Geet, fe ..;...:: 37.62 36.68[2x10 ..... 27.05 22.25 
Coveeeeeee 43.66 *42.33 ee Re 38.62 36.83)2x12 ..... 26.95 21.50 
I) se eee 37.17 ....| B&better— __ nn aol22 & 24...*42:85 *43.50] Car Siding, 12/16” 
No. 116— 5 ee 15.24 70.6210 46 ° 
B&bette 50.00 ....]1x6&8 .... 71.83 75.00]¢% 42.58 40.30) b&>tr-&Sel— 
Ceca va 53.36 *46.44/1xX5&10 ... 73.80 TO.75]t2 «+++ --- 41:80 40:40[12¢ 94°77: 81-00 61.00 
Ke #2... seae aay 16 11511 4aia4 41-04] %@ 90. 28S 00 #B8:00 
\ Biesece 02.99 pig No. 1 Feneing & 18 & 20... 44.69 *41.00 C ’ Beate ° = 
Le re 27.62 25.58 Boards 22 & 24 #51123 *43,00 ommon 
Assorted patterns Standard Lengths ae es S15" Sees v- 1x4, 10.... 36.00 
3&better.. 54.64 48.00 2x12 a 
et ane 48.90 *44.66|1x4 ...... 45.56 43.80]12 & 14 45.60 42.63 Plaster Lath 
BDU er ayascetr 39.70 44.00)1x6 ...... 45.45 41.00]16 ........ 45.95 44.23 Kiln Dried 
NOD os csa 51.06 40.75}1x8 ...... ERs IB Gaesscosters 46.40 *47.69 x1%”, 4 
No. 2 32.86 32.73|1x5&10 ... 48.44 44.00 20 ........ 51.63 *43.63'No.1..... 6 5.25 
NGS besessers SGA M2233 1st 2.5... 57.06 54.00 22 & 24... 59.00 *56.50 No. 2. 3 20 
Boards and Shiplap 
DOUGLAS FIR 1x6 1x8 1x10 1x12 
: Ne: a. ...5291 2.0 32.00 32.00 : 
Seattle, Wash., Aug. 1. Current quota- _ 1 : = . be 00 ped oa ce 
tions f.o.b. mill on Douglas fir items in mixed No. 3 aes 20.00 20.00 20.00 20.00 


cars for rail shipments direct to the trade 
appear below: 

Vertical Grain Flooring 

ec 


B&btr. D 
BES: ss cadoueeweeens $62.00 $58.00 $47.00 
Flat Grain Flooring 
MG ove wid, Wsteieanesacalererene $47.00 $45.00 $40.00 
BEM. <opprergueosseinie es avaraeie 50.00 49.00 40.00 
Drop Siding 
1x6 Pat. No. 106....$50.00 $49.00 $40.00 
1x6 Pat. No. 116.... 50:00 49.00 40.00 
Ceiling 
MRM sro cicltateeitiwceee $41.00 $38.00 $27.00 
BO cute heater ees 45.00 43.00 31.00 


No. 1 Dimension 


12 14 16 18 20 
DE isis scene $31.50 $31.50 = 50 = 50 $32.50 
eee 31.50 31.50 2.00 32.00 32.00 
i, ere 31.50 31.50 31. 50 31.50 31.50 
>| re co. 32.50 33.00 33.00 33.00 
BEES sc mcass 33.5 33.50 34.50 34.50 34.50 


No. 1 Rough and/or Surfaced Timbers 


4x4 to 4x12-inch planks 20 feet and 
IGN. TRO aa 5k co oo Sate we oe se Se 30.00 

TGs FO TE. BOE GROPTOT. «<0 <6 08 scan 27.50 

Tee Be BO We Te ako sci cis eo ives eels 29.50 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 
ae Ash— FAS Sel. Com. Com. Com. 
Sika taaverane es 00 $65.00 $48.00 $38.00 $27.00 
574 ptenideg tar aime 0.00 70.00 53.00 43.00 28.00 
ee Het 75. 00 58.00 45.00 28.00 
Dee aakeenes 90.00 80.00 61.00 48.00 29.00 
No.1 No.2 No.3 
Basswood— FAS Sel. Com. Com. Com. 
ing tetereiw ee $84.00 $74.00 $50.00 $38.00 $29.00 
RA ea 89.00 79.00 55.00 42.00 29.00 
Si, See 92.00 82.00 58.00 43.00 31.00 
ee 99.00 89.00 68.00 44.00 31.00 
ee 104.00 94.00 75.00 53.00 
a 109.00 99.00 80.00 58.00 eee 
See 75.00 65.00 438.00 35.00 Peenes 
No.1 No.2 No.3 
Hard Maple— FAS Sel. Com. Com. Com. 
pint tenes $89.00 $74.00 $55.00 $42.00 $24.00 
ee 94.00 79.00 60.00 45.00 25.00 
LS aero 97.00 82.00 65.00 46.00 26.00 
BE ons aioe 104.00 89.00 70.00 46.00 26.00 
_, Pree 104.00 89.00 70.00 47.00 26.00 
uh ee 114.00 99.00 78.00 52.00 
ee ee 114.00 99.00 80.00 52.00 aera 
ol ae 134.00 119.00 92.00 55.00 ae 
eer 134.00 119.00 92.00 55.00 a 
No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com 
ee $62.00 $50.00 $39.00 $29.00 
peer 65.00 53.00 40.00 29.00 
uy SEE ee 65.00 53.00 41.00 30.00 
i, eee 68.00 56.00 42.00 30.00 
EE 6 ciemcwsreces 71.00 59.00 44.00 eer 
BP ees sasrene 76.00 64.00 49.00 nis 
0.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com. 
eee $112.00 $97.00 $62.00 $42.00 $27.00 
eee ee 117.00 105.00 70.00 50.00 28.00 
i 120.00 106.00 76.00 56.00 28.00 
ee 123.00 113.00 86.00 61.00 28.00 
| ee 125.00 115.00 90.00 62.00 eo 
2, rT 129.00 119.00 94.00 67.00 Penni 
|, 174.00 164.00 134.00 asta outs 
i ne 95.00 80.00 58.00 40.00 ata 
oS re 98.00 83.00 62.00 42.00 Scents 
No. 1 No. 2 No. 3 
Rock Elm— FAS Com. Com Com. 
BY Sven arikatersne $58.00 $39.00 $27.00 24.00 
ee eer 65.00 46.00 29.00 26.00 
5 eee 75.00 54.00 31.00 26.00 
ck A Ce 78.00 62.00 36.00 29.00 
Lo, re 88.00 72.00 48.00 32.00 
i | ar 98.00 8 td 53.00 34.00 
No. No. 2 No. 3 
Soft Maple— FAS Com. & Sel. Com. Com 
ER $72.00 $52.00 $38.00 $28.00 
BEE eckwesies 77.00 57.00 42.00 29.00 
5 85.00 62.00 47.00 29.00 
BR re Ga 92.00 67.00 48.00 29.00 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 2.—Average prices on 
red cedar shingles, f.o.b., mills, are: 


Royals 
MIE MI, Sie lero nin bioisie-era. die oreo S/R dw wis Ae $5.15 
RM IE aay ar a rcauial ac ei tsi REA OTS Lt emma a 2.75 
eM esa a he atariv Gosia al ietons «lettre ais mi aim OST E 1.70 
Perfections: 
eS. Se err ae nr $4.2 
2-18” 5/214 Se Mest crlici- ois ie havnt shag RS oie ae pe Se 2.70 
ne NE eee er causs bid a vee pres rd ae ee 2.00 
XXXVX: 
NIE ARE ots Ses rasiarsaics va saloq-e Soha valet eerie ore een $3.80 
BN RNIN: 5 s5is 5 napa caso essa racca cin ie nr ne etme 2.75 
Ee) ree re eee errr ne eee ee 2.05 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 


ing mill basis, during the week ending 
Aug. 2: First Second Third 
oy i a ee rome $79.32 $75.96 $62.87 





to 26 inclusive. 


WESTERN PINES 


Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period July 21 





c——l llinois , ¢ 
PONDEROSA PINE 
Selects S2 or 4S— 


Pennsylvania———, 


1x8 5/4RW 6/4RW 1x8 5/4RW 6/4RW 
2 ar $74.83 $81.56 $79.00 $76.75 $84.32 $84.08 
2) ie 35.25 64.78 67.75 62.00 77.44 68.00 
Shop, S2S— No. 1 No. 2 No.1 No. 2 
OPO Notre dhusteees eso $53.25 
ee) fia wedi on urea 53.25 
Commons, S2 or 4S— No. 2 No. 3 No. 2 No. 3 
BEG WEG asa sciccencs $46.01 $42.65 $49.30 $43.64 
Ct 3 a arr 47.98 42.66 49.95 43.66 
No, 4 4/4 RWRL.... eiataie shores 36,50 


Both direct and wholesale sales are included and are based on specified items only. 
State of Illinois, outside of the Chicago metropolitan district, and the other the State of Pennsylvania. 


ee 
IDAHO WHITE PINE 


Selects, S2 or 4S— 


Choice (C) RL..... 
Quality (D) Ri.... 


Colo- 
nial 
No. 1 
Commons S2 or — 
ixS RE... . 
ixi2. RE... 
SUGAR PINE 
Selects S2 or br 


RW 
D Sel RL..$68.75 
Shop S2S— No. 1 
a) See $59.00 
a eee 59.06 
i earn 69.06 


Two districts are given, one being the 
Quotations follow: 





inois . Pennsylvania———, 
1x8 6/4 RW 1x8 6/4 RW 
$80.25 $88.75 $80.17 Linear 
62.25 er 64.78 $82.00 
Ster- Stand- Colo- Ster- Stand- 
ling ard nial ling ard 
No. 2 No. 3 No. 1 No. 2 No. 3 
$54.25 $48.25 7 14 $55.62 $49.21 
58.75 series 6.50 60.15 48.91 
5/4RW 6/4RW ona 5/4RW 6/4RW 
$69.75 $73.64 ee i pete 
No 2 No. 3 No. ‘I No. 2 No. 3 
$50.75 $42.50 $62.50 aha apt 
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WESTERN RED CEDAR 


Seattle, Wash., Aug. 2.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 

Beveled Siding, %-inch 


Clear ety “_S” 
f-inch .. eer $25.00 $20.00 
S-ineh . : ee 25.00 21.00 
6-inch yi MaNiia eolgrare $1.00 38.00 32.00 
I ere: ta cia doa el Scie 54.00 52.00 38.00 

Cc lear womppenen Siding, %4-inch 
S-inch .... Ee ee eer 
10-inch ...... aie: Sete bso he Weed th eae eh .. 70.00 
I cin rides adi asa aares ds ois. ada grain Kea gee ee 76.00 

Finish, B&better, S2 or 48, 6-16’ 

S$2S or S48 

or Rough 
al Wi aN ar chrig sag cde Kiar’ RAS Mth Ap ate ee ee $ 85.00 
1x10” , — ee ee ee ee ee ee 90.00 
1x12” iain adden, aa aivin we ahs orig ebesa anak ed aoe ha 95.00 
ES es Sw a ogre hw al di gre. bin Oe Gi dialk ae ataes 100.00 
Nw dsbiw deracat in Sp doit May cia ar aa Waa oe 105.00 
lot — bin tae oRs ened wee esetawe 110.00 
IT gala 00-6 an ex ol a-ak"! as aan alarm ke eae 120.00 
1x22” to oll Se er a eee 125.00 


Discount on Mouldings 6-20’, Odd Lengths 
Series S000— 
2 ge ae es ere 
Bate BS OE COVES «ocd oo vv 6 eed kame rn 45% 
Clear Lattice, 5/16”, 4 to 16’ 
100 lin ft. 





FOR 
TODAY’S BUILDINGS... 


. + « there is no flooring more pleasing or 
practical than Northern Hard Maple. Year 
after year of service has proven Maple's 
abrasion-free, long life—yet it promotes 
comfort, health, and worker efficiency in a 
truly 1941 manner. And Maple's natural 
beauty now has more modern versatility 
than ever—with penetrating-seal or color 


finishes and selected grades—in strips or 
blocks. 


Every month the Maple Flooring Manufac- 
turers Association points out in national 
advertising the advantages of using Maple. 
There's good business ahead for dealers 
who stock MFMA Hard Maple—(grading 
supervised and guaranteed by the Associa- 
tion). Write for grading rules and infor- 
mation on finishes—natural or color. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 
1795 McCormick Building, Chicago, Illinois 











Floor with 


MFMA Maple 


(MORTHERN HARD) 





The Longest-Wearing Comfortable Floor 


Amemcanfiumherman 


Lumber Market Review 


Defense activities are having an in- 
creasing effect on the softwood markets. 
Large Government needs are yet to be 
filled, and mills in all regions have orders 
on their books for more Defense material 
than they can ship promptly, while there 
are indications that priority ratings may 
be given to some lumber orders. <A price 
ceiling has already been set for fir ply- 
wood, and maximum prices for southern 
pine and Douglas fir are under discussion 
at the capital. Ship space for the nor- 
mally large movement of western woods 
to the Atlantic coast is next to impossible 
to obtain, and car shortage has already 
reached such a point that flat cars are more 
often substituted for box. Economic 
conditions favor home building, with 
workers’ earnings increasing, their desire 
for the safeguard of ownership more 
keen, and loan funds plentiful. But Gov- 
ernment action favors strongly the De- 
fense areas, number of which has again 
been increased, and craftsmen are at- 
tracted there. In other areas, mounting 
costs discourage new building ; these areas 
are likely to benefit largely by a modern- 
ization and repair drive to be launched by 
FHA, if provision is made for supplying 
the specialties so essential to this work 
that are often impossible to obtain. 
Retail distributors with jobs awaiting sup- 
plies are running into more item short- 
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ages at mills; orders for usual assort- 
ments are hard to place, and depletion of 
mill stocks has frequently made it impos- 
sible to buy straight cars of commons. 
Gross softwood stocks July 26 were fif- 
teen percent below last year’s and were 
nearly fiity percent covered by orders: 
production and shipments ran about 
seven percent behind bookings in the two 
weeks ended that date. Prices of prac- 
tically all items in all species have been 
showing moderate but steady advances, 
for numerous buyers have been offering 
premiums in an effort to get deliveries. 
Miils are making a determined effort to 
step up output, but find additional work- 
ers more difficult to hire, with priorities 
on metals threatening to interfere with 
necessary maintenance. 

Hardwood bookings in the two weeks 
ended July 26 exceeded those of the cor- 
responding period last year by more than 
fifty percent; and they would be larger, 
because of constantly increasing industrial 
needs, were it not for the fact that bad 
weather in many parts of the South has 
seriously interfered with logging. Mill 
stocks are about 15 percent below last 
year’s and shortages of wanted items in 
the more popular species has been causing 
demand to spread to all species. Sap 
gum, the oaks, birch and maple are es- 
pecially scarce and strong, and the price 
level of the whole market has been grad- 
ually moving upward. 





WEST COAST LOGS 


Seattle, Wash., Aug. 1.—Average prices of 
logs are as follows: 

Fir No. 1, $30.00; No. 2, $2 
Peelers, No. 1, $39-41; No. 2, $32 

Cedar Shingle logs, $17-18; lumber logs, 
$34.00. 


Hemlock: No. 2&3, $14.50. 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 
of origin: 

12x2%4” 12x11” 3x2” %x1%” 


Clr. qtd. wht....$95.00 $74.00 $70.00 $70.00 
Clr. qtd. red.... 82.00 68.00 67.00 68.00 
Sel. qtd. wht.... 77.00 64.00 55.00 o4. 00 
Sel. gtd. red.... 77.00 64.00 55.00 55.00 
Clr. pin. wht.... 80.00 66.00 60.00 52.00 
Clr. pin. red.... 80.00 66.00 60.00 53.00 
Sel. pln. wht.... 76.00 62.00 49.00 48.00 
Sel. pln. red. 76.00 63.00 19.00 19.00 
No. 1 com. wht.. 71.00 55.00 46.00 45.00 
No. 1 com. red. 71.00 55.00 16.00 $5.00 
Mo. 2 COM. 2020s 53.00 41.00 38.00 34.00 
4x2” 1x1” fe x2” 
CRE. GAGS WHE occ 5 sc0s.ceis $80.00 $78.00 Leer 
i Je 78.00 77.00 
ee ee. | eer er 70.00 67.00 


On. G0, POR si wsve vey ces 70.00 67.00 ae 
Car es, WE woe eee mes 70.00 67.00 $67.00 


es RG, COIN Gc Serna: k eg acacns 70.00 67.00 64.00 
ee ne 66.00 61.00 62.00 
Bel. Pin. red...... oven See 61.00 62.00 
Wo. 3 COM Wt. 562s 62.00 57.00 54.00 
eG. & COM. POG. 6.6. 6 cies 62.00 57.00 54.00 
Pete @ COM ik cictarsdnc cous 42.00 35.00 


New York delivered prices may be obtained 
by adding to the following differentials fig- 
ured on Johnson City origin: For }}-inch 
stock, $8; for %-inch, $4; for %- and ;- 
inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For }}; 
inch stock, $6; for %-inch, $3; for ¥%- and 
fe-inch, $3.50. eee ee 


SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week ended 
Aug. 4: 


Qrtd. Red Gum Plain Poplar 
Figured Wood Saps & Selects—_ 
yr 1 & Sel.— (ae 52.25 

a arsisaee 56.75 No. 2B ve =e was 
2G @ 0 

Plain Red Gum “ Qrtd. byeamere 
Figured Wood FAS— 

No. 1 & Sel.— ee 45.00 
Ee Giesecwe 53.75 No. 1 & Sel— 

2 as 35.00 
; . ~re—ee Red Gum No. § Com.— 
ee 88.00 SI8 saswas 22.01 
i eget: 95,00 @ 97.75 Willow 

re 1 & Sel.— 
Quartered Sap Gum | 4/4 ...... 40.5! 
No. 1 & Sel.— No 2 Com.— ia 
OE kane oace 43.00 @ 44.00 SFe cwases 25.7 
7 ae 52.00 Magnolia 
S/@ Soccnel 54.00@57.00 No. 1 & Sel.— 

2 ees 45.00 

Plain Sap Gum Pecan 
FAS— ties 
OI a vciners 60.00 @ 62.00 ey shear 24 
No. 1 & Sel— | Toe Run. ton 
Th 5 aces 40.75 Log Run a3.00 

o. 2 Com.— fo. 3 Com.— 
OME suseee 25.00 | py 2 Com 12.0 

Plain Black Gam Cypress 
No. 2 Com.— Tank— 

4/4 95.00 ee 101.0! 
SRS ; a ee 111.0! 
Quartered White Oak tS ee 139.00 
FAS— FAS— ; 
eae 90.00 _ eee 74.006 
6/4 00 82. 7 

Plain White Oak | {/; na 0 @ 38.7: 
FAS— 12/4". 1 .415.50@119.56 
re 110.00 S674 .....- 125.5! 

Plain Red Oak — 53.04 
ty ar 50.00 | 5/4 11... l-85@ 70.00 
3/4 enabled 66.00 | 9/4 .-..--28.00@64.7% 
peat 38. 8/4 2022. §425@97.75 
N xs 68.00 10/4. 2222! 78.00 

0. & Se}.— = aie 22°50 $3.00 
pinins -F 5 sara | .::: 96.00 
Mixed Oa Mixe ardwoods 
No. 3 Com.— K punnage 4 
B/E occese 12.00 PS 5) acoieve 9.75 @15.50 
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Photo Courtesy The Insulite Co. 


Insulation Experts Discuss 
Research Project 


MINNEAPOLIS, Minn., Aug. 4.—Mayor 
Marvin L. Kline, of Minneapolis, Minn., 
and six Minneapolis Aquatennial Queen of 
the Lakes candidates, were special guests 
at a luncheon of the technical committee of 
the Insulation Board Institute at the Nicollet 
hotel here on July 17. The committee met 
to discuss with Prof. F. B. Rowley, of the 
University of Minnesota, a project now 
under way in the use of insulation boards in 
building construction. In the picture left to 
right, are C. E. Lund, research engineer, 
University of Minnesota; Miss Dawn Sybil- 
rud, Albert Lea, Minn.; Wallace Waterfall, 
director research engineering, Celotex Corp., 
Chicago; Miss Norma Skulstad, Minne- 
apolis; A. B. Algren, assistant director, 
engineering experiment station, University 
of Minnesota; David Anderson, chief sales 
engineer, Wood Conversion Co., St. Paul, 
Minn.; Miss Mary Jane Bather, Minneapolis ; 
Paul D. Close, technical secretary, Insulation 
3oard Institute, Chicago; L. V. Teesdale, 
senior engineer, U.S. Forest Products Lab- 
oratory, Madison, Wis.; Mayor Kline; A. S. 
Bull, chief sales engineer, The Insulite Co., 
Minneapolis; E. C. Lloyd, chairman of the 
technical committee and chief engineer, 
Armstrong Cork Co., Lancaster, Pa.: Miss 
Margaret Myhre, Austin, Minn.; Prof. 
Rowley; B. J. Westover, manager, Insula- 
tion Board Institute, Chicago; Miss Luella 
Wintheiser, Minneapolis; O. W. Frost, re- 
search engineer, U. S. Gypsum Co., Chicago; 
Miss Nancy Baumgartner, Winona, Minn., 
and R. C. Reichel, research fellow, National 
3ureau of Standards, Washington, D. C. 


Britain May Import Oak 


BaALtimorE, Mp., Aug. 4.—Moved, appar- 
ently, by the increasing complaints that 
homegrown oak is not well suited for various 
purposes, the British Board of Supplies 
started sessions several weeks ago to work 
out some plan that would permit drawing 
upon the United States for a limited supply. 








Parent Company Makes Sub- 
e - 7 ee 
sidiary a Division 
MINNEAPOLIS, Minn., Aug 4.—R. H. M. 
Robinson, president of Minnesota and On- 
tario Paper Co., recently announced the 
absorption of The Insulite Co. operations 
by the parent organization. The change 
was undertaken to simplify the corporate 
structure of the parent organization, and 
hereafter all Insulite activities will be 
carried on by the Insulite Division of 





Minnesota and Ontario Paper Co. 

The new order will go into effect immedi- 
ately, with no change in personnel, policy 
or sales activities. EE. W. Morrill, sales 
manager, and his entire staff will continue 
sales operations as the Insulite Division of 
Minnesota and Ontario Paper Co. 


67 


Frame Residence Costs 


Following are index numbers of construc- 
tion costs (based on 1926-1929 average as 
100), compiled by E. H. Boeckh & Associ- 
ates (Inc.), Cincinnati, Ohio, covering 
frame residences: 


1926- 

1929 1938 1939 1940 July 

Area— Avg. Avg. Avg. Avg. 1941 
CS 32.7 81.6 82:8 68.1 96-2 
Baltimore .....107.2 91.9 93.5 100.1 104.% 
Birmingham .. 91.7 86.3 87.8 92.4 96.8 
oe 116.3 104.1 106.2 111.7 119.6 
CRICSEO 2.00 .109.2 107.9 110.6 117.3 125.6 
Cincinnati ....100.5 100.4 103.2 105.9 108.6 
Cleveland .....107.2 105.8 106.2 107.8 115.6 
a ee 103.1 91.2 95.1 100.7 108.» 
Denver ........ 95.0 109.0 112.1 110.6 115.¢ 
Detroit ........103.3 97.1 98.8 103.3 110.8 
Kansas City...100.3 102.5 104.4 109.3 115.4 
Los Angeles... 92.7 89.7 93.6 96.3 106.2 
Minneapolis ... 92.8 101.2 101.9 106.1 114.9 
New Orleans... 93.3 86.3 89.0 97.3 104.9 
New York City.183.3 118.9 122.1 124.6 134.2 
Philadelphia ..100.3 93.8 99.2 103.0 110.7 
Pittsburgh -113.3 113.7 113.8 115.0 123.6 
St. LORS. o 0.00: 118.6 104.1 107.0 109.2 115.5 
San Francisco.. 87.7 97.7 99.2 100.7 110.4 
Seattle .... - 84.5 96.5 96.7 99.0 109.9 
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HARRY WIKOFF SMOCK, 61, for 23 
years president of the Buchanan & Smock 
Lumber Co., Inc., Asbury Park, N. J., died 
there August 5 after a week of illness. 
Mr. Smock was past president of the New 
Jersey Lumbermen’s Association, and for 
three years was a director of the Na- 
tional Retail Lumber Dealers’ Association. 
He had served 10 years as president of the 
Material Men’s Club of Monmouth and 
Ocean Counties. For three years he was a 
member of the National Committee for 
Lumber Standardization under the De- 
partment of Commerce. He was past 
president of the Asbury Park Board of 
Trade, the local Rotary Club and the com- 
munity YMCA. In 1931 President Hoover 
named him a delegate to the President's 
conference on home ownership. The lum- 
ber company which he headed was 
founded by his father in 1875 in partner- 
ship with Nelson E. Buchanan. H. W. 
Smock joined the firm as secretary in 
1888. In June 1926 he became sole owner. 
The widow, five children and nine grand- 
children survive. 

WILLIAM CARY HULL, 71, president of 
the Oval Wood Dish Corp., Tupper Lake, 
N. Y., died at the family home July 23. He 
became affiliated with the wood dish con- 
cern in 1890 when it was located in Mance- 
lona, Mich. It had been established by 
his father. In 1893 the dish plant moved 
to Traverse City, Mich., where it built a 
large plant for dish and lumber manufac- 
ture. The move to Tupper Lake, N. Y. 
was made in 1916. Before becoming presi- 
dent of the firm Mr. Hull was vice-presi- 
dent and manager. He was very active in 
civie affairs of all kinds. The widow, four 
sons and a daughter survive. 


ALEXANDER H. CARPENTER, 69, re- 
tired treasurer of the old firm of John R. 
Carpenter & Co., Jamaica, N. Y., died July 
19 after an illness of six months. During 
the development of that section prior to 
1929 the company was one of the largest 
lumber firms on Long Island. Mr. Car- 
penter was with the concern from 1895 
until its liquidation in 1929, at which time 
he retired from. business. He had been 
an active member of the New York State 
Lumber Dealers Association and a mem- 
ber of several fraternal orders. Surviving 
are the widow and a daughter. 


H. Cc. AULD, 65, retired founder of the 
Mohawk Lumber Co., Eugene, Ore. and 
owner of extensive timber holdings in that 
region, died July 25 of a heart attack. Mr. 
Auld had been an active worker for the 
Oregon Trail Pageant and died soon after 
attending the Friday night presentation. 
He was a member of the 1909 U. S. Olympic 
tennis team. Mr. Auld was a banker for a 
number of years and with his brother 
David founded the Mohawk company about 
1911. The widow and four children survive. 

FRANK BELL CLOUD, 68, for many 
vears district manager in Albany, Tex. of 
Rockwell Bros. & Co. lumber firm, died 





July 13 after four months of critical ill- 
ness. Mr. Cloud became associated with 
the Rockwell firm in 1898. He was an 
able lumberman with much executive abil- 
ity. He owned a large ranch and was 
president of a tri-county livestock protec- 
tive association. 

J. CLAUDE BIRD, 62, vice-president and 
treasurer of the Hoosier Panel Co., New 
Albany, Ind., and a pioneer in the plywood 
business in that state, died at his home 
July 23 of heart disease. Mr. Bird was 
a nationally known trap shooting expert. 
Several years ago he made the highest 
score in the nation. Surviving are the 
widow, and a son. 


DAN P. DACEY, 46, general sales mana- 
ger of the Brooks-Scanlon Lumber Co., 
Bend, Ore., collapsed and died of a heart 
attack July 31 while playing golf. He be- 
came sales manager some years ago on the 
death of F. T. Fairchild. He was active 
in the American Legion. His widow, his 
mother and two daughters survive. 


ADOLPHE BOULET, 53, vice-president 
of Quebec Hardwoods, Ltd., Montreal, 
Can., died July 23 at a hospital there after 
a brief illness. During his career in the 
lumber business he had been affiliated 
with Watson & Todd, and E. M. Nicholson 
& Co. He joined the Quebec concern in 
1924. Surviving are the widow and a son. 


STANLEY H. VanORMAN, 77, proprietor 
for 45 years of a lumber yard and mill 
at Rock Creek, Ohio, died July 12 of a 
heart ailment. He had served as clerk of 
the village council for a number of years, 
A daughter, two granddaughters and a 
great-granddaughter survive. 


CHARLES A. GALLOWAY, 80, head of 
the C. A. Galloway Lumber Co., Holdrege, 
Neb. died July 15. He had been in failing 
health for some time. Mr. Galloway was 
in the lumber business at Holdrege for 
more than 50 years. The widow and three 
children are among the survivors. 

HARRY E. CLEES, 50, for the last 15 
vears superintendent of the Washington 
Veneer Co. plant at Olympia, Wash., died 
in that city July 20. 


JOHN A. HOWARD, 65, saw mill opera- 
tor and prominent churchman at La- 
Fayette, Ga., for the past 30 years, died 
July 21 at his home there. Survivors in- 
clude the widow, two daughters and four 
sons. 

HAROLD J. CANNON, 38, president of 
the Cannon Lumber, Tie & Timber Co., 
Columbus, Ohio, suffered a fatal heart at- 
tack July 25. He was a member of a fra- 
ternal order. His widow, five sons and 
three daughters survive. 


ARCH E. OWENS, 60, retail lumberman 
at Rogers, Ark., for more than 20 years 
died recently from injuries suffered in a 
fall. He is survived by his widow, two 
daughters and a son. 








68 
Reports Record Sales 


BuFrFaLo, N. Y., Aug. 1.— The financial 
statement of National Gypsum Co. for the 
first six 


months of this year, revealed that 

sales had reached the highest point in the 
company’s history. 

“Although increased labor rates, addi- 

tional taxes, and higher costs for such raw 

materials as we must buy on the outside 


have contributed heavily to the increased 
cost of manufacturing,” declared M. H. 
3aker, president of the company, “this situa- 


tion has been largely offset by greater sales 
volume and many operating efficiencies. Our 
program of plant expension and improve- 
ment, now nearly completed, has enabled us 
to handle a much larger volume of business 
resulting in production efficiencies that help 
absorb increased material and labor costs.” 

For the six months ended on June 30th, 
net earnings of the company amounted to 
$690,047 after provision for taxes amount- 
ing to $709,000. This is equivalent to 41c 
per share on the common stock. For the 
corresponding six months of last year net 
earnings were $607,000 or 37c per. share. 
Tax provisions increased more than a _ half- 
million dollars over the same period in 1940. 





Weekly Specials Make 


Extra Sales 

Weekly lumber vard_ sales 
builders, according to the experience of the 
Whiting-Mead yard at Los Angeles, Cal. 
This company’s weekly specials are featured 
on a large, easel, blackboard sign set up 
entrance to yard office and 


specials are 


near store. 








Such items as stepladders, 


wheelbarrows, 
odd lengths and standard merchandise are 
featured in this way. Nearly everyone enter- 
ing the store looks over the list because he 
is on the look out for a good buy. 

By featuring items from various points 
in the store, traffic circulation can be in- 
creased. Customers are thus induced to 
“look around” among the stock and often 
they spy a number of items which they add 
to their list of purchases. 





Htymeneal 


AN DERSEN-BLOUNT — Miss 
Dyer B a Was married, 
Brookly N. Y., to Fred 
dersen: "Bde. Andersen, 
Andersen Corpyp., 
Minn., with his 
make their home. 


Katherine 
June 24, in 
Cummings An- 
president of the 
returned to Sayport, 
bride where they will 


ANDALL-JACKSON — Miss 
son, daughter of Mrs. Ruth 
taymond, Wash., and Russell 
of Mrs. John <Andall of South 3end, 
Wash., were married in taymond, July 
1s. The bride was attended by her sister, 
Mrs. Charles D. Simpson. Mr. Simpson 
was best man. The groom formerly at- 
tended bag ne py He = State College and his 
father, the late John Andall, was a promi- 
nent Willapa Harbor logging and lumber 
mill operator. 


Lena Jack- 
Jackson of 
Andall, son 








How to Figure Costs for Advertising 
In Classified Department 


One issue ...... viveteeonanaene ...30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues....... ...75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues..... ....-$2.70 a line 
Twenty-six consecutive issues........ $5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 


Heading 


permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











Too Late To Classify 





CARPENTER APRONS 


Write for samples and 
MINNESOTA SPECIAL 
Minneapolis, Minn. 


rices. 


THE Y CO., Inc. 





Wanted -- Salesmen 


WANTED: TRAVELING SALESMAN 


For large millwork company, to call on retail 

lumbermen in Iowa. Write fully, giving age ani 

references. 
Address ‘“‘P. 97,’’ 





care American Lumberman. 





WANTED: YOUNG MARRIED SALESMAN 
Experienced in package house selling. Must have 
knowledge of house construction, home financing, 


and imagination to take over sales manager job 
for progressive lumber yard in a city of 50,000. 
Write immediately giving all qualifications. In- 
clude picture, 


Address “Q. 55,” care American Lumberman. 


August 


1941 



































WANTED j 
Employees 
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WANTED YOUNG MAN 

With at least 10 yrs. retail Ibr. & 
to sell at counter and in yard. Knowledge of 
repair & remodel fig. good oppor. for advancement. 
State age qual. exp. sal. expected etc. 
Address “Q. 47,” care American Lumberman. 


millwk. exp 





WANTED: YOUNG RETAIL LUMBERMAN 
Experienced in office and yard sales by small lum- 
ber and coal yard in suburb of Detroit. Good fu- 
ture. H. R. HAGEL CO., Melvindale, Mich. 





WANTED: COMBINATION YARD FOREMAN 


And assistant to manager, country yard near Mo- 


line, Ill. Must be hard worker and accurate. Good 
future. Write full details. 
Address ‘Q. 57,’’ care American Lumberman. 





AN EXPERIENCED DETAILER AND BILLER 


For special millwork and interior trim. 
Address “Q. 3 care American Lumberman. 





Sashanens 


ACCOUNTANT-BOOKKEEPER 
11 yrs. retail yards, 5 yrs. lumber mfg. Super- 
vision of books, State and Federal reports. Counter 
experience. Dependable, thorough, married. Now 
employed, seeking permanent work near Chicago. 
Address “Q. 37,’’ care American Lumberman. 








LUMBER SALESMAN-MILL REPRESENTATIVE 


Successful record. Seeks connection to represent 
manufacturer in Eastern territory. Familiar with 
both Wholesale and Retail yard trade. Located 
New York. 

Address “P. 87,’ care American Lumberman. 





EXPERIENCED RETAIL LUMBERMAN 


And estimator seeks position. 16 years experience 
in listing material and millwork from plans and 
specifications. Desire change. 

Address ‘‘Q. 34,’ care American Lumberman. 





MILLWORK SUPERINTENDENT OR ASSISTANT 

20 years exp. in millwork; only mill doing high 

class detailed work considered (no stock shop). 
Address “P. 100,’’ care American Lumberman. 





WANTED: POSITION AS MANAGER 


Of small Yellow Pine plant or concentration yard 
shipping from one to two million feet per month; 
have excellent sales connections and can move the 
output to the best advantage. Would consider 
position as buyer for a large Wholesaler or line 
yard operator. Have good following with practi- 
cally all of the mills in North and Central Missis- 
sippi. Present employer is aware of this ad. 
Address “P. 96,’’ care American Lumberman. 


DETAILER AND BILLER 

Best references, 25 years experience, 
Go anywhere. 
Address “Q. 





permanent. 


42," care American Lumberman. 





DESIRE POSITION WITH LINE YARD CO. 
As Gen. Mgr., Dist. Mgr., Auditor or Buyer. Have 
filled all above positions successfully. Competent. 
energetic, trustworthy, above draft age. Can 
furnish good referenc es. 

Address “Q. 53," care 


American Lumberman. 





OUTSIDE RETAIL SALESMAN 


Liberal commission. Complete lines of building 
materials, paints, hardware, bottled gas. ete. Rural 
area. PIKE COUNTY LUMBER COMPANY, Mil- 
ford, Pa 





Employees 


AI" 








PLAIN III 


WILL ACCEPT APPLICATIONS FOR: 
Millwright, Setter, Edgerman, 
Zand Saw and Gang Filers, Planing Mill set up 
man, Shipping Foreman, Lumber Graders. Write: 
THE PAS LUMBER COMPANY LTD., The Pas, 
Manitoba. 


Sawmill Foreman, 





WANTED SUPERINTENDENT 


For wooden box factory and planing 
Address “Q. 52,"" care American 


mill. 
Lumberman. 


EXPERIENCED RETAIL LUMBERMAN 


Illinois rural yard. Good salesman and collector. 
Married. Real Ss for right man. 
Address “P. 93," care American Lumberman., 











ACCOUNTANT—OFFICE MANAGER 
Married man, 37, with 19 
practical experience, 
LaSalle training, 


years very diversifie: 
augmented by I. A. S. an: 
in positions of responsibility with 


large retail and manufacturing concerns. Good 
organizer; record for getting job done; neat con- 
servative dresser; good health; minimum of hu 
man weaknesses; really have something on the 
ball. Desire position as Cost Accountant or Office 
Manager with concern whose management has guts 
and vision. References exchanged. Available 3? 


days after notice. 


Address ‘Q. 49," care American Lumberman. 





SALESMAN: TRAVEL N. Y. & EASTERN STATES 


Ten years exp. planning, estimating & selling: 
lumber and building materials. College A.B., En- 
glish lineage, no physical defects, 30 yrs. old, 
draft classification‘'3.” 

Address “Q. 48,"" care American Lumberman. 


FACTORY SUPERINTENDENT AVAILABLE 


Special and stock millwork. Experienced in all 
its details. Capable detailer, biller, and A-1 me- 
chanie. A good producer with a good record in 
large factory. 
Address ‘Q. 56,” Lumberman. 


care American 
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